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ATTACK CORPORATION TAX 


LIFE COMPANIES MAKE MOVE 


Oral Arguments and Briefs Filed Be- 
fore United States Supreme Court 
in Test Case 


New York, March 21—(Special Cor- 
respondence)—Various members of the 
Association of Life Insurance Presi- 
dents and other life companies, making 
twenty-four in all, were represented by 
counsel in the case submitted to the 
United States Supreme Court at Wash- 
ington to test the constitutionality of 
the Federal corporation tax law. Un- 
der this statute, if it is sustained, more 
than $1,000,000 a year will be collected 
from life insurance policyholders by 
the Federal government. 

The oral argument against the law 
was made by Richard V. Lindabury and 
on the brief submitted by him were 
Charles W. Pierson and Robert Lynn 
Cox. The argument to sustain the law 
was made by Solicitor-General Lloyd 
W. Bowers. 

The test suit was brought by Francis 
L. Hine, against the Home Life of 
New York. Mr. Hine is a policyholder 
and stockholder in the Home Life and 
brought the action in behalf of himself 
and all other stockholders and policy- 
holders to restrain the company from 
paying the tax. 

Corporate Franchise or Income Tax 

The first point in the brief is that the 
tax is not an excise tax upon business 
or occupation, but is either a corporate 
franchise tax or an income tax. “The 
tax is imposed only on artificial per- 
sons,” it is stated. “Individuals and 
ordinary partnerships engaged in sim- 
ilar businesses are not taxed. How 
can a tax imposed on A and B and not 
on C and D, when all are carrying on 
the same kind of business, be said to 
be a tax on business or occupation? 
The tax is measured by a percentage 
of the net income, not from business 
carried on, but from all sources.” 

The second point made is that if the 
tax be construed as a franchise tax, it 
constitutes, so far as state corpora- 
tions are concerned, an_ interference 
with foreign powers and functions of 
the states not surrendered to the gen- 
eral government and expressly reserved 
to the states by the tenth amendment 
to the constitution. 

Tax Said to Be Unconstitutional 

The third point in the brief is stated 
as follows: 

“If the tax be construed as an in- 
come tax it is unconstitutional (a) be- 
cause imposed upon income from real 
estate and personal property, and there- 
fore a direct tax not - apportioned 
among the states according to popula- 
tion; and (b) because imposed upon in- 
come from state and municipal securi- 
ties and theréfore a burden on the bor- 
rowing power of the states. As these 
are essential and inseparable parts of 
the taxing scheme, the tax must fall as 
a whole.” 

Declaring that the tax is non-uni- 
form, arbitrary and unequal. and if im- 
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AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


Statement as of December 31, 1909: 
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A SATISFIED CUSTOMER WILL BE A 
PERMANENT CUSTOMER. TO SE- 
CURE HIS SATISFACTION THE POL- 
ICY YOU CIVE HIM MUST BE PROOF 
ACAINST CRITICISM, AT ANY TIME, 
BY A COMPETING ACCENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY CIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000 
TOTAL ASSETS 


$22,332,787.04 


TOTAL LIABILITIES 


$9,287,908.40 


SURPLUS TO POLICY- 
HOLDERS 


$14,044,878.64 


The Continental Fire Insurance Co. 


Principal Office, 46 Cedar St., New York 
Western Dept., 280 La Salle St., Chicago, Ill. 




















DW. MILLIGAN, Vice-Preside®: W" ©: SEILTON, President 
° » Vice-President 
ener THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $5,066,837.38 Total Loses paid, $65,696,377.03 


Cash Capital, Two Million Dollars 


JOHN B. KNOX, Secretary 


Reinsurance Reserve, - - $4,293.241.71 
Reserve for Outstanding Losses, 499,345.14 
Reserve for all other Claims - 82,000. 

NET SURPLUS, - - - 3,066,837.38 


Total Assets, $9,941,424.23 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers. Agencies in all cities and towns 














CONSOLIDATED IN TROUBLE 


WEST VIRGINIA 





IN CHARGE 





State Auditor Darst Becomes the Cus- 
todian Pending a Complete Exam- 
ination by His Department 





President R. B. Armstrong of the 
Consolidated Casualty, which has been 
placed in the hands of Auditor Darst 
of West Virginia as custodian pending 
an examination and future action by 
stockholders, says in a statement to 
THe WESTERN UNDERWRITER: 


In the statements regarding the affairs 
of the Consolidated Casualty some errors 
have been made. In the first place the 
insurance department of West Virginia is 
in charge of the company. Both Mr. 
Darst and Mr. Scherr have said they are 
co-operating to enable the company to 
continue in the insurance business. They 
should be given credit for sincerity. All 
the directors and all the officers have been 
co-operating with them. As soon as crit- 
icisms of the statement of the company 
were’ made the directors were called to- 
gether, and at my suggestion a committee 
of which Mr. McChord was elected chair- 
man was placed in full control of the 
affairs of the company, with full powers 
and instructions to act with the insurance 
department. 

Conspiracy Is Charged 

Indications of a conspiracy on the part 
of competitors and others to put the Con- 
solidated Casualty out of business before 
it had a fair start are multiplying. Such 
investigation as we have been able to 
make has disclosed some conclusive evi- 
dence of such a conspiracy. Whether we 
will be able to secure such proof as will 
justify further proceedings depends upon 
further investigation. 

As the insurance officials have said, the 
Consolidated Casualty has a great oppor- 
tunity. If it is given a fair chance there 
is no reason why it should not resume its 
operations and become a successful com- 
pany. There certainly is no lack of co- 
operation on the part of any officer or 
— to bring about this desired re- 
sult. 

Comments on Postal Investigation 

In regard to the statement that the 
federal authorities have received a com- 
plaint regarding the Consolidated Cas- 
ualty, I was informed about a year ago 
that a complaint inspired by some of our 
competitors had been filed. I had no fur- 
ther information concerning the same un- 
til the public announcement this morn- 
ing. As the matter has been pigeon- 
holed all this time, it evidently was not 
worthy of attention. Anyone may file a 
complaint against anyone else. Until the 
insurance department has completed its ex- 
amination and has made its report I desire 
to make no further statement. 


Some twenty directors of the Con- 
solidated Casualty, a West Virginia 
corporation with head offices in Chi- 
cago, met for three days in the latter 
city and decided to nullify the author- 
ity of the officers and place the company 
in the hands of the West Virginia depart- 
ment, J. S. Darst, state auditor, for a 
complete examination. 

Deputy J. W. Scherr of the West 
Virginia department took charge of the 
company this week and placed Con- 
sulting Actuary J. F. Roche in charge 
of the technical examination work. 
The books and records were shipped 
to the home office in Charleston this 
week over which Auditor Darst will 
have immediate jurisdiction. The ex- 
amination will be concluded there and 
later on a report will be issued as to 
its condition. 

The department is anxious to con- 
serve the interests of stockholders as 

(CONTINUED ON PAGE 15) 
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KILL RESIDENT AGENTS BILL 
Louisville Fire Alarm Wires to Be Put 
Underground, With Those of 
Service Corporations 





Louisville, Ky., March 21.—(Special 
Correspondence.)—The Kentucky state 
legislature, which closed its sessions 
last week, did not enact a great deal 
of legislation of interest to fire insur- 
ance men, though it turned down at 
least one bill which was advocated by 
them, providing for the protection of 
resident agents. The Kentucky Asso- 
ciation of Local Agents worked for its 
passage. This was house bill No. 186, 
providing for the regulation of writing 
fire, marine and other kinds of insur- 
ance in Kentucky and defining the term 
“agent.” The bill was to prevent 
agents in other states writing business 
in this state. It was opposed on the 
ground that it would create “an insur- 
ance agents’ trust.” It was defeated 
in the senate after having passed the 
house. 

Pate of Other Measures 

The Oliver bill was defeated, as in 
effect it would have prevented fire in- 
surance companies from reinsuring the 
risks of insolvent companies, though it 
professed to be aimed simply to pre- 
vent the combination of insurance com- 
panies. 

Another bill which was defeated was 
the Bradley rating bill, requiring fire 
insurance companies to fill rate sched- 
ules with the insurance commissioner. 
This bill did not get out of committee. 

House bill No. 541 was acted on 
favorably, making the capital stock of 
fire insurance companies $10 per share 
instead of $100 per share. 

The Nagel bill, Senate bill No. 190, 
which was passed, limits the liability of 
members of mutual assessment fire in- 
surance companies, and house bill No. 
151 providing further regulations con- 
cerning the administration of assess- 
ment fire insurance companies and per- 
mitting them to have reserve funds, 

(CONTINUED ON PAGE 14) 
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WILL DISCUSS THE ORDINANCE 





Commercial Club Measure at Des 
Moines to Be Gone Over With 
Engineer E. R. Townsend 





Des Moines, Iowa, March 23.—(Spe- 
cial.)—A final meeting of the fire pro- 
tection committee of the Des Moines 
Commercial Club will be held, at which 
time ordinances for the safeguarding of 
the city will be gone over with E. R. 
Townsend, of Chicago, hydraulic en- 
gineer of the National Board of Under- 
writers. The ordinances, as drawn by 
Chairman J. W. Warnshuis and his 
committee are almost identical with the 
code of the National Board. General 
sentiment seems to indicate that the 
council will act favorably, and it is 
proposed to have the council which is 
to be elected Monday listed to Mr. 
Townsend on the subject. 


Get Big Dividends 

New York, March 23.—(Special.)— 
The stockholders of the Continental at 
a special meeting approved the recom- 
mendation for a stock dividend of $1,- 
000,000. The capital is now $2,000,000. 

The directors of the American of 
Newark declared the regular quarterly 
dividend, making 20 percent for the 
past year. 








Foreign Officers Coming 
New York, March 23.—(Special.)— 
Sir Thomas Hewitt, chairman of the 
board of directors, and Alfred J. Pail, 
secretary and general manager at the 
home office of the Ocean Accident, will 
visit the United States during April. 





Another Baltimore Company 
New York, March 23.—(Special.)— 
A bill incorporating the Baltimore Bond- 
ing & Fidelity Company, of Baltimore, 
is now before the Maryland legislature. 
The proposed capital is $500,000. 





Gohlke With Central National 


Oscar Gohkle has been appointed a 
special agent of the Central National, 
of Chicago, in South Dakota, under 
Hazard & Chesley, the general agents 
at Des Moines. He reports business in 
the state lively at the present time. 


MISCELLANEOUS NOTES 


The National Life Association, of Des 
Moines, has named J. Garr Brown, of 
—— Ohio, state agent for Pennsyl- 
vania. 


The Metropolitan Life is establishing 
its free nurse system in various eastern 
cities, arrangements being completed by 
Dr. Lee K. Frankel. 


President Markham, Superintendent of 
Agencies Norris and Medical Director 
Fisher, of the Northwestern Mutual Life, 
ha visit eastern agencies during the 
week. 


R. B. Cummings, formerly with the 
Seattle branch office of the United States 
Fidelity & Guaranty, has gone with the 
surety department of Fred S. James & Co., 
of Chicago 


It is reported that the Glens Falls has 
notified the Allegheny County board at 
Pittsburg that unless W. . McGill is 
dropped as secretary, it will leave the 
organization.| 


Governor Wilson, of Kentucky, likely 
will veto Senate bill No. 68, authorizing 
insurance companies to hold stock in other 
insurance companies. The Citizens Life 
people, who are most interested, had a 
hearing before the governor on Tuesday. 

Twenty Haverhill (Mass.) agents 
met in a special meeting, and after 
dinner they discussed in an informal way 
with Secretary Putnam of the National 
Agents Association the benefits of organi- 
zation. The work of the organization was 
gone over and many questions asked. An 
informal vote was taken in favor of the 
Haverhill Board’s joining the Massachus- 
etts and National associations, and this 
was subsequently approved at the regu- 
lar meeting of the board, March 16. 








Mrs. Fred Boyer—Mrs. Fred Boyer, wife 
of a well-known surety broker in Chicago, 
died early this week after an illness of 
many months. A number of surety men 
attended the funeral on Wednesday. 





Charles H. Scott—Charles H. Scott, spe- 
cial agent of the Employers Liability in 
Chicago, died Wednesday morning. Mr. 
Scott was the brother-in-law of George A. 
Gilbert, general agent of the company, 
and had been associated with him in the 
casualty business for about twenty-five 
years in Chicago. 





The Western Reserve Insurance Company 


Of Cleweland, Ohio 


Mars E, Waaar, President. 


STATEMENT OF JANUARY 1, 1910 


BS, ot. canst eataine sees ea Dak aaeen catia PAE ere $483,156.40 
OE POLLO COT ee TEE TE PT . 131,811.56 
EEE IE eee ne ree ae ea .. 25,034.07 
te. oe eS sme eens daca xWunaman eee . 8,750.00 
a ere ies Ghalia is aid erento he tila dba areas ‘ 250,000.00 


Rosert E, Goocs, Secretary 





/ssaieabaeacaiains Shadi 











IF 





TECUMSEH 
CHIE OF THE SHAWNEES 





KEEP GOOD COMPANY 
WE WILL FURNISH THE GOOD COMPANY 


The Shawnee Fire Insurance Co. 
A record of success for over a quarter of a century 


FIRE, LIGHTNING AND TORNADO INSURANCE 


YOU WILL FURNISH THE GOOD AGENT 


TOPEKA, KANSAS 


Losses paid, over $4,500,000.00 
Assets, over . . 1,500,000.00 











Fidelity-P 
FIRE INSURANCE 


OF NEW YORK 


ee « «-» « * 


2,500,000 
Liabilities (except capital) 9,058,858 
Assets - - - - - - 13,757,970 


Policyholders’. surplus 


THE FIDELITY -PHENIX combines Fire Insurance Company and the 
financial stre and a strongly estab- Fidelity-Phenix Fire Insurance 
lished agency plant with straightforward Company of New York. 
and safe underwriting methods. Each assumes half 

POLICYHOLDERS the Liability. 


CAN DEPEND UPON ITS 


AGENTS 
CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE 
COMPANY, OF NEW York 


PCL wT TEEE Tion| | FIDELITY UNDERWRITERS 
NEW YORK — 46 Cedar Street 280 La Salle Street 
Southern Department—Prudential Building, NEW YORK CHICAGO 


Atlanta, Ga. 


henix 
COMPANY 


Fidelity (Fire) 
Underwriters 


SEPARATE INSURANCE BY TWO 
COMPANIES IN ONE POLICY 





- 4,699,112 FIDELITY UNDERWITERS 


policies are issued by the Continental 


PROTECTION 
Total Assets - - - $36,090,757 
Total Liabilities - - 20,846,766 
Policyholders’ Surplus 18,743,990 

















MARSHALL S. DRIGGS, President 


Williamsburgh City Fire Insurance Company 


Policybolders’ Surplus .........2.21/4,040,822¢08 
F, M. GUND, Manager Western Department 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 


F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


F. H. DOUGLASS, Gen. Agt. 


150 Broadway, New York 


CPO C oc eercccccccccccccccccooooeee $2,787,066.18 





FREEPORT, ILL. 

















Stands 


for Length of Service and Losses Paid 
Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 116 Years, $140,302,105-87 


Western Department, Erie, Pa. 


J. F. Downtne, Gen’l Agt. 


First among American Companies 


Established in 1864 


W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 
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PESCAY MAKES A CHANGE 


TO TAKE UP ADJUSTING WORK 


Most Loyal Grand Gander of the Blue 
Goose Resigns Aétna Field 
Position 





Charles H. Pescay of New Orleans, 
special agent of the Aetna in Missis- 
sippi and Louisiana, most loyal grand 
gander of the Blue Goose, has resigned 
his position with the Aetna, to enter 
independent adjusting work at New 
Orleans. He forms a partnership with 
Wm. S. Campbell, Jr., the well known 
adjuster of that city, the firm to be 
Pescay & Campbell. Their chief work 
will be in Louisiana and Mississippi. 
Mr. Pescay will leave the Aetna May 1. 
Both men are able adjusters and will 
have a strong hold on the patronage of 
the two states. 

Mr. Pescay traveled in Texas for the 
North British and Liverpool & London 
& Globe before going with the Aetna. 
He is one of the best liked men of the 
south. His excellent work as'the high- 
est officer of the Blue Goose has at- 
tracted wide attention. 

Mr. Campbell has been an adjuster 
for two years. For some time he was 
compact manager at New Iberia, La. 
Later he was in the office of the Liver- 
pool & London & Globe at New Or- 
leans, and later went into the field. 


PROBING NEW YORK PAYMENTS 








Insurance Department Making Inquiry 
as to Remittances for Purposes of 
Influencing Legislation 





Quite a stir has been raised in New 
York over the investigation of fire in- 
surance company officials by the in- 
surance department of that state on 
the charge that money was paid to leg- 
islators or their representatives to de- 
feat “strike” or hostile bills and to pro- 
mote favorable ones. The favorite bills 
to attract attention were anticompact 
and valued policy law measutes. Wit- 
nesses testifying as to payments of 
money and methods employed in fire in- 
—— legislation are: E. R. Kennedy 
of Weed & Kennedy, Manager C. L. 
Case - the London Assurance, Presi- 
dent Kramer of the German American, 
Vice-President Correa of the Home, 
Manager Sturhahn of the Rossia, Man- 
ager Schreiner of the Munich, Presi- 
dent Driggs of the Williamsburg City, 
Matiager Affeld of the Hamburg-Bre- 
men, Manager Wray of the Commercial 
Union, President Hutchins of the North 
River. 

Most of the probing is as to sums 
paid to E. R. Kennedy, the late Presi- 
dent Geo. P. Sheldon of the Phenix 
and to legal firms. 

Some of the bills brought in question 
were exempting reinsurance reserve 
from taxation and the Grady bill favor- 
ing reinsurance companies. 





Commercial Union Retires 


The Commercial Union, Palatine. 
and other members of the Commercial 
Union group have retired from the 
Eastern Union. It is said the action 
was precipitated by the Fidelity-Phenix 
situation. United States Manager Wray 
believes the organization should be 
more effective in handling outside com- 
petition. 





Prize Essay Contest Closed 

The contest for the prize offered 
through the American Agency Bulletin 
for the best paper regarding the stand- 
atds of qualification for agency appoint- 
ment, has been closed. A committee 
of three consisting of Manager Frank 
Lock of the Atlas, C. H. Woodworth of 
Buffalo, and H. H. Putnam of Boston, 
has been selected to pass upon the pa- 
pers submitted. The name of the suc- 
cessful contestant will be announced in 
the April Bulletin. 











Founded 
A. D. 1710 





UNITED STATES BRANCH 


he — — New York 17] La Salle Street, 
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AGENTS WANTED. 


BEGINNING ITS THIRD CENTURY 


INSURANCE OFFICE 


OF LONDON LDEST IN THE WORLD 


20ist YEAR OF ACTIVE BUSINESS EXISTENCE 
The Oldest Insurance Company in the World furnishes the Longest Tried Indemnity 





WESTERN DEPARTMENT 


CHICAGO Sansome and Sacramento Sts., San Francisco 


P. T. Kelsey. 
Asst. Manager 
CORRESPONDENCE INVITED WITH SAME IN UNREPRESENTED POINTS 


PACIFIC COAST DEPARTMENT 


C.A. Heary € Co. 
‘General Agents 











APPROVE AUDITOR’S STAND 


COMPANIES EXPRESS VIEWS 





Suggestion to Revoke Licenses for Dis- 
criminating in Nebraska Meets 
with Favor 





Lincoln, Nebr., March 21—(Special 
Correspondence)—The letter of State 
Auditor Barton recently issued in which 
he states that he will promulgate a rule 
making revocable the licenses of fire 
insurance companies which sell insur- 
ance for a less rate in one town than in 
another of the same class, has roused 
practically every insurance er do- 
ing business in Nebraska to a 7. 

State Auditor Barton is strongly of 
the opinion that if rate wars were 
stopped in the state not only would in- 
surance companies in many cases be in 
much sounder condition but that the 
policy buyer could get his insurance 
at a less rate without injuring the com- 
panies. The letters from insurance 
companies are on file in the auditor’s 
office and while he has withheld the 
names from publication for the pres- 
ent he is perfectly willing to back up 
any of the following quotations with 
the originals from which they are 
taken. 

Will Permit General Reduction 

Among the first letters received was 
one from a large Pennsylvania com- 
pany which frankly declares its belief 
and corroborates the auditor’s opinion 
in startlingly clear fashion. After stat- 
ing that the company will support the 
auditor in such a ruling the letter con- 
cludes: “I sincerely trust that the 
other companies will be inclined to pur- 
sue a like course, for I am thoroughly 
satisfied that if that is done there can 
be a substantial and consistent reduc- 
tion in the advisory rates throughout 
the state of Nebraska.” 

Not all companies are as frank or 
else do not hold the same opinion. 
While practically all of them deprecate 
the effects of discrimination some. of 
them go beyond this generality. An- 
other Pennsylvania company states: 
“As a rule, insurance companies are 
practically unable to control the action 
of their local agents, but it is an out- 
rage to have agents compel, as they do, 
their companies to accept business at 
inadequate rates merely because of a 
fight between some local agents at a 
given point and if your warning will 
produce the effect that is desired it will 
be exceedingly gratifying to me.” This 
writer suggests that when cases of 
discrimination are brought to the at- 
tention of the auditor his department 
should relieve the company of responsi- 
bility by revoking the agent’s license. 
Auditor Barton has rejected this idea 
as impractical. 

Pully Endorse Auditor’s Views 

Another letter states: “We fully en- 
dorse your views that there should be 
no discrimination between insurers, 
and that each and every insurer should 
receive the same credit that others re- 
ceive for the good features connected 
with his particular risk.” 

Another company encloses evidence 





of rate cutting by a competing com- 
pany and says: “If we have to fold 
our hands and submit to this kind of 
work, then it means quit and let outside 
corporations have the insurance. We 
are not exactly that kind of people and 
if there is any reasonable relief in 
a we would like to take advantage 
of it.” 

The president of a Nebraska com- 
pany writes: “I quite agree with you 
that considerable discrimination does 
exist in fire insurance rates in Ne- 
braska. I personally feel that cut rates 
and discrimination of all sorts are a 
serious menace and are uncalled for in 
the fire insurance business. I will be 
glad at all times to assist you in bring- 
ing about a better condition of affairs.” 

Will Not Rule Hastily 

Another Nebraska company official 
writes that “we fully concur in your 
views on this subject and you may 
count upon our cooperation.” In re- 
ply to this letter Auditor Barton has 
indicated that he will not make a rul- 
ing hastily unless conditions force it. 
He states: “I trust it will not be neces- 
sary for the department to make a rul- 
ing on the subject or to get too deep 
into the matter until after we have it 
before the legislature for considera- 
tion.” The next legislative session in 
Nebraska begins in January, 1911. 

Difference in Rates May Be Just 

Another eastern company defends 
differences in rates on this ground: 
“As to the difference in rates on the 
same class of risks, in say two different 
towns, having apparently the same fire- 
fighting facilities, we beg to call your 
attention to the fact that a disastrous 
loss record in one of the towns would 
make it necessary to charge a higher 
rate than in the other. Although it 
might not be possible to determine 
just where the defect in the fire equip- 
ment of the town is, yet, if for a num- 
ber of years the town uniformly showed 
a loss to the companies that would have 
to be taken into consideration in de- 
termining what would be an adequate 
estimate of the cost of insurance 
therein.” 

A Kansas insurance man defends the 
Kansas antidiscrimination law as a good 
piece of legislation and recommends it 
for Nebraska. He notes discriminations 
in Nebraska business and thinks that 
some of the rates are not compensa- 
tory. Another company confesses the 
evil of the present sitaution in this 
state, but gets from under in this way: 
“While we believe the agents are large- 
ly to blame, we think that a good share 
of the responsibility belongs to certain 
companies and we will be only too glad 
to state for this company that we will 
do all we can to stop this unfair prac- 
tise.” 

These excerpts indicate the attitude 
of the companies. With these replies 
at hand the auditor is inclined to be- 
lieve that when discriminatory condi- 
tions are found he will be in an excel- 
lent position, aside from whatever back- 
ing he may have in present laws, to ex- 
act from companies speedy remedial 
efforts. 





The next annual meeting of the South- 
eastern Underwriters Association will be 
held at Hot Springs, Va., on May 18-19. 





MUST REDUCE FIRE WASTE 
DOYLE MAKES TWO SPEECHES 





Illinois Fire Marshal Addresses Chicago 
Board and Fire Insurance 
Club of Chicago 


State Fire Marshal C. J. Doyle of 
Illinois was enthusiastically greeted by 
about 150 members of the Chicago 
Board of Underwriters at the monthly 
luncheon of that organization at the 
Hotel La Salle on Tuesday. On Tues- 
dav evening Mr. Doyle addressed the 
Fire Insurance Club of Chicago at the 
board rooms, 

H. N. Kelsey, manager of the Sun, 
presided at the board luncheon. His 
introduction of the chief speaker was 
well received. Mr. Doyle laid no claim 
to giving his hearers a vast amount of 
information new to them. He stated 
that his speech was on the lines of 
those he delivered to laymen down the 
state, who are not familiar with fire 
loss figures. He is a forcible speaker, 
has a good voice and a pleasing deliv- 
ery and his address called forth many 
compliments. 

0. B. Byon Also Speaks 

Special Attorney O. B. Ryon, of the 
Illinois Insurance department, was also 
present and after Mr. Doyle’s speech 





was called upon by Mr. Kelsey for 
some remarks. His talk was for enter- 
tainment rather than instruction, al- 


though he said that his investigations so 
far have convinced him that the state 
of Illinois should not take over the fire 
insurance business and attempt to tell 
how it should be conducted. It was up 
to the fire insurance men themselves 
to correct what is wrong in its conduct. 

Music was furnished by the board 
choir, while the members helped out 
some, 

What Mr. Doyle Said 


Mr. Doyle said in substance: 

For several years conservation has had 
much attention from the people of this 
country. At Washington conservation of 
natural resources has been made the sub- 
ject of careful study, but among the peo- 
ple generally conservation of finished 
products has been the subject of thought. 
Many states have taken up this question 
and as a result brought forth fire marshal 
laws. Massachusetts, Ohio and others 
have grappled successfully with the prob- 
lem and minimized the property loss. In 
this state the people have had the same 
question brought to mind. 

First, it is necessary for the people to 
recognize that there is such a thing as 
fire waste. In 1907 the fire loss of the 
United States was $456,000,000. Could 
this amount have been saved for two 
years it would have paid off the national 
debt. In one year this saving would have 
been almost enough to build the Panama 
Canal. The people of Illinois discussed 
thoroughly the question before authoriz- 
ing $20,000,000 bonds for deep waterway 
work. Could the fire loss of the state for 
two years have been saved, it would have 
yielded this amount. The amount lost by 
fire in the United States in one year 
would pay the expenses of the postoffice 
department for two years and give every 
a. woman and child the franking privi- 
ege. 

Duty of State Fire Marshal 

The state fire marshal is to aid in con- 
servation, first, by the judicial investiga- 
tion of fires to discover moral hazard. 


The marshal has extraordinary powers to 
abate moral hazard. The people senecalty 
do not appreciate that fire loss is dead 

loss to the country if the property is fully 
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insured. It is part of the fire marshal’s 
duty to enlighten the public in this mat- 
ter. 

An objection has been raised to the un- 
usual powers of the fire marshal. The 
same objection was offered when health 
departments first were given authority to 
enforce quarantine against contagious dis- 
eases. Next to life itself the law recog- 
nizes the rights of property. One has no 
right to come into a community and in a 
tumble-down building carry a small stock 
and a large insurance policy. It is a 
chemical fact that the most prolific cause 
of spontaneous combustion is friction be- 
tween a light stock and a heavy policy. 
Some man ought to have the right to say 
to those who menace property of a com- 
munity, “You must not do it.” 

The fire marshal department will not 
destroy the business of insurance agents 
or companies. It will help clean up the 
business they have on their books. 

Prosecution of Firebugs 


The office of fire marshal can serve a 
valuable purpose in prosecuting firebugs. 
It would surprise people to know how 
many fires of alleged incendiary origin 
had been reported since Feb. 1. States’ 
attorneys cannot be expected to run down 
all arson cases. They have their hands 
full and are not specialists along this line. 
In Ohio last year forty-seven men were 
convicted of arson and sent to the peni- 
tentiary and twenty-seven sent to asy- 
lums for the insane as pyromaniacs. Ohio 
is fourth in population. In Illinois, the 
third state in the union, two arson con- 
victs were received at Joliet out of 630 
prisoners, and out of 351 received at 
Chester two were sent for arson. If the 
supreme court does not upset this depart- 
ment we will show a different record. 

The most contemptible man in the world 
is he who burns for reward. He gets his 
reward, buys more property, burns it for 
more reward. He never quits till he is 
apprehended. Last year the Ohio fire 
marshal sent up one man with a _ record 
of twelve fires in ten states. The man 
who burns for reward is the meanest, be- 
cause he not only defrauds you and me, 
who pay insurance premiums, but en- 
dangers the property of others. 

Importance of Conservation 

The time may come when this will be 
a consuming instead of a producing coun- 
try. It cannot stand such a strain from 
fire waste. Every man who owns prop- 
erty must wake up on this subject of con- 
servation. Whoever may be fire marshal, 
I hope he will be strengthened by the co- 
operation, not of insurance men alone, but 
of every property owner. I do not be- 
lieve any state officer from governor to 
coroner can do more for the people of the 
state than can the fire marshal, in preach- 
ing this doctrine of the reduction of fire 
waste. As long as I am fire marshal no 
insurance company shall ever use my of- 
fice to compromise a loss. 


Fire Insurance Club Speech 

Mr. Doyle’s talk before the Fire In- 
surance club in the evening was along 
the same line. He said the members 
of the club were in the heart of one 
of the greatest fire waste districts in 
the world. One-half of the loss in Illi- 
nois last year was suffered in Cook 
county. The Cook county loss was $5,- 
000,000. One fire company in the 
Ghetto district of Chicago responded 
to 912 alarms in 1909, probably a 
world’s record. Berlin, the same size 
as Chicago, lost only $200,000 by fire in 
1909. 

Mr. Doyle explained the German sys- 
tem of responsibility for fires, the regu- 
lations about payment of insurance, re- 
building in fireproof style, etc. He 
stated, however, that the spirit of Amer- 
ican institutions would not permit any- 
thing like the German system here. 

Illinois Law a Good One 

Sixteen states, said Mr. Doyle, now 
have fire marshals and New York and 
New Jersey have commissions at work 
on fire marshal laws. Mr. Doyle paid a 
high tribute to the Ohio fire marshal 
department and to the present marshal, 
John W. Zuber. 

Mr. Doyle said the only way to re- 
duce rates is to reduce the losses. IIli- 
nois has probably the best fire marshal 
law that has yet been enacted, and the 
powers given the fire marshal are cer- 
tain to reduce the losses. Conscientious 
local agents will be benefitea by having 
some one in authority to order risks 
cleaned up. At present an agent who 
tries to have bad conditions eliminated 
may be told if he doesn’t like the risk 
he can get off. The same is true of 
special agents. Mr. Doyle said, in the 
“quiz” after the conclusion of his 
speech, that it is not the intention to 
grant volunteer deputies full powers. 
They would not desire to exercise such 
powers for business reasons. They will 





CHANGES IN THE FIELD 


SHIFTS IN FIDELITY-PHENIX 





W. H. Clemons, Ohio State Agent, Is 
General Adjuster in Ohio, West 
Virginia, Kentucky, Tennessee 





W. H. Clemons of Cincinnati, state 
agent in Ohio for the Fidelity-Phenix, 
retires from field work to become the 
company’s general adjuster in Ohio, 
West Virginia, Kentucky and Tennes- 
see. He is one of the best adjusters in 
his section. 

Chas. A. Colvin is transferred to the 
Ohio field to succeed Mr. Clemons, 
with headquarters at Columbus. Mark 
Banta of Cincinnati, special agerit un- 
der Mr. Clemons, will have charge of 
eastern Ohio. 

_ F. R. Koeckert of Indianapolis, who 
is associated with Mr. Colvin in charge 
of Indiana, will now be state agent. 
Hudson Jones thus becomes second in 
rank and is assisted by Clarence Cook. 
William Wood is Indiana adjuster. 

_ Geo. A, Lane, special agent in Ohio, 
is appointed state agent in West Vir- 
ginia. 

General Agent Lenehan in making 
these shifts has solidified his staff and 
given promotion to specials who have 
proved successful. 


Fred J. Sauter 

Fred J. Sauter, of Chicago, Cook 
county special agent of the Royal Ex- 
change, has resigned to become special 
agent of the Aetna in Illinois under 
State Agent W. E. Vandeventer, to suc- 
ceed Frank H. Jones, who goes with 
the Hartford in Illinois. 

Mr. Sauter is a live wire in the 
county field, being secretary of the 
county field association. He is promi- 
nent in the Illinois Blue Goose, holding 
the office of keeper of the granary and 
tool house. Before going with the 
Royal Exchange he was doing county 
work for the Calumet. Mr. Sauter will 
be well received in his new sphere of 
labor. 








Frank Fassold 
Frank Fassold, of Indianapolis, spe- 
cial agent for the Milwaukee Fire in 
Indiana, Ohio and Michigan, has had 
northern Illinois added to his field. 


R. H. Williams 

R. H. Williams of Nashville, Tenn., 
will become state agent of the Philadel- 
phia Underwriters in Kentucky and 
Tennessee, May 1, when it will begin 
operating separately from the North 
America, the latter’s western depart- 
ment moving to Chicago. Mr. Williams 
has for a number of years been connect- 
ed with Gale & Frizzell of Nashville. 








Harold Rogers 

Harold Rogers of Denver, special 
agent of the Home of New York in 
Colorado, will become state agent April 
1, when the present state agent, Lee L. 
Hamlin retires to devote all his time 
to the Western Fire of Lincoln, Neb., 
of which he was elected secretary some 
weeks ago. Mr. Rogers went to Colo- 
rado more than a year ago from the 
head office where he had a very careful 








be expected to report bad conditions 

and then a paid deputy will get on the 

ground and have them corrected. 
Cowardice of Agents 

Mr. Doyle leveled a shaft at the cow- 
ardice of local agents in dealing with 
“crooked” losses. He said he had been 
informed by other fire marshals that in 
investigating such losses he will often 
find local agents who have policies on 
the risks attempting to prevent the 
facts coming out. Mr. Doyle denounced 
this attitude. 

Mr. Doyle captivated the members of 
the club and was enthusiastically ap- 
plauded. He was given a rising vote of 
thanks. 


training. The company regards him so 
highly as an assistant that it places him 
in charge of the state. 


in the automobile department of Geo, 
W. Neare, Gibbs & Co. of Cincinnati. 


NATIONAL INSPECTION 
COMPANY 


ORGANIZED 1903 








W. B. Holmes 


W. B. Holmes, First National Bank 
building, Cincinnati, is appointed spe- 
cial agent of the marine and trans- 
portation department of the Hartford 
Fire for Ohio, Indiana and West Vir- 
ginia, Kentucky, Tennessee, Illinois, 
Minnesota, Wisconsin, Kansas, Ne- 
braska and Oklahoma. 

Mr. Holmes was born in Cincinnati, 
Ohio. He graduated in 1907 in me- 
chanical engineering from Cornell Uni- 
versity, supplementing his college train- 
ing with six months’ practical shop ex- 
perience. His insurance work has been 





Expert Inspections and Un- 
derwriting Reports 
on Fire Risks 


JOS. Cc. HUBBELL, Mer. 


184 La Salie Street, Chicago 


AGE rivs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 


Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
policyholders’ surplus. 


et losses paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948,081.27. 


It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address ; 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 

















W. E. DEAN, President CHARTERED 1861 =. EO. W. BROOKS, Secretary 
Capital Stock - - - - $400,000 
Assets - - - - - $1,144,803.31 


Surplus to Policyholders $593,925.22 
Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
159 La Sallie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 








CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 


ONE HUNDRED AND FIFTEEN MILLION DOLLARS 


LOSSES PAID IN SAN FRANCiSCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 
New York Office, 45 William St. 
J. M. DE CAMP, General Agent. 


Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati 


Northwestern Department 
205 La Salle Street, CHICAGO 
WILLIAM S. WARREN, Manager. 
EO. H. MOORE, Assistant M ¥ 
HUGH R. LOUDON, Deputy Asst. Mer. 














CHARLES COLYER Vice-Pres. 


A. H. HASSINGER, See’y 
INSURANCE 
COMPANY OF 


FIREMENSS 2saesarSe NEWARK, NJ 


Capital, $1,000,000.00 Net Surplus, $2,739,781.73 


Surplus to Policyholders, : : $3,739,781.73 


Western Department, : : 205 La Salle Street, Chicago 
NEAL BASSETT, Manager 








Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, Michi Minnesota, 
Missouri Montana, Nebraska, Ohio, Oklahoma, Texnessee’ Uesh, 
Wisconsin, Province of Manitoba, Canada 





Wyoming, 
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AS VIEWED FROM CHICAGO 


KEENER CASE COMES UP 

John- E. Keener, of Chicago, who 
was indicted by the Cook county grand 
jury on the ground of operating al- 
leged bogus fire companies, chiefly the 
Queen City Underwriters, a Lloyds, 
had his case come up before Judge 
Kersten in the criminal court this 
week. It was postponed because of 
other cases on the call. A few days 
ago a solicitor for the Queen City Un- 
derwriters was fined and sent to jail 
for collecting premiums on a policy in 
the concern that had not been in force 
for two years. 

« - + 
COOK COUNTY INSURANCE 

The bidding for the insurance on the 
county buildings at Chicago causes a 
flurry every three years when the time 
is reached for expiration, especially 
since Frank F. Holmes six years ago 
pulled off a coup that got him the in- 
surance at less than the other bidders, 
brought on a lawsuit and ended in the 
rules of the Chicago Board being 
changed to meet the court’s decision in 
the Holmes case. 

The local board decided to throw off 
rates on all public property. Three 
years ago O. B. Swanson secured the 
bulk of the county line at a cut. He 
tried to place considerable of it in 
other offices, but they refused to take 
it at less than the advisory rate. This 
ate up his profits. 

This week bids were opened. On the 
hospital $506,900 insurance was asked 
for on building and $108,846 on con- 
tents, the annual premium at the last 
advisory rate being $3,968.27, with the 
usual term rates of two premiums for 
three years and three for five. On the 
poorhouse and insane asylum at Dun- 
ning $611,700 was asked for on build- 
ings and $98,341 on contents, the for- 
mer annual advisory rate being $5,- 
749.30. Insurance amounting to $168,- 
000 was asked for on the old poorhouse 
for one year only, as that property is 
to be abandoned. The bid of Critchell, 
Miller, Whitney & Barbour was $2,- 
063.24 for the hospital and $5,819.05 for 
Dunning. This cuts the old hospital 
rate nearly in two and increases the old 
Dunning rate. 

The agency declares it made the rate 
from its own surveys as the board 
advised no mandatory rate was in force. 
Other agencies used the advisory rates 
or cut under them a trifle. In all, nine- 
teen bids were submitted. Newberger 
& Co. stated that they would agree to 
donate 25 percent of the premium to 
county institutions. 

The Chicago Board refused to make 
a survey, holding it would not spend 
the time of its inspectors on risks 
where the rate was sure to be cut. 

* * - 
MOTOR BOAT INSURANCE 

As the spring season approaches, 
agents residing near lakes and rivers 
are working up motor boat insurance. 
A few agencies specialize on this class. 
They have made a study of policy con- 
tracts, the experience of companies on 
boats and the like. The increase in 
the use of such craft has created a de- 
mand for specialists in underwriting. 

* * * 
HAS SATISFACTORY ARRANGEMENTS 

The Central National, of Chicago, will 
not appoint a special agent at present 
for Indiana and Ohio, which states it 
recently has entered. Secretary F. M. 
Rice already has made arrangements 
by which the company will get a satis- 
factory volume of business from these 
states this year. For Indiana he has 
secured an agreement with the German 
of Indiana by which the Central Na- 
tional will be represented at its home 
office agency and at its branch offices 
in several cities in the state and also at 
Detroit. This practically provides for 
the use of the German as a warranty 
company, as the Central National will 
not be put on any risk on which the Ger- 
man has not a line. The German’s rec- 
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ROYAL seldom leaves 
its books. Itis a tower 
of strength, especially 
during troublous times 
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THE WORLD'S GREATEST FIRE COMPANY 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settled in full promptly on adjustment without cash discount. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 





LAWBROS.,Megrs. 
Western Department 
ROYAL INS. BLDG. 





Its loss was heavy, and the company is highly commended. 
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ord of profit in its home state makes its 
underwriting pretty safe to depend 
upon. 

In Ohio Mr. Rice has been fortun- 
ate in taking advantage of an opportun- 
ity to get into a number of good 
agencies at once under satisfactory 
arrangements, so it will not be neces- 
sary to do much more planting in Ohio 
this year. 

- o 
FPAVOR UNIFORM BLANKS 

Chairman C. F. Hildreth of the Na- 
tional Agency Association’s committee 
on uniform blanks states that the fol- 
lowing companies have shown an ac- 
tive interest in the uniform blanks 
favored by the association and a will- 
ingness to consider them for adoption: 
Atlas of Des Moines, Commercial 
Union, Continental, Farmers & Mer- 
chants, Home of New York, Liverpool 
& London & Globe, German American, 
North British & Mercantile, Norwich 
Union, Palatine, Queen, Royal, Spring- 
field F. & M. 

Others not yet heard from probably 
should be included in this list. 

> * * 
VISITING THE WEST 

President White and Superintendent 
of Agents John B. Cooney of the City 
Fire of New York are on a western 
trip. It is likely that they will appoint 
a special agent for Iowa and adjacent 
states. 

* a * 

AETNA’S PRESIDENT IN CHICAGO 

President W. B. Clark of the Aetna 
is to be in Chicago this week and Gen- 
eral Agent T. E. Gallagher has called 
all the field men in for a conference. 

» * . 

TRYING TO GET LOSS FIGURES 

The National Board has enlisted the 
companies in the effort to persuade 
their agents to give figures on fire 
losses in cities of 20,000 and over. The 
data is secured from fire chiefs, who in 
turn get much information from agents. 
The National Board reports that agents 
in some cities refuse or neglect to give 
fire loss figures to fire chiefs. Com- 
panies are asked to stir their agents 
up in the following cities where the 
chiefs report they are refused infor- 


mation: Galesburg, IIl.; Joplin, Mo.; 
anderson, Ind.; Los Angeles, Cal.; 
Bridgeport, Vt.; Wilmington, Del.; 


Hartford, New Haven, New Brunswick, 
N. J.; Perth Amboy, N. J.; Albany, N. 
Y.; Rochester, N. Y.; Troy, N. Y.; Har- 
risburg and Galveston 
+ - ° 
SOME LOCAL EVENTS 


President Browne of the Connecticut 
Fire is in the city. 


P. De Q. Mesney, who left Geo. L. Mc- 
Curdy & Co. at Chicago to go with the 
Home’s local agency, again assumes 
charge of the McCurdy fire business, but 
will remain in the Home’s office. 

The western department of the Georgia 
Home has moved to 856-858 National 
Life building, Chicago, the quarters for- 
merly ocupied by Shipman & Wayne. 

H. M. Hansen, who a few months ago 
was appointed assistant manager of the 
Northwestern Underwriters in Chicago, 
becomes manager, succeeding Walter F. 
Knott. 





Fite Bros. have just been appointed 
Nashville, Tenn., representatives of the 
Peoples National Fire. 


WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurauce Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 
COOD ACENTS WANTED 
CHAS. E. MANN, EXECYTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO COLUMBIA INSURANCE CO. 
of San Francisco, Cal. of Jersey City, N. J. 


MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO.. Lad 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen’s floaters. 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express 
Motor boat insurance. 


ORR & WALL, General Agents, 2 € 4 Sherman St., Chicago, It. 


Agents wanted in desirable localities 














A PROCRESSIVE COMPANY, FOR PROCRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsin 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, III. 











Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicage is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- « 
ties it is able te write LARGE LINES on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO General Managers 
Cepitel, $200,000 Established 1868 
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NEWS ABOUT COMPANIES 


TWO KANSAS CITY COMPANIES 








Central Union Fire and Western States 
Fire Now in Process of 
Organization 





‘The Central Union Fire of Kansas 
City, Mo., which is now organizing is 
to have $1,000,000 and an ample sur- 
plus, probably $500,000. The promoters 
declare Kansas City is the logical cen- 
ter of the great southwest, a rapidly 
growing section. It will seek to get 
insurance men to purchase stock and 
is now making general agency con- 
tracts. It will operate as a Western 
Union company and declares its ad- 
vocacy of the platform of the National 
Local Agents Association. Its shares 
are $10 each. As to its decision to be- 
long to the Western Union it says: 

While such a declaration fixes prima- 
rily its professional status as a fair com- 
petitor, such an attitude is of vital in- 
terest to intelligent investors, as it as- 
sures them that the trustees of their 
funds are prepared to support the move- 
ments in the business which make for 
wise economy. With but one exception, in 
the last thirty years there is no record 
of a union company having failed, and 
this company paid upward of 70 cents on 
the dollar. There cannot and ought not 
to be any quarrel between the public and 
this kind of a trust, which has given a 
world-wide dignity to the business and 
served to make insurance one of the 
highest and most intelligent forms of so- 
cial cooperation for the elevation of the 
masses. 

The directors are: John A. Long, 
real estate; Thomas T. Kelly, ex-state 
treasurer of Kansas; Anton Weber, 
merchant; Theodore C. Peltzer, real es- 
tate and loans; George H. Ruddy, cash- 
ier Mercantile Bank; George Kumpf, 
fire insurance; A. Danciger, wholesale 
merchant; Gerson B. Silverman, attor- 
ney; Joseph A. Kelley, real estate and 
loans; Armwell L. Cooper, attorney; 
Morton Wollman, broker; H. C. 
Schwitzgebel, secretary Commerce 
Trust Company; David J. Hanna, cap- 
italist, ex-lieutenant governor of Kan- 
sas. _ 
Western States Fire 

The Western States Fire, of Kansas 
City, has received its charter and is 
now selling its stock. A large portion 
of the stock has already been sub- 
scribed for. The company’s office is 
at 1101 Commerce building. N. F. 
Kirkpatrick, the vice-president and gen- 
eral manager, is the chief factor in the 
promotion The company has among its 
officers and directors some men of 
strong financial standing. The officers 
are as follows: 

President—F. C. Peck, president Olathe 
State Bank, Olathe, Kan., president Stew- 
art-Peck Sand Company, Kansas City. 

Vice-President—J. E. Seaver, vice-presi- 
dent and general manager Midland Ele- 
vator Company. 

Vice-President—H. F. Lang, treasurer 
and secretary Bell Telephone Company. 

Vice-President and General Manager— 
N. F. Kirkpatrick, insurance. 

Secretary—R. A. Norton, president Nor- 
ton Lumber Company. 

Treasurer—Aug. J. Bulte, 

Bulte Milling Company. 

General Counsel—John Kennish, former 
insurance superintendent of Missouri. 

_ In addition to the officers the follow- 
ing are directors: 

T. J. Coughlin, treasurer and secretary 
Provident Land Company; W. W. Go 
win, attorney, real estate and loans; J. R. 
Quarles, banker, real estate; A. L. Ernst, 
president Ernst-Davis Grain Company; A. 
P. Espencheid, Sedalia, Mo., insurance; 
P. S. Kaull, president Kansas Bitulithic 
Paving Company. 


president 





Wichita F. & M. 
The Wichita Fire and Marine, of 
Wichita, Kas., is being organized by 
W. C. King and V. G. Richardson, 


general agents. Its authorized capital 
is $500,000 and guaranteed surplus 
$250,000. 





Telephone Fire Insurance Exchange 

The Telephone Fire Insurance Ex- 
change, an interinsurance concern or- 
ganized by the International Indepen- 
dent Telephone Association, has begun 





operations and has offices at 153 La 
Salle street, Chicago. James B. Hoge 
is the manager. The exchange writes 
all kinds of telephone property and also 
covers loss of income through instru- 
ments or exchanges being thrown out 
of use by fire. 





Buffalo German 


The New York department exam- 
ined the Buffalo German as of Dec. 31. 
It shows assets $2,450,896, reserve $596,- 
602, net surplus $1,572,909, premiums 
$601,264, total income $708,432, losses 
$256,627, commissions $157,746, total 
disbursements $612,500. The surplus 
includes a “guaranty surplus fund” of 
$200.000 and a “special reserve fund” of 
$200,000. 

Officers’ salaries are: President, John 
G. Wicker, $6,000; secretary, Chas. W. 
Goerger, $4,000; assistant treasurer, F. 
C. Haupt, $2,500; first vice-president, 
Edwin B. Eggert, $3,500; ex-officio, O 
J. Eggert, $1,500. 





Mid-Continental Fire 

The Mid-Continental Fire, Scarritt 
building, Kansas City, Mo., as already 
announced has secured its charter from 
Missouri. Its authorized capital is $1,- 
000,000. The men back of it are regard- 
ed as among the best of western Mis- 
souri, 





United Firemen’s 

President L. S. Amonson, of the 
People’s National declares that the 
statement published in the Insurance 
Post that the new holding company he 
is organizing, the Independence Fire 
Securities Company, is to purchase the 
United Firemen’s, is entirely unwar- 
ranted. 





Baltimore Insurance Company 

Announcement is made that by amend- 
ment to the charter of the l1timore 
Insurance Company the capital stock will 
be increased to $1,000,000. This project 
has been worked on for some months. 
The company, which has already been in- 
corporated under the general law, is ask- 
ing a special charter from the legislature. 
Directors named in the incorporation 
papers are: Douglas H. Gordon, William 
S. Thomas, F. W. Feldner, James M. 
Easter, Miles White, Jr., Seymour Man- 
delbaum, Clarence W. Watson, H. Car- 





Western National 

The Western National Fire of Oklahoma 

City, Okla., is preparing to raise its cam 

tal from $25,000 to $1,000,000. G. . 

Reynolds was recently elected president, 
y. T. Corder vice-president, James 

Smith secretary and manager. 





Merchants Fire of New York 
The Merchants Fire of New York re- 
cently organized by E. L. Ballard, former- 
ly secretary of the Continental, has been 
licensed in Illinois. 





Demurrer Was Overruled 

The demurrer of Auditor Barton, of 
Nebraska, to the bill filed against him 
by the Firemans Fund and the Pacific 
Mutual Life was overruled last week 
in the federal court at Lincoln. The 
suit was filed to restrain the auditor 
from excluding these companies from 
Nebraska under the retaliatory law. 
The California statutes exclude com- 
panies with less than $200,000 capital 
from that state, and consequently a 
number of Nebraska companies were 
refused admission. In return Auditor 
Barton tried to exclude the California 
companies from Nebraska, although 
each of them is capitalized at $1,000,000. 





Deposits Deemed a Liability 

The New York department has made a 
ruling in holding that the deposits of 
underwriters of Lloyds organizations 
must be in cash and must be regarded 
as a liability the same as the capital of 
a stock flre company. This, if insisted 
upon, will materially affect the state- 
ments of several of the smaller Lloyds 
concerns. These deposits have hereto- 
fore been listed as resources. The de- 
partment will insist that if these de- 
posits are to be considered as assets 
they must be given outright to the asso- 
— without any condition as to re- 
urn, 
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CINCINNATI MUTUAL 
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by giving them fair and liberal treatment, realizing that honest dealing 
with those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 
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HUDSON UNDERWRITERS 
COMPOSED OF 
Lumber Insarance Company of New York and Adirondack Fire Insurance Company 
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S4 William Street 
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Columbiana County Mutual Fire Insurance Co. 
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MANUFACTURERS 


INSURANCE COMPANY 
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CHARTERED 1838 PERPETUAL 
Sssers'---~-~-  “Seaovoar 
SURPLUS TO POLICY 

HOLDERS - - - 192,521.43 
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The Eureka F. & M. Insurance Co. 


The Security Insurance Company 
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ORGANIZED 1876. 


THE CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


VAN WERT, OHIO 


H. V. OLNEY, President. 
C. A. L. PURMORT, Secretary. 





Dayton Mutual Fire 
Insurance Co., "én0™ 


OHIO 
B. C. COLEMAN, Secy. 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 
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The Ohio Mutual 
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SALEM, OHIO 
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Assets - - 
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During its entire history the sptagene has continu 
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OHIO AND WEST VIRGINIA 


ORGANIZE CINCINNATI 





FIRE 


Louis H. Schweer, Secretary of Cin- 
cinnati Mutual, Has $100,000 Stock 
Company Incorporated 


The Cincinnati Fire has been incor- 
porated at Cincinnati with a capital of 
$100,000 and a proposed surplus of 
$50,000. Louis H. Schweer, secretary 
of the Cincinnati Mutual, is the or- 
ganizer and will be the secretary of the 
new company. Francis H. Cloud, of 
the local agency firm of Cloud & Cox, 
will be president. Besides these, the 
incorporators are Sanford Brow, a 
prominent attorney; Edward H. Bush, 
president of the Cincinnati Iron & Steel 
Company; August Ferger, of August 
Ferger & Co., grain elevator and ware- 
house; Simon Hubig, president of the 
Cincinnati Mutual and of the Hubig 
Pie & Baking Company; Edward W. 
Hafner, ex-senator of Ohio and a prom- 
inent attorney; Meyer Newhoff, whole- 
sale and retail dry goods merchant, 
and Edward A. Foy, of E. A. Foy & 
Co., manufacturers of lightning rods. 

It is the intention to spread the stock 
and some of the most prominent men 
of Cincinnati have already subscribed. 
The company will push hard for busi- 
ness in its home city and will do an 
agency business throughout Ohio, but 
will not enter any other states very 
soon. 





RESPONSIBILITY ON AGENTS 


West Virginia Fire Marshal Places 
Blame for Many Fires—Over- 
Insurance the Cause 





Two firebugs, Matthew Curtis and Ike 
Gillespie, arrested by the West Vir- 
ginia fire marshal, have confessed to 
burning the property of George W. 
Oakes at Huntington, W. Va. Curtis 
had a stock of goods which he had 
tried to sell for $170, but which was 
worth about $50. He procured $300 
insurance and offered Gillespie $50 out 
of the insurance money, when collected, 
to burn the store. 

Fire Marshal Ellison, in his monthly 
bulletin, in connection with this case 
urges companies to warn their agents 
against issuing policies on question- 
able values to men of questionable 
character. 

Another investigation of a question- 
able fire in West Virginia disclosed a 
policy of $750 on a stock worth $300. 
Another showed $5,000 on a stock val- 
ued by one partner at $7,000 and re- 
turned for taxation by the other part- 
ner at $3,000. 

The fire marshal asks if the local 
agent should not be jointly responsi- 
ble with the company for a loss which 
shows failure on his part to properly 
investigate the values. 

Deputy M. C. Kindleberger has been 
removing known hazards from_build- 
ings in Fairmont, Clarksburg, Wheel- 
ing and Huntington. The fire marshal 
requests all who know of dangerous 
conditions to report them to his office. 





West Virginia February Losses 
The February losses in West Virginia 
were $100,077, insurance involved $365,- 
975, value $487,411. 





Toledo Agents Organize 

The Toledo agents have organized 
the Toledo Fire Underwriters Associa- 
tion with a membership of 75 percent 
of the eligible agents. An agent to 
become a member must have the sole 
agency of at least one fire company. 
The association will meet the first 
Tuesday in April, when permanent offi- 
cers will be elected. 





One Agency Will Clear 
Agencies of the Atlas of England, 
North British, Phoenix of England and 
Phoenix of Hartford, at Oberlin, O., 





Sixtieth Anniwersary Year 





THE NATIONAL INSURANCE COMPANY 


OF CINCINNATI 


has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 





AGENTS WANTED IN OHIO 


G. W. POHLMAN, jt, President 


E. A. WINTER, Secretary 





have been transferred from the agency 
of W. B. Durand to the L. E. Burgner 
agency, which will be unionized, though 
it is not decided whether Mr. Burgner 
or Willis Hart will take the union com- 
panies, the other to take the non- 
union. 





MORE LIGHT AS TO FREMONT 





W. D. Pearce, the Well Known Agent, 
Gives His Side of the Rate 
Controversy 


W. D. Pearce, who represents sev- 
eral standard Ohio mutuals at Fremont, 
Ohio, writes as follows regarding the 
situation in that city: 


Relative to the rate situation of this 
place, in your issue of March 3 you stated 
that the Butman agency had been here- 
tofore carrying the risk of the Lincoln 
Stove & Range Company of this city at 
a rate of $1.25 with coinsurance clause. 

You are in error in this statement. The 
facts are that in 1909 the Lincoln Stove 
& Range Company carried insurance of 
$135,000, which was placed through the 
Butman agency, at a rate of $1.768, with- 
out a coinsurance clause. The tariff rate 
at that time was $1.938. 


In 1910, on account of improvements 











FIRE, LIGHTNING AND 


OHIO FARMERS INSURANCE COMPARY 
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Reserve for Reinsurance - $1,644,603.84 
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made in the risk, a new rate bulletin was 
issued and the average rate, based on the 
insurance being written specific on each 
division, with 80 percent coinsurance 
clause, is $1.25. 

Then in your issue of March 10 Mr. 
Wolfe of this place mentions various risks 
which he intimates were written at cut 
rates. While it is true that some of 
these risks have been written at cuts, yet 
the cut was made in the first place by the 
agencies which are now asking for re- 
lief, but I know that the larger part of 
at least two of the risks named were 
written at the regular tariff, as I wrote 
them myself, and will gladly submit com- 
pany registers and duplicate daily reports 
in proof of this assertion. Furthermore, 
so far as my agency is concerned, no part 
of any line has so far been written at a 
cut, except when I saw policies from other 
agencies on the risk at the cut rate, and 
I think if no agent was willing to be the 
first one to cut, that the difficulty would 
be solved. It seems to me that your cor- 
respondent confessed the secret of the 
whole question when he said “we would 
willingly stop all this rate cutting if.” 
Now if “we” can stop, it must be that 
“we” began. 

It certainly looks weak for the rate 
cutters to attempt to excuse themselves 
by the bugaboo of “mutual competition,” 
for everyone knows that Ohio mutual com- 
panies stand up for the best practices in 
underwriting, and if the assured (as is 
the case of two of the risks mentioned) 
wish to take chances on the Perry mu- 
tuals and other outside mutuals, I do not 
see as that is any reason to have stock 
company rates disturbed. 

This letter is written because, while 
conditions are far from perfect in Fre- 
mont, yet it seemed to me that from the 
articles appearing in The Western Un- 
derwriter, the impression would go out 
that we are just getting into a rate war. 
The present conditions are not new, but 
have been in existence for some time, 
and it is to be hoped that weak-kneed 
agents will eventually learn that there 
are other ways in getting and holding 
business than by selling policies at lower 
rates than those at which the companies 
can afford to carry the business. 


The acrimony among the agents of 
Fremont, Ohio, apparently extends be- 
yond the controversy over certain lines 
of insurance. Scott S. Wolf, of Stephen 
Wolf & Son, local agents, defends him- 
self against charges that have been 
made that he has opposed fire depart- 
ment improvements. He says: 





Some person or persons who have noth- 
ing else in view but to injure my agency 
have circulated a report among the Ohio |; 
field men that I (through someone else) ; 
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was trying to prevent the city from pay- 
ing for the new Webb fire auto which was 
recently purchased by former members of 
the board of public safety, L. S. McGorm- 
ley and V. D. Butman. I wish to state 
that there is not one word of truth in this 
report. The true facts of the matter are 
that on June 5, 1905, the city of Fremont 
hold a special election to bond the town 
for $30,000 for better fire protection, to 
include an automatic cut-off at the stand- 
pipe, high pressure pump and _ three 
chemical engines and two _ substations, 
one in the Third ward and one in the 
Second. These substations were never 
built, nor were the chemical engines ever 
bought. 

Last fall my brother, Jerome G. Wolfe, 
was elected a member of the city council 
from the Second ward. Since assuming 
his office his one fight in the council has 
been for this substation in his ward where, 
according to the election on bonds, it be- 
longed. This ward needs a substation 
more than any other ward in this city, as 
it is the largest in the city and in the 
west end, over a mile from our present 
engine house. There is over $1,000,000 in- 
vested in factories, which, if they were 
to burn, would undoubtedly never be re- 
built, and give this town a setback from 
which it would never recover. My brother 
has also been making a fight for a Game- 
well electric fire alarm system, which is 
badly needed. No one connected with our 
office has ever said one word against the 
Webb auto. In fact, we have always ap- 
proved of it, as we think it is a good 
thing, but it is not all that is needed to 
better the fire protection of this city. 

My brother was elected by the taxpay- 
ers of the Second ward to do his duty, and 
he deserves credit instead of abuse for 
doing his duty, which he certainly is doing 
when he is trying to have a substation 
placed in his ward that was voted for and 
earried at a special election five years 
ago, but which has never been built. I 
wish to let the Ohio field men know that 
instead of bucking better fire protection 
we are working harder for improvements 
in that line than all the agents in Fre- 





mont put together, as it is to our inter- 
est, as we have a personal interest in 
more than 200 residences in this city. 


Will Meet at Akron 


The executive committee of the Ohio 
State Fire Prevention Association will 
meet in Akron the evening of Tuesday, 
March 29, and on the following day the 
association will make an inspection of 
the city. 








Three Meetings at Columbus 

There will be a meeting of the Ohio 
pond of the Blue Goose the evening of 
April 5 at Columbus. It is understood 
there are a number of unsuspecting 
goslings who will be taught to swim, 
but names and numbers have not been 
announced. During the day there will 
be meetings of the Ohio Field Club and 
Ohio League. 





Death of John Memmer 


John Memmer, the oldest fire insur- 
ance agent at Akron, Ohio, died last 
week. The funeral service was held 
at his late home last Thursday, con- 
ducted by the Knight Templars. All 
the fire insurance men of the city at- 
tended in a body. 

He was a man known by nearly all 
the special agents, having been a local 
agent over forty years and owning the 
largest non-union agency in the city. 
For years he had been an active and 
honorable member of the local agents’ 
association, and was most highly re- 
garded by all. For some years past his 
only son, George, has been the active 
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one in the agency which has been 
styled John Memmer & Son. The 
agency will be continued by George W. 
Memmer. 


INTERINSURANCE FORBIDDEN 


Individual Indemnity Plan Illegal Un- 
less Cash Assets Are Held— 
West Virginia Warning 


The Mississippi supreme court de- 
cision that interinsurance concerns are 
“insurance associations” within the 
meaning of the state laws no doubt 
will result in such concerns being 
brought under the supervision of the 
insurance departments of the various 
states. Many state laws now ignore 
them and the Mississippi decision has 
the effect of making their business 
illegal. The West Virginia department 
in its March bulletin gives the follow- 
ing warning: 


In the November issue of the depart- 
ment bulletin a resolution which was 
passed at the Insurance Commissioners’ 
Convention was quoted bearing upon this 
subject. This resolution had special ref- 
erence to interinsurers and was the out- 
growth of considerable agitation on the 
part of the commissioners on account of 
the increasing amount of this class of in- 
surance among the business interests of 
the country. 

The most common plan of operation of 
these associations is where a group of 
property owners associate themselves to- 
gether for the purpose of protecting each 
other from loss by fire, each assuming an 
equal amount of liability. Many of these 
associations have operated successfully 
for many years, and where financially re- 
sponsible men compose the group they 
have succeeded in providing themselves 
protection at greatly reduced premiums. 
These associations usually operate without 
seeking a license from the several state 
insurance departments and are not under 
State supervision. These associations 
have contended that they are not amen- 
able to the insurance laws of the several 
states, and it is this question that is 
claiming the attention of this department 
and is the subject of this article. Section 
36 of chapter 77 of the acts of the legis- 
lature of West Virginia of 1907 provides 
that “no fire or fire and marine insur- 
ance company or association incorporated 
or organized under the laws of this state 
or of any other state, territory or county 
of the United States or the District of 
Columbia, or any foreign country, shall, 
directly or indirectly, take risks or trans- 
act any business in this state unless pos- 
sessed of at least one hundred thousand 
dollars cash capital paid up. * * *” 
Section 38 provides that mutual compa- 
nies may be licensed if possessed of one 
hundred thousand dollars in cash, or secu- 
rities invested in available cash assets. It 
appears, therefore, that interinsurance as- 
sociations cannot legally carry on their 
business without complying with this law, 
and as every member of one of these asso- 
ciations is a part of it, he is individually 
responsible to the state and is subject to 
the penalties as prescribed by law, which 
is as follows: “Sec. 59. Every person or 
corporation violating any provisions of 
the preceding sections of this act, for 
which no penalty is provided, shall be 
fined not more than five hundred dollars.” 

The only case involving this question 
that has ever found its way to a court of 
last resort is the case of the Insurance 
Commissioner of Mississippi vs. the Man- 
ufacturing Lumbermens Underwriters of 
Kansas City, Mo. In this case the su- 
preme court of Mississippi decided that 
the association is nothing more nor less 
than an insurance association having no 
capital stock and organized for the pur- 
pose of profit to its organizers, which or- 
ganizers constitute the association itself. 
The laws of West Virginia, as quoted 
above, are similar to the laws of Mis- 
sissippi, and it is the opinion of this de- 
partment that every citizen of this state 
who becomes a member of an interin- 
suring association is violating the laws of 
this state and is liable to the penalties 
provided for persons or corporations 
transacting business without complying 
with the laws of this state. 

This important question is brought to 
the attention of the public at this time 
because of the fact that the department 
is receiving many inquiries concerning 
these various associations, which would 
indicate that the volume of business of 
this class is rapidly increasing among the 
large property owners and manufacturers 
throughout the state. Our laws are de- 
signed to protect the citizens of the state, 
and it is clearly the duty of the insurance 
commissioner to enforce such laws in the 
interest of the regularly licensed compa- 
nies, and to rid the state of these unfair 
competitors of the licensed and taxpaying 
companies. The hearty co-operation of 
the people of this state is solicited in our 
attempt to enforce the law. 


Tobacco Insurance at Miamisburg, O. 


In accordance with the recent agree- 
ment, the brokers controlling the writ- 











ing of the United Cigar Manufacturers’ 
Company at Miamisburg, Ohio, are 
placing the insurance thereon with 
Miamisburg agents. In one or two in- 
stances, through error, policies have 
been issued through New York com- 
panies not having agents at Miamis- 
burg, but these have been canceled, 
as it is the intention of the agreement 
to have the line filled up through 
Miamisburg agents first, and then 
placed through agents located at nearby 
points. 





Admitted to West Virginia 


Fire companies admitted to West 
Virginia this year are the American 
National, of Illinois; Franklin and Po- 
tomic (Federal Underwriters) of Wash- 
ington, D. C.; Lumbermens Mutual, 
Mansfield, Ohio. 





Concordia’s Place Is Filled 
The Concordia Fire has appointed 
its Ohio special, but he has not secured 
release from his present connection. 
The announcement will be made about 
April 1. 





Status of Two Mutuals 

A subscriber has asked this paper as 
to the status of the Springfield Under- 
writers Mutual of Springfield, O. and 
Akron Mutual. The former is in vol- 
untary liquidation and the latter has 
been authorized by the Ohio depart- 
ment to resume business. 


Cleveland Agency Incorporated 

The agency of La Vayea & Burridge 
has been incorporated ‘as the La Vayea 
& Burridge Company, and C. L. Bur- 
ridge of the old firm has been elected 
president. The offices are now located 
in the Park building where space is 
occupied with Hale, Seaton & Co. The 
underwriting will be handled by J. G. 
Hale of the latter firm, who has also 
been made secretary of the La Vayea 
& Burridge Company. 


Change at Pt. Pleasant, W. Va. 
Tippett & Hutchinson of Pt. Pleasant, 
W. Va., have sold their business to the 
Pt. Pleasant Trust Company. Mr. Tippett 
leaves insurance and Mr. Hutchinson 
takes the insurance management of the 
trust company. 





Ohio Agency Appointments. 


Atlas, Eng.—J. W. White, Barnesville; 
Cc. B. Ihle, Pomeroy; E. C. Wright, Green- 
ville; W. S. Burgoon and J. W. Koch, 
Richwood. 

Amer. Natl.—William W. Fite, Coalton. 

Alliance—Henry Gluck, Youngstown. 

Pittsburg Und.—E. W. Simpson, East 
Liverpool; R. B. Hopper and the T. Tim- 
endorfer Company, Cleveland; F. S. King, 
Steubenville; The Field Agency Company, 
Columbus; 8S. T. Price & Co., Paulding; 
E. C. Smith, Tiffin. 

Boston—J. G. Wright & Co., Cincin- 
nati; E. P. Hubbell, Toledo; P. E. Holben, 
Ashland; Hough & Riegel, Greenville; H. 
G. Call, Bluffton; Shotter, Faerber & Co. 
= the Leonard Parks Company, Cleve- 
land. 

Calumet—A. R. Preisendorfer, Defiance; 
Jas. Webster & Son, Van Wert; Grant 
Carr, Celina. 

Camden—B. F. Cockayne, Tiffin; Banta 
Bros., Urbana; E. C. anning, Bethel; 
David Leadbetter, Hillsboro; C. V. Beck- 
ham, Ashtabula. 

Citizens, W. Va.—J. G. Francis & Co., 
Youngstown; Whittlesey Adams, Warren. 

Caledonian—J. W. White, Barnesville; 
J. P. Rigney, Chillicothe; J. J. Archer, Jr., 
Columbus. 

Dutchess—J. R. Barr, Cambridge. 


West Virginia Agency Appointments 

Aetna—R. L. Hutchinson, Mt. Pleasant; 
W. P. Neekamp, Logan. 

Buff. Ger.—C. W. Morton, Charleston. 

Connecticut—W. H. Warren, Weston; 
W. J. Wiegel, Fairmont. 

Fire Assn.—P. Neekamp, Logan. 

New Hampshire—A. E. Scherr, Charles- 


on. 

N. B. & M., N. Y.—M. L. Finn, Fair- 
mont. 
Palatine—W. K. Harper, Elkins. 
Phenix—W. R. Dayton, New Martins- 
ville. 

Prov. Wash.—D. R. Wood, Bluefield. 


OHIO NOTES 


Gunther, Plummer & Wuest of. Cincin- 
nati have been appointed sole agents of 
the Peoples National. 

The Wallace agency at Springfield, O., 
which, it was reported, had decided to 
unionize, declares to its nonunion compa- 
nies it has reached no definite conclusion. 














INCORPORATED 1854 


Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 


= Se ee 


WHILDEN & HANCOCK, Managing Underwriters 
105 William 8t., New York 


WARREN M. KIMBALL & CO. 
100 William Street, New York City 
Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 


SECURITY 


Fire Insurance Gompany of Davenport, Ia. 
s. FB. GILMAN, Pres’t 

















M. Cc. HINSCH, Bec’ s 





This Company has had 27 years of successfui business experience, andis now do 
Seinen - owa, Illinois, Wisconsin and Texas. It is a good company for the | 

agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 


hearing from agents desiring to represent us. Address the Secretary. 





W. ERVING OSBORNE, Presideat JAMES A. PATTEN, Vice-President OTTO E. GREELY; Secretary 


CALUMET INSURANCE COMPANY 


171 La @alie Street, CHICAGO 


FIRE INSURANCE | BROKERAGE COMMISSION 


Loh m eyer & G 0 sh 1] rn Allowed on Cincinnati Business Placed with 


us by Outside Agents 
General Agents for West Virginia EARLS & JOHANSINCG 
Charleston-on-Kanawha, W. Va. 


First National Bank Building, Cincinnati 
AGENTS WANTED IN UNOCCUPIED TERRITORY 





Representing Aetna and Connecticut; General Agents 
Seuhens Ohio Empire State Surety Co. for Bonding 
and Burglary. Agents wanted. 


PEOPLES NATIONAL 


FIRE INSURANCE CO. 


PHILADELPHIA 











LOUIS S. AMONSON, President 


Cash Capital........ oe hieeniaes EPCOT OST, 
Surplus to Policyholders .........+--+ee+ see ceeeeeeerees 1,617,573.98 
Assets Jan. 1, 1910........6.-. 0 ee ee eee eee ee ee eres e ees 2,468,409.88 


SPECIAL AGENTS 


JOHN KNUDTSON, Eau Claire, Wis. W. J. NOLAN, Rockford, Ill. 
THOS. J. BROOKS, Omaha, Neb. 
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MICHIGAN AND INDIANA 








MICHIGAN LOCAL CONDITIONS 





Alpena Is Showing Prosperity—East 
Tawas Agents Losing Business 
by Town’s Decline 





The conditions in Alpena are pretty 
favorable at the present time, although 
collections are a little hard. Business 
is picking up in good shape as spring 
is coming on. Alpena is a growing 
town and is making great bids for new 
manufacturing institutions. In this re- 
gard it is interesting to note that $200,- 
000 is being expended for a power dam, 
which will furnish electric power to all 
plants in and around the city. The 
agents, though, think this may do away 
with some steam boiler insurance in 
many instances, but this will be com- 
pensated by the fact that undoubtedly 
factories will move in and create a de- 
mand for fire insurance. 


Mutual Competition Threatened— 
Alpena fire insurance agents as yet 
have not been troubled with mutual 
competition, although one or two lum- 
bermen have begun to inquire into the 
matter and threaten the agents that un- 
less their rates are reduced they will 
be forced to go into the mutuals. Of 
course, Alpena is in the midst of a 
great lumber section and the loss of 
this insurance would mean a great deal 
to the agents. 


Agents Losing Business—East Tawas, 
Mich., is a good town in its way, that 
is, it is a very favorable location; but 
from an insurance agent’s standpoint, is 
not much to brag of. It is always in 
the agent’s heart a hope of building 
operations; but in East Tawas the re- 
verse is true, for it is actually the fact. 
agents are losing business from their 
books by buildings being torn down 
and plants demolished. 

Conditions at Onaway — Onaway 
agents report business pretty good. 
There is little rate cutting and about 
the only complaint they have to make 
is that a few of the special hazards are 
written by outside agents. There are 
few brick buildings in Onaway, almost 
all buildings being of frame construc- 
tion. 


Bay City Conditions—Bay City agents 
are looking forward to a big year. Pres- 
ent indications are for considerable 
building during the summer months. 
Everything in Bay City is going along 
nicely. At present there is only one 
agency outside of the fold and it is 
understood that this agency is about 
to make application for membership to 
the club. What little differences that 
have arisen have been very easily ad- 
justed and were found to have occurred 
through an error. Collections are very 
hard and many of the agencies are feel- 





ing somewhat uneasy awaiting a change. 
Very little business is going to mutuals 
and so far only one large line has been 
placed outside and that through the 
Western Factory Association. 





MUST DECIDE THE QUESTION. 


Shall Detroit Depend on Fire Boats or 
Install a High Pressure 
System? 








Detroit, Mich., March 21.(—Special 
Correspondence.) — The fire commis- 
sioners are urging the aldermen to give 
them a good round sum this year in 
order that they may be able to bet- 
ter conditions from their standpoint, in 
the congested district. They claim 
that a large section of the city lying 
north of Grand river and on the west 
and north of Grand Circus park is sadly 
deficient in fire protection. They ask 
for an appropriation of $2,500 in order 
that the high pressure system may be 
investigated. The commissioners are 
telling the aldermen they are facing the 
problem of whether it will be better to 
lengthen the present pipe lines extend- 
ing the usefulness of the fire boats to 
more points remote from the river, or 
to install a high pressure system, leav- 
ing the fire boats to safeguard the upper 
and the lower river fronts. They claim 
any money spent in extension would be 
thrown away should they decide to 
install a high pressure system. They 
say they have reached a point where 
it is necessary to come to a decision 
in the matter. Should the aldermen de- 
cide to allow the $2,500, an expert can 
be employed who will be able to tell 
them just what to do. They also ask 
for an appropriation for two automo- 
bile engines to take the place of the 
three steamers now in use. They are 
alive to the necessities of the city. Its 
growth has been phenomenal, and all 
departments of the city are trying to 
keep pace. We are inclined to think 
the aldermen will grant their request. 


Automobile Crazy.—Detroit is auto- 
mobile crazy. Daily you hear of men 
who were influenced to put a little 
money into the automobile industry 
who are now wealthy. In fact, the 
old-fashioned 6 per cent doesn’t have 
any influence on men who are investing. 
An investment that doesn’t show better 
than 6 per cent is not even looked at. 
The wonderful success of automobiles 
and the enormous dividends they have 
paid have upset the old idea of common 
or regular earnings. A short time ago 
a gentleman was in Detroit trying to 
interest capital in an insurance com- 
pany. I had a talk with him and told 
him he had a hard row to hoe. His 
enterprise looked so good that he could 
not see failure. After trying a few days 
he said, “You are right. I hear of such 
wonderful results from automobile in- 
vestments that I am satisfied nothing 
can be done in my line, though I am 
sure my scheme is a good one.” He 
left for a field where automobiles are 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 


Assets - . - : - $1,302,620.31 
Capital - - - 400,000.00 
Losses Paid - - - - 5,880,000.00 
ASSETS LIABILITIES 
Cash on hand and in the bank $ 67,723.11 Capital Stock............ $400,000.00 
State, County and Municipal Amount required to rein- 
GS cig dind et iade owe 555,612.00 sure all outstanding 
Mortgages on Real Estate.. 486,196.08 SD neccndiunaeeaeste 501,723.44 
Real Estate...... Nt 77,953.35 Losses unadjusted and not 
Interest due and Accrued..- 11,442.98 ET RES 46,500.65 
Due from Agents and others 103,692.79 Net Surplus...... arr 354,396.22 
$1,302,620.31 $1,302,620.31 
M. W. O'BRIEN E. Jj. BOOTH 4H.£E. EVERETT’ E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 


not known, so far as the factories are 
concerned. 


“Know How” Club.—What do you 
think of the Know-How Club idea? 
This question I have put to a good 
many agents in Detroit and they think 
there is something in it. The old idea, 
now that the laws of the state cut out 
many protective features of clubs, has 
forced thinkers to move along other 
lines. One thing is dead sure. You 
cannot legislate a man who is dishonest 
and tricky and make him good. Fear 
sometimes makes a man better, pride 
helps a little as all men have some 
pride, and when you cannot teach them 
by law you may through fear and 
pride. Thinkers all over the country 
are busy trying to work out some 
scheme that may in a manner bind the 
agents together and make them bet- 
ter men and agents. Their thoughts, 
up to this time, have not produced any- 
thing tangible, but I am satisfied that 
in time something will show up that 
will bear results. The last meeting 
of the Detroit Underwriters Club was 
not well attended but the members who 
were there hoped something might 
show up that would produce results. 
Mr. Goodrich was out of the city. Vice- 
President Hennes occupied the chair 
and for the first time as presiding offi- 
cer. He made a good impression. The 
hopeful fellows still have faith and as 
the Good Book says, “If you have 
faith, you can remove mountains,” so 
we are going to have faith and hope, 
if through no other source than the 
Know How Club of Detroit will get into 
line and be a city in which the insur- 
ance fraternity will start a new thought, 
thereby bettering conditions and at the 
same time make the business more 
profitable to the companies and more 
congenial to the agents 

Op DEeErROITER. 





R. D. Harvey Visits Michigan 
R. D. Harvey of New York, assist- 
ant United States manager of the Royal 





Exchange, visited Michigan last week 
to look over the applicants for the 
state agency to fill the post made va- 
cant by the death of M. H. N. Ray- 
mond. No announcement has been 
made yet. 





Michigan Agency Appointments 

Amer. Cent.—E. R. Hill, Covington; M. 
J. Clossky, Trout Creek. 

Ben Franklin—J. W. Helme, Adrian; E. 
R. Labadie, Ecorse; the Carroll Agency, 
Ontonagon; C. D. Symonds, Powers. 

Capital, N. H.—E. W. Cone, Detroit. 

City of N. Y.—J. G. Buchanan & Son, 
Bay City; Swartwout & Donlan, Flint. 

Columbia—F.. B. Bauer, Adrian; R. W. 
Walsh, Owosso. 

Dubuque—M. E. Keith, Lake Linden; 
Cc. G. Perry, Lowell; Milnes & Watson, 
Coldwater; W. L. Townsend, Gaylord. 

Federal Union—F. E. Bowen, Cadillac; 
W. C. Fife, Carson City; C. G. Perry, Low- 
ell; B. C. Crawford, Sheridan. 

Gran. State—J. R. Heenan, Detroit. 

Jefferson—G. L. Carter, Detroit. 

Lon. & Lan.—Hemmeter, Maier, Weber 
Co., Inc., Saginaw. 





INDIANA NOTES 

Lewis Reeves has purchased the agency 
of J. A. Painter at Hartford City, Ind. 

The Peoples Insurance & Loan Com- 
pany has been incorporated at Rockport, 
Ind., with $3,000 capital. 

The Citizens of Missouri has been trans- 
ferred from the Gregory & Appel agency, 
Indianapolis, to Frank Sawyer and to Paul 
Havelick agencies. 

The Peoples Insurance & Loan Com- 
pany has been incorporated at Rockport, 
Ind., with $3,000 capital stock by A. J. 
Kinney, L. F. Parr and J. W. Burns. 

The E. B. Martindale Estate (Inc.), with 
$500,000 capital stock, will do a real estate 
and insurance business at Indianapolis, 
the directors being Lynn B. Martindale, 
Charles Martindale and Susan N. Bates. 

The United States Underwriters has 
been incorporated at Indianapolis, with a 
capital of $100,000. It will do a real 
estate and insurance agency business. G., 
H. Hovanian, N. H. Ernst and Russell B. 
Harrison, son of President Benjamin 
Harrison, are the incorporators. 





The Standard of Keokuk has applied 
for admission to Michigan. The company 
will be handled in that state by Henry 
P. Magill & Co. of Chicago, general 
agents. 





. 











Total Assets a - 
Surplus to Policy Holders 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 





A. D. Baker, Secretary 


$1,308,756.81 
460,081.90 


Robert Henkel, Vice President 
Ralph Rawlings, Ass*t Secretary 




















[yj ONONGAHELA Insurance Co. 


OF PITTSBURGH, PA. Incorporated 1854 
has entered Indiana and desires agents in all towns and cities. Address 


Geo. M. Cobb & Co. OUssrons: INDIANA 


Nassau Fire Insurance Company of Brooklyn, N.Y. 


Capital, $200,000 Incorporated 1852 Surplus, $219,298 


This old substantial Company has decided to do a General Business, and will be 
thoroughly planted in Wisconsin and Michigan. 


Empire City Insurance Company of New York 


Capital, $200,000 Incorporated 1850 Surplus, $203,523 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU an¢é 
the EMPIRE CITY belong to the famous fleet of companies eostrolled by Crum & 
Forster of New York. They have no liability in Wisconsin or Michigan, and as they 
write a general class of business they will be very valuable to agents, 

ddress applications for agencies to 











BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 
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IN ILLINOIS AND WISCONSIN 


COMMITTEE CHANGES MADE 








Transfers of Field Men Make New 
Appointments Necessary in Wis- 
consin—Meeting April 11 





Several important changes in the 
membership of committees of the Wis- 
consin Fire Prevention Association, due 
to removals and transfers of members, 
were made by President George R. 
Crosley at the special meeting of the 
executive committee in Milwaukee on 
Monday. It was also decided to ap- 
ply for membership in the National 
Fire Protection Association in order to 
come into close touch with fire preven- 
tion work throughout the country and 
for mutual benefit. 

H. O. Benedict of the Phenix resigned 
as chairman of the committee on law 
and ordinance because of his transfer 
to Michigan. Fred W. Tolles of Mil- 
waukee was appointed a member of 
the committee and E. A. Rademacher 
of Milwaukee succeeds Mr. Benedict as 
chairman. 

Milton Freedy of Milwaukee was ap- 
pointed chairman of the committee on 
fire department and waterworks to suc- 
ceed G. A. Krumdick of Milwaukee, 
who becomes state agent for the Liver- 
pool & London & Globe in Minnesota. 
Walter Conklin of the Queen is the 
new member of this committee. 

Alfred D. Yeaton of the New Hamp- 
shire, and H. W. Freeman of the Na- 
tional Union, both of Milwaukee, were 
elected to active membership. Oscar 
Crary, Jr., of Oshkosh, Wis., a local 
agent, was elected to associate mem- 
bership. 

The regular quarterly meeting of the 
association will be held on April 11. 
Because of the importance of topics to 
be considered, a full representation is 
desired. 





Discontinue Station No. 3 

Station No. 3 of the Milwaukee Fire 
Patrol system will be discontinued on 
May 1. This station is located on 
Scott street, near Grove street, in the 
center of the south side retail district 
and has been in active service six years. 

It is discontinued to reduce the 
patrol expense to the companies which 
have taken the stand that the entire 
expense of the patrol must be kept 
within $30,000 or about 1%4 percent of 
the city premiums. 

The down town station will soon 
have an automobile, which will enable 
the company to cover more territory 
and give partial protection at least to 
the district now covered by Station 
No. 3. 

The constant and systematic inspec- 
tions of business premises made by 
the patrolmen are particularly valuable 
in preventing fires from minor defects, 
such as accumulations of rubbish, 
swinging gas jets, unsafe stove pipes, 
etc. 

The patrol has repeatedly saved more 
in a single fire than the cost of a year’s 
maintenance. 





Farewell to Two Field Men 


The Wisconsin field men will give 
a farewell dinner at the Hotel Pfister 
in Milwaukee next Monday evening to 
H. O. Benedict, state agent of the Fi- 
delity-Phenix, who is transferred to 
Michigan to take charge of his com- 
pany’s interests there, and G. F. Krum- 
dick of the Consolidated F. & M., who 
became Minnesota state agent of the 
Liverpool & London & Globe. 





Brokers Get Marseilles Risks 

At Marseilles, Ill., brokers from St. 
Louis, Mo., have gotten some large fac- 
tory risks, letting local agents do the 
work and paying them 5 percent. The 
brokers were formerly satisfied with 7% 
percent, but now take 10 percent for 
themselves. In some instances they 


12 





have taken as high as 20 percent for 
tornado and fire combined. 


Fond du Lac Premiums 


Apropos the premium income of Fond 
du Lac, Wis., reported herewith, a 
local agent writes: 


In view of the unfavorable comment 
made in past years by the underwriters 
upon the fire department and general 
protection in this city, I feel that in jus- 
tice to the city and the department it is 
only fair to let it be known that the 
department deserves a great deal of credit 
for confining the recent Fond du Lac 
Church Furnishing Company fire to the 
dry kilns. The fire started in the kilns, 
which are about 50 feet north of the 
three-story frame factory building and 
with the fire raging for five hours with 
the wind blowing about forty miles an 
hour from the north blowing all embers 
and flames towards the factory building 
the fire was confined to the kilns. In 
recognition of the excellent service ren- 
dere the church furnishing company 
prsseatee the fire pension board with a 

100 check. The local department has 
been entirely reorganized under Chief 
a formerly of the Milwaukee depart- 
ment. 


The Fond du Lac premiums reported 
for 1909 are as follows: 





S Be BE ccccscccccccvéccosss $22,436 
McDermott & Sons ...........6. 19,308 
ea Sh RD BOORE «occceccsecvee 12,272 
ab MEE cconccrcccsececeveees 6,631 
i. MEE ¥5606504.0900d090000060% 3,937 
We SOUND cccccccececsvoeoess 2,291 
le Be MEE eeccvedeacsoccecsevecs 2,157 
a f "Seer a 2,156 
i MD 606066060000 086000 2,023 
Ws is Ec ccccnnnreceses 2,020 
Serr 1,907 
Te pes 1,745 
is By PIE. 0 6600s ec eeeceeces 1,674 
PPE <cipegnestscsedetesés 1,584 
i Mie SE 605 000040660006 00 00 1,531 
i in ics betedeeegeame awe 1,393 
ce nD cacdccheeesedas 1,264 
i Pi cceukensetesscacadend 1,102 
i MC 60:060.9.6459000%se008 811 
cS SS ear nerresreieers 712 
Sh Sy ED 6b acceescceussees 621 
CE Cav aneSaedeteeadweutie 600 
LE wc ccdwaeeedneeseod tc 591 
Pee & WOURG 20. cccccccceoces 541 


Schaefer & Johnson 
Wm. DeSteese 





Putting in Sprinklers 

At Streator, Ill, the Streator Motor 
Car Company, Streator Metal Stamp- 
ing Company, and the Heenan Mercan- 
tile Company are putting in sprinkler 
equipment. Agency conditions are very 
good and quite a building boom is in 
prospect. 





Harvey Buys Union Agency 
At Oconto, Wis., Frank A. Urwin 
has sold his agency to Leslie C. Har- 
vey. These were the two largest union 
offices in the city. It gives Mr. Harvey 
some forty union companies. 





Notes From Minonk 


Building prospects and conditions at 
Minonk, IIll., are good. A large share 
of the farm business is written by the 
Continental for five-year terms, policy- 
holders giving premium notes for from 
three months to one year. The volun- 
teer fire department is proud of the 
record of never having had a building 
burn clear down. 





Wisconsin Agency Appointments 


National, Ct.—G. H. Krueck, South Mil- 
waukee; J. H. Dooley, Wyocena; C. C. 
Phelps, Green Bay; M. L. Hailman, South 
Milwaukee; H. G. Churchill, Endeavor; 
L. H. Sohn, St. Nazianz; J. B. Berg, Cot- 
tage Grove. 

N. W. Natl.—L. G. Kirchner, Appleton; 
F. F. Wettengal, Appleton; C. L. Jourdain, 
Menasha. 

Aachen & M.—H. H. Smith and F P. 
Leonhard, Hartford. 


WANTED 


By an old Fire Insurance Company, in good 
standing, an agent centrally located in Illi- 
nois, who has a prosperous local business, 
to do special work on a per diem basis 
about ten days each month, such as ap- 
pointing and visiting local agents in the 
State, outside of Chicago. Must be a man 
of character and ability. Address, with full 
particulars, 7-H, care of The Western 
Underwriter. 





THE WESTERN UNDERWRITER. 








AMERICAN NATIONAL INSURANCE COMPANY 


ROCK ISLAND, ILLINOIS 





Fire, Lightning on Tornado 


A GOOD COMPANY SOLICITING GOOD BUSINESS OWNED 
BY GOOD PEOPLE AT GOOD RATES THROUGH GOOD AGENTS 


If You Are a GOOD Agent and Want a Company, WRITE US 


a 














ORGANIZED 1870 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


LONDON & 
| ANCASHIRE 


FIRE 





Cash Capital - - - $300,000.00 
Reinsurance Reserve - 886,900.62 
Reserve forallother Liabilities 168,601.46 
Net Surplus - - - 191,318.75 
Total Assets - - - 1,646,820.83 





Of Liverpool, England 


CHARLES E. DOX, Manager 





GEORGE BRUMDER, President 
GUSTAV WOLLAEGER, Jr.,V.Pres. 
H. AUG. LUEDKE, V. Pres. 
FRANK DAMKOEHLER, Sec’y 
W.C. HUGHES, Supt. of Agencies | 74 La Salle St., 


NATIONAL 


Fire Insurance Co. of Hartford, Conn. 


Western Department 


Chicago, Iii. 


H. A. SMITH, Vice-President 
Organized Nov. 27, 1871 








JAMES NICHOLS, President 
B. R. STILLMAN, Secretary 



























eg coh cdewagn.brceudssUenenesNaabhesd padesdenedewrdsseuseneed $1,000,000.00 
onerve for Reinsurance PERE PES Ra Ne Hacer On ne ROE eee Tey 4,685,577.28 
Reserve for Outstanding Losses.......... 502.835.96 
Special Reserve for all Contingent Liabilitie 300,¢ 00.00 
et Surplus over Capital and all Liabilities. . 2,840.294.01 
Total Assets Jan. 1, 1910...... $9,328,707.00 








Daraten to POIs «0 ans 2c ccccsescccescseerdsosnccccocccsccccesecsvcessvesccess 3,840,204.01 
Western Department, Chicago, Illinois 
Geo. W. Blossom, Asst. Gen. Agt. Chas. Richardson, 2d Asst. Gen. Agt. 


e value of a ve, useful and durable novelties as advertis- 
UP-TO-DATE NOVELTIES ing medina as been Suggestions and Business Getters for you 


clearly demonstrated. 
Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 
Hie ee etnaloia Cards, Mirrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, etc, 


Write for the latest noveity, or tell us what you want, and we will make it. 


Fred S. James, Gen. Agt. 








LCL NOVELTIES J, M, OODELL, Jr, nc, sueesei Ou mn 
B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 





Of PEORIA, ILLINOIS 





Admitted Assets - - - - - $801,715.39 Paid in Baltimore - - - - - $102,000 
Policyholders’ Surplus - - - $305,196.48 Paid in San Francisco - - - - $470,165 


STRICTLY FIREPROOF 
GERMANIA 
HOTEL BREVOORT FIRE INSURANCE COMPANY 
Chicago, Illinois NEW YORK. 





ORGANIZED 1859. 
MOST MODERN EQUIPMENT 


Cash Capital, - - $1,000,000.00 
UNEXCELLED RESTAURANT Assets, - - - - $6,562,329.14 
On Madison Street, near La Salle Net Surplus - - $2,008,419.02 
7 ; Surplus for Policy 
One minute from the Insurance District Holders, - - $3,008,419,02 





HEAD OF 


I Men FICE: 
The Patronage of Insurance Cor. William and Cedar Streets. 


Is Solicited. 


March 24, 1910. 
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JOHN W. ALLING, Pres't. 
CHAS, E. CURTIS, Vice Pres't. 


CAPITAL $500,000. 


COLORADO ILLINOIS 
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AGENTS WANTED 


New HAVEN, CONN. 


SURPLUS TO POLICY HOLDERS $1.,017,702.13, 


ASSETS $2,570,473,10. 






FIRE 


nsurance Co. 


of’ 





Western Department, Rockford, Ill. 


E. K. CRAWFORD, Acting Manager 


INDIANA 





IOWA KANSAS MICHIGAN MINNESOTA MISSOURI 
NEBRASKA NORTH DAKOTA SOUTH DAKOTA WISCONSIN 
W. E. JONES, State Agent 
COLUMBUS, OHIO 
OHIO KENTUCKY WEST VIRGINIA TENNESSEB 


AT ALL DESIRABLE POINTS 


TORNADO 


VICTOR ROTH, See'y 
WILLIS PARKER, Asst, See y 











Agricultural—A. J. Hoffman, West Al- 
lis; L. M. Estabrook, Platteville. 
Amer. Cent.—Ray wers, Delavan. 
Ben Franklin—C. J. Osborne, Crandon. 
Cent. Natl—H. Rademacher, Barron; 
L. F. Kuhnhenn, Belmont; O. P. Buchholz, 
Chippewa Falls; L. A. Karel, Kewaunee; 
Theo Ernst, Milwaukee; M. Sweet, Ply- 
mouth; E. N. Bowers, Rice Lake; G. M. 
Groh, Sheboygan; M. W. Johnson, Almond. 
Coml. Union, N. Y.—Adolphus Rossbach, 
Frank Armitage and H. J. Rock, Milwau- 


kee. 

Continental—H. D. Thomas, Hollandale; 
Cc. H. Aspinwall, Fort Atkinson; W. 8S. 
Henry, Jefferson; L. G. Kirchner, Apple- 
ton; Bertha B. Hobbins, Madison. 

Delaware—Ed S. Pattison, Duran. 

Dubuque—N. E. VanDyke, Kilbourn; H. 
Cc. Clark, Neillsville. 

Ger. All—J. A. Hobe, Superior; Miss 
Gwendolyn M. Trainor, Menomonie; Louis 
Eberle, Milwaukee. 

Ger. Amer., N. Y.—J. A. Hobe, Supe- 
rior; Julius Miller, Chippewa Falls; P. 
Werner, Tomahawk. 

Girard—aA. C. Klein, La Crosse. 

N. W. F. & M.—Gwendolyn Trainor, Me- 
nomonie. 





ILLINOIS NOTES 


David Gillespie, the Lincoln, Ill, local 
agent, is dead. 

Theo. F. Narup succeeds P. M. Zigrang 
at Brussels, Ill. 

Smith & Wilson of Alma, Ill., who have 
been doing a subagency business, have 
gone on a recording basis. 

At Wenona, lll., the mines and a good 
many buildings owned by mining com- 
panies are insured in a miner’s mutual. 

The Continental has transferred from 
W. H. Callender to the Lindstrom agency 
(union) at Galesburg, lll. The Agricul- 
tural takes the place of the Continental 
in the Callender office. 


we 


WISCONSIN NOTES 


Martin Flanders has purchased the 
agency of P. N. Swenson at Menominee, 
s. 


The James H. Agen Company of Supe- 
rior, Wis., has sold its insurance and real 
estate business to R. J. Nye of Jerrard, 
Lenroot & Nye. Mr. Nye has retired 
from his former firm connections and is 
now giving his entire attention to his 
new interests. Roy J. Agen, who has 
been in charge of the business for the 
Past few years, after a short sojourn at 
Superior, will join his father, Col. James 
os — in the realty business at Hous- 
on, Tex. 


March 24, 1910. 





OWA AND THE NORTHWEST 


DESIRE TO LIMIT LIABILITY 











Nebraska Mutuals Wish to Have Audi- 
tor’s Ruling Reversed—Hint of 
Political Activity 





Lincoln, Neb., March 21—(Special 

Correspondence)—Mutual fire insurance 
companies are disturbed over the in- 
sistent declaration of the state insur- 
ance department that mutuals may not 
limit the liability of policyholders. It 
is understood that a committee repre- 
senting state mutuals will call upon 
Auditor Barton within a few days and 
attempt to convince him that his ruling 
is wrong. It is said also that the com- 
mittee will tend to lend verity to the 
rumor that the mutuals may take a 
hand in the election of the next auditor 
if the present one proves to be refrac- 
tory. 
Auditor Barton bases his claim on 
what he deems a logical theory and 
also upon the practice of courts. When 
a mutual goes into the hands of a re- 
ceived the liabilities are cast up and 
the losses are pro rated among the 
policyholders. This is the invariable 
practise of courts and the auditor fails 
to understand why the theory on which 
courts act should not be a good enough 
theory for the department to promul- 
gate for the companies that are yet in- 
tact. 

Some time ago the auditor made a 
demand that mutuals set aside a suf- 
ficient reserve to cover claims that 
might accrue on three or five-year con- 
tracts. In one company at least this 
ruling was not expected. The advance 
premiums had been used and the com- 
pany found it necessary to make a spe- 
cial assessment to build up the required 
reserve. This assessthent was not high- 
ly popular among the policyholders and 





officers of this company are expected 
to be among those on the committee 
that will wait upon the auditor. 





Big Agency Clears 

One result of the unionization of the 
Continental has been to effect an im- 
portant change at Duluth. The Hep- 
worth & Kirby agency, one of the 
largest at the head of the lakes, has 
added the Royal to its list, so that it 
now has three union companies, includ- 
ing the Continental and Fidelity Un- 
derwriters. In clearing it resigned the 
agency for a number of nonunion com- 
panies, including the Allemannia, Cen- 
tral National, Commerce, Empire City, 
Farmers & Merchants, State of Penn- 
sylvania, Milwaukee Mechanics, Na- 
tional Lumber, National Union, North- 
western National, St. Louis, Union of 
Pennsylvania, and United American. 
The agency for the Royal was transfer- 
red from the Manley-McLennan agency. 


Reward Is Offered 

The Property Owners’ Federation of 
Minnesota has offered a cash reward of 
$500 for information that will lead to 
the arrest and final conviction of the 
incendiary who recently set the two 
simultaneous fires on the property of 
A. E. McLeod at Hallock, Minn. The 
building and stock was instired by the 
Pennsylvania Fire and the Aetna. 








To Seek State Agent 
A. G. Dugan, western manager of the 
Hartford, is in Omaha this week to 
look over field talent to fill the 
Nebraska state agency, caused by the 
resignation of L. C. Storey. 





Monday Luncheons Discontinued 

The Monday fire insurance luncheons 
in Minneapolis, which have been a suc- 
cess for several months, came to a sud- 
den close about three weeks ago 
through a misunderstanding. Arrange- 
ments were originally made to have 
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these luncheons up to March 1 as a 
trial W. O. Chamberlin, who ar- 
ranged for them, was in California and 
the limitation on the time had been 
overlooked by other field men. On 
March 7 they found no preparations had 
been made for them, so the course of 
luncheons ceased. There is likely to 
be a meeting soon to determine whether 
new arrangements shall be made now 


or the matter left in abeyance until 
next fall. 





SPRINGER WILL BE MANAGER 





ery Adjuster Goes to Des Moines 
to Have Charge of Iowa Adjust- 
ment Company 





H. B. Springer, who for several years 
has been an independent adjuster at 
Chicago, leaves for Des Moines today 
to become manager of the Iowa Ad- 
justment Company. Mr. Springer was 
a field man in Iowa for seventeen years, 
is thoroughly familiar with that state 
and its problems and has had much ex- 
perience in loss work. 

The Iowa Adjustment Company has 
been incorporated with $10,000 capital 
paid-in, the stockholders being chiefly 
men connected with the Iowa fire insur- 
ance companies. It is probable that 
this capital will be increased. 

The first object in organizing this 
company was to secure for Iowa com- 
panies adjustments by experienced men 
who would not be subject to local 
agency influence. Some of the state 
companies have lost their most experi- 
enced field men to eastern companies 
operating in the state, in some cases 
leaving them few but young men, with 
little loss experience. Adjusting will 
therefore be Mr. Springer’s first work. 

For some years a collection bureau 
for handling premium notes given for 
farm business has been owned by G. A. 
Holland, of the Anchor Fire, and R. S. 
Hunter, of the Des Moines Fire, with 
a man in charge of it. This bureau will 


13 





12 


THE WESTERN UNDERWRITER. 


March 24, 1910. 








be merged in fhe new company and 
the man in charge will go with the ad- 
justment company. 

Offices of the Iowa Adjustment Com- 
pany have been opened in the Des 
Moines Life building. 


ASKS COURT FOR A LICENSE 








Fight on Between Insurance Depart- 
ment of Minnesota and the Farm- 
ers Mutual Life 





The Farmers Mutual of Minneapolis 
has instituted mandamus proceedings 
to compel Commissioner Hartigan to 
issue it a license. The company was 
refused a license in 1909 and since then 
has been doing business without a 
license under the provisions of its 
charter, which it claims was issued 
fourteen years ago to run thirty years. 

Commissioner Hartigan states that 
there have been numerous complaints 
from policy holders of the concern, who 
are chiefly farmers in Minnesota. He 
says further that it has violated the 
Minnesota insurance laws relative to 
policy forms, notices of assessments 
and levying of assessments, that its 
books are not in a satisfactory condi- 
tion, as it does not keep any loss rec- 
ords, and that its expense ratio is con- 
siderably in excess of 40 per cent of 
its premium receipts, the limit fixed by 
the Minnesota laws. 

On the other hand, President W. B. 
Andrews of the Farmers Mutual claims 
that Commissioner Hartigan is finding 
fault with the company simply on tech- 
nical grounds and that his object is to 
drive mutual concerns out of business 
in Minnesota. It is understood that the 
company has no license in Iowa, al- 
though it has been doing business 
there. 





South Dakota Premiums and Losses 
The following are the premiums and 


losses of several companies in South 
Dakota: 


SD 6 6 tbd bees 6060ees~ $ 6,429 $ 1,241 
Columbia, Neb. ...ccccece 58,563 11,375 
CUES, MO. cccccccceccs 8,98 ,02 
Pe ca sevecéeecone 21,574 2,366 
Farmers & Merch. ...... 20,533 622 
GOTMAMIS ccccccesccccces 15,446 3,145 
TEEOE ncccdeca cosveeces 79,548 16,478 

o te a GO, BOBeecevece 33,450 16.512 
CO eae None None 
N. B. Bi, BEG c occcosves 16,375 3,503 
DED \é.cic0s0s 0600006060 58,145 21,408 
PROG, CE ccccccctccese 17,875 3,106 
BUM, TRE. cccccccccecvves \ 83 





Plan Threshermen’s Mutual 


The threshermen of Iowa are plan- 
ning a mutual insurance company, and 
articles will probably be drawn up 
within a few months. At the recent 
Iowa threshermen’s convention in Des 
Moines plans for the organization were 
practically perfected. Threshermen 
claim they have considerable difficulty 
in placing insurance with the old line 
companies. 





Big Boom in Minneapolis 

The remarkable building activity pre- 
vailing in Minneapolis is creating a big 
business for the local agents. In 1909 
the building permits issued in Minne- 
apolis exceeded $13,000,000, and this 
was considered phenomenal, but this 
year promises to far surpass that rec- 
ord. Construction work on business 


-of erection are: The 





buildings and many residences has 
continued straight through the winter 
despite the cold weather, which is 
something unusual, and with the ad- 
vent of spring many new structures 
have been started and plans announced 
for other extensive improvements. It 
is estimated that buildings costing a 
total of $6,000,000 are now under way 
in Minneapolis. 

Among the large buildings in course 
Dyckman hotel, 
$700,000; the Plymouth building, $1,- 
200,000; the Catholic cathedral, $800,- 
000; the Shubert theater, $250,000; the 
Donaldson annex, $250,000; the Mc- 
Knight block, $70,000; the Myers block, 
$70,000; the Nicollet Associates build- 
ing, $60,000. 





SAY A SCHEDULE IS NEEDED 





Farm Barn in Iowa Presents Many 
New Hazards and Losses Are 
Quite Heavy 





Some of the Iowa company officials 
believe the time will soon come when 
the big barn must be rated under a 


schedule inasmuch as so many new 


hazards have been introduced of late. 
Barn losses are heavy because of the 
large concentrated values. Additional 
hazards have caused more numerous 
fires. The automobile carries the gaso- 
lene hazard into the barn. 

As to the cooperation of companies 
on farm underwriting in Iowa, a state 
company official gives it as his opinion 
that there never was closer application 
and a keener desire to live up to good 
practices. Farm losses have brought 
the companies together for mutual pro- 
tection. 





Restrictive Contract Upheld 

A state court at Waterloo, Ia., has 
recognized the validity of a contract 
not to engage in the insurance business 
in a limited territory and has issued an 
injunction against Phil. J. Kieffer at 
the request of the Waterloo Insurance 
Agency. Kieffer some time ago sold 
his business to Jameson & French, the 
predecessors of the Waterloo Insur- 
ance Agency, and contracted not to 
engage in the business in Waterloo ex- 
cept as their employe. The plaintiff 
alleged that he had engaged in the in- 
surance business and the court granted 
a temporary injunction, effective until 
the case is disposed of on final hear- 
ing. 





Like to Squirt 

An Iowa correspondent writes: 

“Companies are complaining about 
the Albia, Iowa, method of extinguish- 
ing fires. It seems that ever since the 
water works was established an exhi- 
bition is made at fires of the water- 
throwing ability of the department, and 
as the result of poor judgment, com- 
panies are called upon to pay exorbitant 
losses by water, when the actual fire 
loss was insignificant. 

“In one instance recently the actual 
fire loss was $150, but the entire stock 
had been soaked with water and the 
assured put in a claim for over $2,000. 
The loss was not settled at either 
amount. 

“It is also reported that one com- 


pany has had over a dozen losses in the 
past month in Albia and vicinity, and in 
most cases the losses were total on 
household goods. Other companies re- 
port a very high loss ratio in this lo- 
cality. No reason can be given except 
that there is a strike in contemplation 
or perhaps other influences are at work 
regardless of who pays the bills. Some 
companies are canceling out all their 
business. This of course does not refer 
so much to city business as it does to 
mining camps and outside risks.” 





To Enter South Dakota 

The Farmers of Cedar Rapids, which 
recently increased its capital from $100,- 
600 to $200,000 is about to enter South 
Dakota. The Farmers is one of the 
oldest companies in Iowa and one of 
the best managed. It is in that pleas- 
ant situation financially where it does 
not have to strain in order to make a 
good showing. Some men who know 
the company well say that with its 
liberal reserves and conservative valua- 
tion of assets it really owns consid- 
erable more surplus than appears on 
the surface. 





IOWA NOTES 


The Camden Fire of Camden, N. J., 
has applied for admission to Iowa. 

The Boston Fire, recently admitted to 
Iowa, appointed the Percival-Porter-Ford 
Agency at its representative in Des 
Moines. 





NORTHWESTERN NOTES 


The farm department of the National 
Union at Minneapolis appointed the fol- 
lowing local agents: Lee Roberts, Hud- 
son, lll.; W. E. Dennis, Corydon, Iowa; 
Mason & Blakeley, La Plata, Mo.; D. R. 
Ellis, Lake City, lowa. 

Several of the large mines near Dead- 
wood, S. D., have resumed operations, and 
local agents there give much more en- 
couraging reports concerning the various 
— mining properties in the Black 

8s. 





F. 
Michigan Fire & Marine in Minnesota 
and Wisconsin, has recently appointed 
the following local agents: George . 
Rice at Northfield, Minn.; George 5S. 
Whitney at Faribault, Minn.; J. E. Ma- 
lone at Owatonna, Minn. 





The Central National of Chicago has 
been admitted to Nebraska and has ap- 
pointed Young & Doherty agents at 
Omaha. 





MISCELLANEOUS NOTES 


Assistant Western Manager P. T. Kel- 
sey of the Sun of —_— is sojourn- 
ing at Hot Springs, Ar 

The supreme court of Mississippi has 
decided that “padding” of an invento 
by false entries on the books, will wor 
a forfeiture of a policy. 


At the company’s request examiners 
of the Massachusetts department are now 
examining the Central National of Chi- 
cago, which has applied for admission 
to that commonwealth. 


At a meeting of the board of directors 
of the Franklin of Washington, D. C., 
John A. Kelly, of the New York firm of 
Kelly & Fuller, was elected president, 
succeeding the late James L. Norris. 


The New York department has com- 
pleted its examination of the home office 
of the Glens Falls and will now examine 
the western department and the new 
policy of the department officers. 


It is reported that the Illinois Central 
Railroad is about to make an arrangement 
with an insurance company to insure bag- 
gage in transit, the insurance being sold 
by ticket agents the same as accident 
tickets now are handled. 








MISSOURI AND SOUTHWEST 


LOCAL NEWS OF KANSAS CITY 











May Introduce Clearing House Plan— 
Fire Patrol House Nearing Com- 
pletion—Agency Changes 





Kansas City, Mo., March 21—(Spe- 
cial Correspondence)—There is con- 
siderable discussion among the mem- 
bers of the local agents’ association 
relative to inaugurating the clearing 
house system of handling balances 
among the agents. This system has 
proved satisfactory at a number of 
points and the conditions here seem 
propitious for its introduction, if the 
agents conclude they want it. The 
local association is in much stronger 
condition than it has been for several 
years back. The members are taking 
more interest and are closely observing 
rules. There is very little rate cutting 
on downtown property, but there is 
some on new dwellings. 


Patrol’s New Home—The new main 
station of the Fire Insurance Patrol is 
almost completed. It is said that it 
will be the best equipped structure of 
its kind in the western territory. It is 
located on Cherry street between Tenth 
and Eleventh streets. 

The building is to be equipped with 
a kitchen and an assembly room. The 
local agents’ association is going to 
have its club rooms in the building. 
The suite will include a library, which 
is something of an innovation. The 
club rooms are to be handsomely fur- 
nished. 


Building Activity Noticeable—A con- 


en va nen ; siderable number of large, high-class 
. sterly, specia agen or e 


buildings are being erected in Kansas 
City at present. The Gates building 
is going up on the southwest corner of 
Tenth and Grand streets and _ the 
Myers building on the northeast cor- 
ner. Both will be about ten stories 
high and will be used for banking and 
office purposes. At the corner of 
Ninth and Grand a twelve-story build- 
ing is taking the place of the Rialto 
building which burned in December. 
The Kansas City Stock Yards Com- 
pany is erecting the ten-story Live 
Stock Exchange building at Sixteenth 
and Genesee streets. 

The Palace Clothing Company, at 





We want the agency 
for several good fire 


insurance companies. 
| ADDRESS 


Union Trust Company 


Reswell, New Mexico. 





Do yeu want 


to represent 2 Life Insurance Company 












Canada. Earn Over 





that is writing the Largest 

2, Net Interest on Their Invest- 

ments. Combined Death and Expense Rate is 1.45%. 
Have been doing business for 17 years. 


Business ef Any Company in 








WE WANT GOOD MEN—IF INTERESTED WRITE 


M. N. HATCHER, stete agent, Fargo, N. Dak. 


GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 








THE CENTRAL UNION 


Fire Insurance Company 


(BEING ORGANIZED) 





One Million Dellars Capital 
Ready for Business About October, 1916 





Write at once for Agency Contracts, giving 


all information possible. 


Address 


T. T. KELLY, Secretary . 
The Central Union Fire Insurance Co. fansis civ, mo. 
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909-915 Main street, has just owveet 
its risk with sprinklers, 


Agency Changes—The Stowell-Meek- 
er Company has secured the sole agency 
of the Teutonia of New Orleans. It is 
also sole agent of the Ben Franklin, 
Stuyvesant, Pacific, Seaboard F. & M., 
St. Louis Fire, Imperial and the Federal 
Union of Chicago, besides having an 
independent line for the Jefferson of 
Philadelphia. 

Brockway Bros. have opened a new 
agency in the Leslie building. They 
represent the Farmers of York and the 
Northwestern Underwriters Agency. 

The Peoples National has transferred 
from W. B. Johnson & Co. to the J. S. 
Chick Investment Company, 10 Scar- 
rett building. 


LOCAL CONDITIONS IN KANSAS 








Several Mining Towns Face Prospect 
of Shut Downs—Have Good 
Fire Departments. 





Business conditions, including that of 
insurance, in the mining towns of Fron- 
tenac, Chicapee, Weir, Scammon and 
Columbus, Kan., are rather quiet at the 
present time, owing largely to the som- 
ber influence of the shadow of closed- 
down mines. This is almost an annual 
condition, either from the necessity of 
making repairs by the operators or 
through instructions from the miners’ 
organization to strike. The railroads 
latterly have been busily engaged in 
filling up their sidings with coal in 
anticipation of the strike order, and if 
it comes on April 1, as expected, sev- 
eral thousand miners will be out of 
work and the railroads will lay off from 
150 to 200 men. 


Each of these towns excepting Chi- 
capee is equipped with a good water- 
works system and a pump which pro- 
vides additional pressure when neces- 
sary; and all of them have a local pride 
in the efficiency of their volunteer fire 
erps. Weir is especially well equipped, 
having three hose carts, 1,800 feet of 
good hose, two stations and a volunteer 
department which captured the second 
prize at the St. Louis fair, and has lift- 
ed first prize at several lesser tourna- 
ments since that time. 

Columbus is the best of these towns 
and is showing a steady and substantial 
growth. The water system is being 
improved by the addition of a second 
semi-artesian well which will practically 
double the water supply. The well will 
be about 1,000 feet deep, the water 
rising to within 60 or 70 feet of the sur- 
face. About one and a quarter miles 
of new 6 and 8-inch mains are being 
laid and when these improvements are 
completed, the town will be in good 
shape to handle any fire that may 
occur. 


None of these places is making any 
headway in the matter of building oper- 
ations, but in some cases this is due 
to the general unsettled condition of 
business. There is some remodeling in 
progress in the business district of 
Columbus and when the mining trou- 
bles are quieted there will be consid- 
erable building in the residential sec- 
tions. 

A new bank, to be called the Cher- 
okee County State Bank, has been or- 
ganized at Columbus with a paid-in 
capital of $50,000, and will commence 
business on June 1. N. A. Housholder, 
the well-known investment and insur- 
ance man, has been elected oe 
J. A. Walbert, vice president, and J. H 
Elliot, cashier. 


Chicopee is a town of about 1,000 
inkabitants with scarcely a brick build- 
ing in it. There is not one insurance 
man within its borders, the business 
being handled principally through 
Pittsburg agents. 

Insurance people in this section ap- 
pear to be satisfied with the rating law, 
but some of them would prefer it to 





be administered under different auspices 
than that of a mere superintendent. 
There is very little competition with 
class mutuals, an elevator being about 
the only risk handled by outsiders. 
None of these towns has suffered seri- 
ously from fire losses during the past. 





Salt Lake City for Sole Agencies 

The Salt Lake City Board has adopt- 
ed a rule by which its members pledge 
themselves to a sole agency system. 
An adjustment of the existing dual 
agencies is now in progress, with ex- 
cellent prospects. 





Is Entering Kansas 


R. B. Jones & Son, of Kansas City, 
Mo., general agents of the Federal of 
Jersey City, are entering the company 
in Kansas for automobile business. 
They expect to begin writing in the 
state April 1. 





Members Will Decide 


The Missouri-Kansas pond of the 
Blue Goose has not yet decided where 
it will hold its annual meeting. There 
is a division of sentiment between Ex- 
celsior Springs and Kansas City, and 
the question will be put up to the mem- 
bers for their decision. 





Now Report Direct 

Arkansas, which up to Mar. 1 re- 
ported to Adams & Boyle of Little 
Rock for the Hartford and Alberta, 
Saskatchewan and Manitoba, which re- 
ported to the western department at 
Chicago, now all report direct to the 
home office. 





Has Had a Good Effect. 


Special agents report that the posi- 
tion taken by the insurance department 
of Oklahoma as to rate discrimination 
has had a good effect. The department 
held that a company granting one rate 
to one policyholder and a _ different 
one to another of the same class, is in 
violation of the antitrust law. The de- 
partment declares it will enforce its 
ruling and will prosecute a case where 
there is absolute evidence. The penal- 
ties are severe for violation. 





Conditions at Bolivar 

Conditions affecting insurance in 
Bolivar, Fair Play and Walnut Grove, 
Mo., are satisfactory from the stand- 
point of business handled, but, as is 
usual in this state, there is considerable 
rate cutting in evidence and in conse- 
quence ill-feeling exists between some 
of the agents. 

The business in Bolivar is split all to 
pieces and each of the many agents in 
the town gets a very small slice of the 
pie. The legitimate insurance man is 
compelled to make a side line of it 
there and he must look to other lines 
of business for a livelihood. There is 
no competition with class mutuals or 
brokers. The town is advancing stead- 
ily—an unusual condition with a county 
seat in this vicinity—and there are now 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 William St., New York 
UBERTO C. CROSBY, RICHARD D. HARVEY 
General Manager Assistant General Manager 





ORGANIZED 1809 


The North British and Mercantile Ins. Co. 


Losses Paid, over $165,000,000 
WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 


W. J. LITTLEJOHN, Manager; GEO. H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866 


FIRE ASSOCIATION OF PHILADELPHIA 


ORGANIZED 1817 











Assets January ist, 1910, . - - $8,566,478.75 
Net Surplus, - - - $2,357,151.55 
Surplus to Policy Holders, - 3,107,151.55 


Western and Pacific Coast Department 


159 LA SALLE STREET, - - CHICAGO, ILL. 
J. W. ROBERTSON, Manager 


GEORGIA HOME 


INSURANCE COMPANY OF COLUMBUS, GA., (Chartered 1859.) 








i lal $ 300,000 
dca sir eksedbbenessesss: xeen 1,393,803 
Surplus to Policy-Holders.......... 0.000000 seeeeeee 492,437 


Western Department, 159 La Salle St., Chicago 
Sherwood D. Andrus, General Agent 


Incorporated 1833 


British America Assurance 


HEAD OFFICE . TORONTO, CANADA 
United States Branch, Ist January, 1910 





Co. 





ds os nice ckoneee sere ee nvanctedhees tine ..$1,556,740.94 
REE Susi cdRR 08465 Mali edeews a6escisnabenee 902,438.61 
_____,_ EE Re eee Me rE E en rer Ser ee 654,302.33 
HON. GEORGE A. COX, President W. R. BROCK and JOHN HOSKIN, K.C., LL. D., Vice-Presidents 
. B, MEIKLE, Gen'l Manager 
Organized 1852 


Capital $1,000,000 


HAN OW ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1910 
Assets, $4,765,101.95 Liabilities, $2,512,507.48 Net Surplus, $1,252,594.47 


Western Department, 184 La Salle St., Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 














UEKEN 


Statement January |, 1910 








INS. CO.OF AMERICA TOTAL ASSETS - - - - = ~- _— $8,622,543.09 
NEW YORK Unearned Premiums -_ - $3,802,444.95 
Unpaid Losses”~ - a 379,074.04 
WESTERN DEPARTMENT Other Liabilities - = = 161,279.02 
CHICAGO Capital Stock - - - 1,000,000.00 
P.D.McGREGOR, - - = Manager NET SURPLUS oA 3,279,745.08 
A.R. MONROE, - - _ Assistant Manager 
$8,622,543.09 $8,622,543.09 





SURPLUS TO POLICY-HOLDERS, $4,279,745.08 
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in course of erection a number of 
frame dwelling houses, whose aggre- 
gate value will be about $18,000. There 
are no business houses under construc- 
tion and none contemplated soon. 

The town has a very good water- 
works system with 4 and 6-inch mains. 
The volunteer fire corps is efficient 
and fire losses have been slight of late. 
The firemen are exempted from taxa- 
tion as compensation for their services. 
The fire limits extend one block in all 
directions from the courthouse square 
and no frame buildings are permitted 
to be erected therein. 


Eldorado (Ark.) Building Boom 

There is a building boom on at 
Eldorado, Ark. Six mercantile brick 
buildings have been finished since Jan. 
1. The Garrett hotel, a pressed brick 
structure three stories and sixty rooms 
with bath, will be finished by May 1. 
All these lines handled by Eldorado 
local men. 








Trade Mutuals Strong 


Agents at Girard, Kans., appear to 
be satisfied with the rating law, and re- 
lations among them are good. There is 
strong competition, however, with the 
class mutuals and all the hardware and 
implement houses, one flouring mill, a 
dry goods house and some of the lum- 
ber interests are covered wholly or in 
part by outside concerns, the stock 
companies holding only a small por- 
tion. There are two or three farmers’ 
mutuals doing a flourishing business in 
the county and stock companies agents 
find it difficult to get any of the coun- 
try business. 

There are no industries in the town 
to speak of, except the publication 
office of the Appeal to Reason, a social- 
ist paper, which employs about half the 
working people in town. 

The waterworks is in good shape and 
the volunteer fire department is satis- 
factory. There have been no serious 
fire losses in several years. 





Will Meet at St. Joseph 


The annual meeting of the Missouri 
Association of Local Fire Insurance 
Agents will be held at St. Joseph rape 
11-or June 27. The date will be de- 
cided upon this week. The headquar- 
ters will be at the Robidoux hotel. The 
executive committee held an all-day 
session at Kansas City March 12 to 
plan for the annual gathering. 

At this meeting it is expected that 
rate bills and rate regulation in general 
will be prominent questions for discus- 
sion, as the agents throughout the 
state seem to feel the necessity for pre- 
paring some rate bill which will be ac- 
ceptable both to the companies and 
the agents. The agents also appear to 
feel it incumbent upon them to take 
the initiative in this matter. Otherwise 
the state is likely to take the question 
up itself and enact laws which will be 
detrimental to the interests of the 
agents and of the business generally. 


KANSAS NOTES 


Chanute, Kan., has raised the license 
fee from $10 to $20 on each company doing 
business in the town. 

Independence, Kan., has reduced the li- 
cense on each company doing business in 
the town from $20 to $10 

The Phoenix of Hartford has been 
transferred from W. B. Crawford to J. E. 
Walsh at Girard, Kan. Mr. Crawford 
having retired from the insurance busi- 
ness. 








MISSOURI NOTES 

The Joplin Trust Company of Joplin, 
Mo., has opened an insurance department. 

W. V. K. Spencer, the well known in- 
surance man of Webb City, Mo., is the 
republican candidate for mayor and 
stands a very good chance for winning 
the honor. 

The Central National of Chicago has 
. applied for admission to Missouri. The 
state will be handled from the home 
office. No agency appointments have 
been closed yet. 





SOUTHWESTERN NOTES 


H. R. Elwood of Marshall, Tex., hav- 
ing secured the agency for a strong line 





of companies, has rented offices in the 
State Bank building and is now ready to 
handle all classes of insurance. 

Parker Fillebrown has sold a half in- 
terest in his agency at Enid, Okla., to 
Mert 8S. Johnson. 


The threshermen of Oklahoma and 
Kansas are interested in a movement to 
organize an insurance company which 
would give them protection at a rate 
which they believe would be reasonable, 
declaring that they cannot afford to pay 
the present rates. 





HEARING TO BE GIVEN LATER 





Insurance Commissioners Committee 
on Fire Companies’ Expense Has 
Been Delayed in Its Work 





The special committee of the Insur- 
ance Commissioners Association on fire 
insurance expense, of which J. V. Barry 
of Michigan is chairman, has done noth- 
ing since the initial meeting held in 
New York in December, except to re- 
view in New York late in January such 
of the answers of the companies as had 
then been made to the chairman’s re- 
quest for information. 

All of the commissioners have been 
excessively busy with ordinary depart- 
ment business since the beginning of 
the year and have had no time what- 
ever to devote to special matters. The 
multiplicity of the voluminous annual 
statements which it has been necessary 
to handle, together with all the inci- 
dental matters connected therewith, 
have occupied the time of all the com- 
missioners fully. As soon as the mem- 
bers of the committee can possibly find 
time to give special attention to this 
expense matter a meeting will be called 
for the purpose of giving a hearing to 
all parties interested. At present Chair- 
man Barry has no idea as to when this 
meeting will be held. 





Fred C. Secor Married 
Fred C. Secor, of Kansas City, Mo., 
special agent of the Sun of England, 
was married a few days ago to Mrs. 
Georgia Payne of that city. The happy 
pair spent their honeymoon at Excel- 
sior Springs. 


LAWMAKERS FINISH WORK 
(CONTINUED FROM PAGE 2) 
2 is now in the gov- 





To Bury City Wires 

The city of Louisville is planning to 
place its fire alarm system under- 
ground. Ed Tierney, chairman of the 
board of public safety, and a fire in- 
surance man, states that an ordinance 
will shortly be introduced providing the 
necessary funds for this purpose. 

‘Under the terms of the underground 
wire ordinance passed several years 
ago, all public service corporations 
have had to make arrangements to put 
their cables beneath the surface. The 
limit is Dec. 31, 1910. The city, it was 
provided, could use the conduits of 
these companies for its own wires. 

The whole downtown section is in- 
cluded in the ordinance, which fixes the 
underground district as being from 
Floyd to Eighth and from Main street 
to Broadway, fifty-four blocks. The 
change will be of great benefit, as the 
overhead wire system has been in bad 
shape, and subject to numerous acci- 
dents from storms and other causes. 


Will Equip Big Plow Works 

The new million dollar plant of B. F. 
Avery & Sons, plow manufacturers, 
which is nearly completed in South 
Louisville, is being equipped with a 
sprinkler system. It is being installed 
by the General Fire Extinguisher Com- 
pany. There are eleven large buildings 
in the plant, besides several smaller 
ones. The old plant at Fifteenth and 
Main streets has not been equipped 
with sprinklers, and the fire hazard has 
been considerable. Many of the new 
buildings are of concrete and steel, and 
will be made as nearly fireproof as pos- 
sible. The plant is said to be the larg- 








est in the country used exclusively for 
the manufacture of plows. 


Word has been ¢ received here that 
the Fire Underwriters Club of North- 
ern Kentucky will erect a $6,000 club 
building at Fourth street and Madison 
avenue, Covington. Work on the build- 
ing will begin in a few weeks, the club 
having just closed the deal for the site. 

Insurance Commissioner C. W. Bell 
has admitted the Camden Fire to Ken- 
tucky. General Agent Davis, of Chi- 
cago, appeared before the commission- 
er and submitted the company’s state- 
ment. 





ATTACK CORPORATIONTAX 


(CONTINUED FROM PAGE 1) 


posed and enforced would deprive the 
corporations and joint stock associa- 
tion against which it is levied of their 
Property without due process of law, 
contrary to the provisions of the fifth 
amendment to the constitution, the brief 
continues: 
Tax Is Exclusive 

If Congress may impose an exclusive 
tax upon corporations and joint stock as- 
sociations with respect to the carrying on 
of a business which others may e 
in upon equal terms, why may it not im- 
pose a like tax upon single men, women, 
foreign-born citizens, or red-haired men? 





MONTGOMERY & FUNKHOUSER 


159 La Salle St., 


- Chicago. 





CENERAL ACENTS FOR 


JEFFERSON FIRE of Philadelphia 


For _Itlino’ Missouri, I 
braska and — ota. a 


WESTERN COweany or PITTSBURGH 


For Illinois, Indiana and Nebraska. 


UNION INSURANCE COMPANY of 
Philadelphia For Illinois, Indiana, Iowa, 


Northern M 
nesota, Missouri and Wisconsin. — 


GERMAN AMERICAN FIRE of Balti- 
more, Md. For minois. 





THE INSURANCE COMPANY of the 
State of Pennsylvania ,,for, Misc. 


Northern So, Minn Ay Ya 


LLOYDS PLATE GLASS INSURANCE CO. 


of New York For Illinois, Wisconsin, 
Nebraska, Seen Teen Aissouri, lows. 


FARMERS AND MERCHANTS INSUR- 
ANCE CO. of Lincoln, Neb. ,.,.Fe 


Wisconsin, Minnesota, icichtene, nisois. 
Missouri and Pennsylvania. 








NEW YORK CHICAGO 





STARKWEATHER & SHEPLEY 


GENERAL AGBNTS 
Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 


COOK COUNTY GENERAL AGENTS 
Sovereign Fire Assurance Co. 
OF CANADA 


SURPLUS LINES 


We have a bindi tract with London 
vee ing, nent i—_ - poh for Uatod States, Canada 


We are also and have gs ry to bind and issue policies on ee follo’ jus 2 

L'Union 8) of Fars. “La Metropole (Est 1879) of L sus “e ye 
Ass’ce Goper erales (Est. 1819) Du Phoned (Est. 1819) of Paris. rs 

fies byes 1844) of Sun (Est. 1821) of Pre La National (Est. 1820) Li - Paris. Stand- 

a Cost. O01) of Acnetenioen, Amsterdam Le Nord ( 1840) of Paris. 

(Est. 1857) of Parts. La France (Est. 1867) of Paris. All these companies money on 


tt in this country subj check tor the t of ! 
de stern Office: 159 Ls Salle S t.. Chicago.” H. V. Burrows, Manager 


PROVIDENCE BOSTON 











PITTSBURGH INSURANCE COMPANY °c1%7=> 
1808-11 Commonwealth Building, Pittsburgh, Pa. 
Rese Sanayi, 1940222222522. SSN Suis Pahl “il sano O48 


R. J. WILSON, President 
W. J. R. MAGILL, Asst. Secretary 


D. C. SHAW, Vice-President 


R. J. MCKNIGHT, Sec’y and Treas. 
JOSEPH H. GORDON, General Agent 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - © = = « $ 300,000.00 
SURPLUS TO a HOLDERS 406,162.75 
ASSETS - - * © 881,944.34 
LOSSES PAID To DATE ° - 4,453,215.00 





GERMAN FIRE 


- Insurance Company 
of Wheeling, West Va. 
ORGANIZED IN 1867 
Cas Capital $200,000.00 Net Surplus $242,433.72 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 
DANA E. LATIMER 
WILLIAMSON BLDG, CLEVELAND, OHIO 


Special Agent for Ohio and Indiana 





Pittsburg 
IRVAN NECKERMAN, Manager. 
UNDERWRITTTEN BY 
nia Fire Ins. Co., of Pittsburg. Pa. 
Humboldt Fire Ins. Co.. of Allegheny. Pa. 
Ben Franklin Ins. Co.. of Al egheny. Pa. 
Teutonia Fire Ins. Co., of Allegheny. Pa. 
National 


ns. Co., of Allegheny. Pa. 


Underwriters 
Commonwealth Bidg., PITTSBURG, PA. 


COMBINED STATEMENT 


Capital, - 7 = $1,300,000.00 
Net Surplus, - - - - 1,724.264,00 
Assets, - = 6,159,198.00 


Surplus to ‘Policyholders. - - 3,024,264.00 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 
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If the principle of arbitrary selection be 
once allowed, who can set bounds to its 
exercise? And not only are corporations 
and joint stock associations arbitrarily 
selected for taxation, but some corpora- 
tions are as arbitrarily exempted. Thug 
the act exempts fraternal benefit societies 
orders or associations operating under th¢ 
lodge system, and domestic building and 
loan associations. 

The enormous business done by the last 
named associations is well known. Their 
profits are greater than those of the aver- 
age bank, trust company or savings in- 
stitution. They are in no sense public, 
charitable, religious or benevolent associa- 
tions. They engage in business solely for 
the profit of their members and they com- 
pete directly with savings banks, trust 
companies and insurance companies in the 
loaning of money. Why should the latter 
be taxed and they exempted? What is 
there in their business that justifies a 
discrimination in their favor as against 
savings banks and mutual insurance com- 
panies? Referring to the exemption of 
these associations in the income tax act 
of 1894, Justice Field, in the Pollack case, 
said (p. 598): 

“The property of these institutions is 
exempted from taxation to the extent of 
millions. They are in no sense benevo- 
lent or charitable institutions, and are 
conducted solely for the pecuniary profit 
of their members. Their assets exceed 
the capital stock of the national banks of 
the country. The census report submit- 
ted to Congress by the president May 1, 
1894, shows that their property in the 
United States amounts to over $628,000,- 
000. Why should these institutions and 
their immense accumulations of property 
be singled out for the special favor of 
Congress and be freed from their just, 
equal and proportionate share of taxation, 
when others engaged under different 
names, in similar business, are subjected 
to taxation by this law?” 

Discrimination Is Shown 

So with fraternal benefit associations 
doing business under the lodge system. 
How do they differ in principle from mu- 
tual life insurance associations? Both ex- 
ist for the benefit of their members and 
neither is more benevolent or beneficial 
to society than the other. They are in 
constant competition everywhere for busi- 
ness, and yet one is taxed on the business 
it does and the other exempted. 

Nor do the unequal, arbitrary and dis- 
criminating features of the taxing act 
end here or affect corporations and joint 
stock associations alone as a class, but 
they are also to be found within the se- 
lected class itself. 

The tax, although purporting to be a 
tax on the doing of business, is not lim- 
ited to the income derived from the busi- 
ness done, but is imposed upon or calcu- 
lated according to the entire net income 
over and above $5,000 received by the 
owner, from all sources whatsoever. The 
result is that if one corporation derives 
a net income of $100,000 wholly from a 
business carried on by it and another 
carrying on a business of the same kind 
and making an equal profit receives an 
additional income of $100,000 from in- 
vestments which may be in state or United 
States bonds, exempt from taxation, one 
is taxed $1,000 and the other $2,000 for 
the exercise of exactly similar privileges 
with exactly similar results. 


How Home Life Is Affected 

Of the victims of this discrimination, 
defendant Home Life is one. It has over 
$16,000,000 invested in interest-bearing 
securities, upward of $1,100,000 of which 
consists of undivided profits; and these in- 
vestments, to the extent of several hun- 
dred thousand dollars, are in state, federal 
or municipal securities. If any part of 
the interest derived from these invest- 
ments can be said to be income from busi- 
ness, that cannot be said of the interest 
from the $1,100,000 of undivided profits, 
and yet the company is required to pay 
the same tax upon this latter as upon the 
earnings from its business. 

The act requires corporations and joint 
stock associations to pay a tax on their 
entire net income received from alli 
sources, and so compels a corporation or 
joint stock association doing business both 
here and abroad to pay a tax upon the in- 
come of its foreign business for the privi- 
lege of doing its business here, notwith- 
standing that its domestic business may 
be less than 5 percent of its total busi- 
ness. That the effect of this is a discrim- 
ination against the larger life and fire 
insurance companies is apparent. These 
companies, as is well known, do a world 
business. In the United States and its de- 
pendencies they compete everywhere with 
the foreign insurance companies. The lat- 
ter, however, by the terms of the act, are 
only required to pay a tax on their net in- 
come derived from the business they do 
in this country, while the domestic com- 
panies, for the privilege of doing the same 
business, are compelled to pay a tax on 
their foreign business, which in some 
cases may be so large as to make it im- 
possible for them to compete successfully 
here with their foreign rivals. 


Arbitrary Power Exercised 
If these various arbitrary selections and 
discriminations are permissible, what is 
to hinder a majority of Congress from de- 
stroying any or all state corporations, or 
any or all state franchises, at its mere 





will or whim? And if this can be done, 
what do constitutional guaranties amount 
to and what is to become of the reserved 
rights of the states? We earnestly pro- 
test that Congress has no such abitrary 
power; that the existence of such a power 
would be in conflict with the fundamental 
principles upon which our government 
was established; that the first ten amend- 
ments to the constitution were adopted 
for the very purpose of safeguarding the 
states against the attempted exercise of 
such a power, and that the provisions of 
the fifth amendment declaring that “no 
person shall be deprived of life, liberty or 
property without due process of law, nor 
shall private property be taken for public 
use without just compensation,” furnish 
ample protection against its attempted ex- 
ercise in a case like the present. 


CONSOLIDATED IN TROUBLE 
(CONTINUED FROM PAGE 1) 

far as possible, but at this time the 
affairs are in such a confused state that 
it is impossible to make a definite state- 
ment. As near as can be learned there 
is somewhere near $314,000 capital sold 
and paid for, but it is probably im- 
paired about $75,000. 

McChord Represents Stockholders 

As soon as the examination is com- 
pleted, the status will be made known 
to stockholders and then they can de 
cide as to the future. One of the main 
stockholders, C. C. McChord of Louis- 
ville, was delegated by the directors to 
act with the department. Mr. Mc- 
Chord was promoting the National 
Casualty of Louisville, but it merged 
its interests with the Consolidated, the 
Louisville company stockholders pur- 
chasing stock of the former at $125 
and Mr. McChord became a vice-presi- 
dent. 

Where the Company Was Licensed 

The Consolidated was licensed in 
West Virginia, Kentucky, Kansas and 
Arkansas. The Kentucky department 
gave it a clean bill of health, but it is 
stated based its favorable comment on 
the certified statement of the Audit 
Company of New York. The Audit 
Company’s reports were used by stock 
salesmen to establish the Consolidated’s 
financial standing and the West Vir- 
ginia department will investigate the 
Audit Company’s reports and exam: 
inations thoroughly. The statement of 
the Consolidated filed with the West 
Virginia department as of Dec. 31, will 
receive careful scrutiny. 

The Consolidated did only about $14,- 
000 of business in premiums last year, 
mostly industrial disability. It has 
some liability and surety risks with a 
sprinkling of other minor lines. Its 
main effort has been along the line of 
selling stock; of late it has had some 
fifteen stock salesmen. Much of its 
stock sold at two for one, but some 
was sold at three for one. 

Many Prominent Men Took Stock 

It interested a number of prominent 
bankers and business men throughout 
the country, but has but little stock 
held in Chicago. It is stated that At- 
torney C. H. Burras, former secretary 
and now a director. and Mitchell D. 
Follansbee, an attorney and member 
of the executive committee, both Chi- 
cago men, do not own any stock. 

Considerable stock was sold on the 
installment payment plan, and there is 
quite an amount of unpaid installments 
guaranteed by notes. 

Long on Literature 

The Consolidated was long on litera- 
ture and supplies. It has thousands of 
photographed letters, circulars, pam- 
phlets and so on. The supply clerk 
states 500,000 envelopes were recently 
ordered. The company had ordered a 
huge electric sign in shape of a heart 
with the name of the company in the 
center to be erected above its office, 
but it has not been installed. 

A few months ago it left its elabor- 
ate offices occupying the entire eight- 
eenth floor of the Majestic building to 
go to an old residence at 1928 Calumet 
avenue, Chicago, which it purchased. 
It is regarded as a good investment. 
It was refitted for office purposes. A 
chef was employed to prepare noon 
meals for the help, the kitchen in the 
house being used for culinary purposes. 
A liveried attendant guarded the door 








and a couple of pages guided visitors 
to proper offices. 

The company published a paper 
called “Heart Throbs.” Its literature 
was artistic and well arranged. 

Career of President Armstrong 

The Consolidated got a bad start. It 
secured a West Virginia charter au- 
thorizing $1,000,000 capital. Robert B. 
Armstrong, the president, retired as 
head of the Philadelphia Casualty to 
promote the Consolidated. Previous to 
that he had been president of the Casu- 
alty Company of America. Mr. Arm- 
strong came from Iowa, where he was 
a newspaper man, later being on the 
staff of the Chicago Record-Herald and 
finally was placed in charge of its New 
York bureau. While in Iowa he at- 
tracted the attention of Leslie M. Shaw, 
who became secretary of the treasury 
under President Roosevelt. Mr. Shaw 
appointed Mr. Armstrong as assistant 
secretary. As a newspaper man and 
as a government employe, Mr. Arm- 
strong achieved distinction and made 
a success. 

He found the Consolidated promo- 
tion not roseate and secured O. L. Van 
Laningham, a life insurance promoter, 
to sell the stock. He had organized 
the Great Western Life of Kansas City, 
which got into serious trouble under 
his leadership. Before that he had pro- 
moted life insurance agency companies 
to sell stock. 

Condition Found by West Virginia 

When he had sold enough Consoli- 
dated Casualty stock to enable it to 
seek a license in West Virginia, the 
department examination showed $145,- 
000 stock paid up, with an impairment 
of $16,150. O. L. Van Laningham re- 
ceived $118,725 as commissions to sell 
the stock and I. A. Manning $15,135. 
In other words, it took all the pre- 
mium or nearly all to sell the stock 
and the company started with an im- 
pairment. 

Auditor Darst explained that under 
the law he was compelled to license a 
company that deposite 1 $100,000 with 
the department. Some of the stock, 
4,808 shares. was sold at two for one 
and 1,000 shares at three for one. Au- 
ditor Darst stated he would not license 
the company had he not been compelled 
to under the law. 

The contract with Mr. Van Laning- 
ham was afterward annulled and he 
started to promote the $50,000,000 
United Insurance Company. The Con- 
solidated then took charge of its own 
stock selling. 

Wolfe Refused Permission 

Some weeks later Deputy Scherr of 
West Virginia and Lee J. Wolfe of 
Actuary S. H. Wolfe’s office in New 
York, went to Chicago to check over 
the company. Mr. Wolfe represented 
the Texas department as the company 
was seeking admission there. Presi- 
dent Armstrong refused to allow Mr. 
Wolfe to examine the company as he 
charged Mr. Wolfe had been preju- 
diced in the previous West Virginia 
examination. It resulted in the Con- 
solidated withdrawing its Texas appli- 
cation. The West Virginia department 
took no action, waiting until after Jan. 
1. Recently the department has had 
the company under surveillance. Both 
Auditor Darst and Deputy Scherr have 
been in Chicago recently, resulting in 
the calling of the directors’ meeting. 
The directors claimed they knew but 
little of the company’s affairs, leaving 
it to the officers. 

Hopes to Conserve the Company 

The department trusts the company 
will be found in a condition that will 
warrant its continuance under a new 
maangement. The main trouble under 
the deposed management seems to have 
been the conserving and investment of 
funds. The tracing down of disburse- 
ments will require some time. 

The company employed a good sized 


office force, getting out letters and 
literature. O. L. Bohannan, formerly 
connected with Chicago surety and 


casualty offices, was in charge of the 
liability and surety department, J. J. 
Sheridan, formerly with the General 





Accident, had charge of the industrial 
disability business. 

The West Virginia department has 
left two custodians in charge of the 
Consolidated’s Chicago office. 

Officers and Directors 


The officers and directors of the Con- 
solidated are: 


President—Robert B. Armstrong. 
Vice-Presidents—M. Wade, C. H. 
Burras, C. C. McChord. 

» cated and Treasurer—A. 8. Mitch- 
ell, 
Directors—M. H. Boutelle, lawyer and 
traction official, Minneapolis; C. E. Bow- 
man, capitalist, Champaign, Ill.; C. H. 
Burras, vice-president Consolidated Cas- 
ualty; E. S. Chenoweth, president Bank 
of McCracken, McCracken, Kan.; , & 
Davis, telephone director, manufacturer 
and banker, Parkersburg, W. Va.; W. E. 
Deegans, banker and coal operator, Glen 
Jean, W. Va.; Ralph E. Dougherty, real 
estate and private banking, Washington, 
Iowa; E. A. Duff, capitalist, Nebraska 
City, Neb.; W. G. Duncan, president W. 
G. Duncan Coal Company, Greenville, 
Ky.; N. D. Ely, lawyer and manufacturer, 
Davenport, lowa; William A. Field, gen- 
eral superintendent Illinois Steel Com- 
pany, South Chicago, Ill.; Mitchell D. 
Follansbee, Follansbee, McConnell & Fol- 
lansbee, attorneys, Chicago; Cassius M. 
Harlan, banker and wholesale tobacconist, 
Bloomington, Ill.; Ernst E. Hart, presi- 
dent First National Bank, Council Bluffs, 
Iowa; H. W. Huttig, Huttig Manufac- 
turing Company, lumber, Muscatine, 
Iowa; Thomas Kearns, banker and capi- 
talist, Salt Lake City, Utah; Frank Knox, 
president National Bank of the Republic, 
Salt Lake City, Utah; C. C. McChord, 
vice-president Consolidated Casualty, 
lawyer, Louisville, Ky.; A. J. Matheson, 
president Planters National Bank, Ben- 
nettsville, S. C.; F. L. Maytag, banker and 
manufacturer, Newton, Iowa; _ 
Moses, president W. B. Moses & Sons, 
furniture manufacturers, Washington, 
D. C.; Robert Muir, banker and capitalist, 
Mount Carmel, Pa.; John R. Mulvane, 
president Bank of Topeka, Topeka, Kan.; 
Logan C. Murray, president American 
National Bank, Louisville, Ky.; Herman 
P. H. Oehlrich, president Commercial Na- 
tional Bank, Columbus, Neb.; James H. 
Peabody, ex-governor of Colorado, Den- 
ver, Colo.; J. 8S. Rice, president Union 
Bank & Trust Company, Houston, Tex.; 
F. Schas, president Continental Savings 
Bank, Memphis, Tenn.; A. J. Stein, banker 


and leather manufacturer, Vanceburg, 
Ky.; Emil Teitgen, vice-president the 
National Bank, Manitowoc, Wis.; Cullen 


F. Thomas, lawyer and banker, Dallas, 
Tex.; M. J. Wade, vice-president Consoli- 
dated Casualty and member of the Demo- 
cratic National committee, Iowa City, 
Towa; Robert B. Armstrong, president 
Consolidated Casualty, former assistant 
secretary of the treasury, Chicago. 


Challenge Annual Statement 

The annual statement filed with the 
West Virginia department showed a 
net surplus of $29,000. The department 
challenges the correctness of the state- 
ment and says an impairment of at 
least $75,000 will be shown. Just how 
the officers manipulated the figures, the 
department is not yet prepared to state. 
The company, although it had_ its 
executive offices in Chicago, was never 
licensed in Illinois. This no doubt 
kept the company from other states be- 
cause they were unable to see the logic 
of the situation. Illinois objected to 
its charter granting broader powers 
than the Illinois laws permitted, but it 
is doubtful whether the Illinois depart- 
ment would have licensed it without a 
rigid examination showing it to be 
financially stable. 

Postal Authorities Are Probing 

The postal authorities have been 
making an investigation of the Consoli- 
dated’s stock selling propaganda, but it 
is doubtful whether any case can be 
maintained against the company charg- 
ing it with being organized purely as 
a stock selling scheme. 

Auditor Darst desires to avoid a re- 
ceivership. He believes there is enough 
to be saved that will prove the nucleus 
for a good company. 

Subordinate officers of the company 
charge its troubles to rivals and at- 
tacks by other companies. A statement 
issued from the office says: 

“Mr. Armstrong has nothing to fear 
from any _ investigations, federal or 
state, into the affairs of the Consoli- 
dated Casualty. When this trouble de- 
veloped it was agreed that the matter 
should be given into the hands of the 
directors’ committee. Mr. Armstrong’s 
enemies, who are rivals in the business, 
are wholly responsible for the state of 
affairs in their efforts to ruin an hon 
estly operated business.” 
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CATCH CLAUSES 


THE comment of the New York de- 
partment in its report of the examina- 
tion of the St. Lawrence LiFf, an as- 
sessment company, demonstrates the 
danger to which policyholders are ex- 
posed in dealing with concerns that 
have loopholes in their contracts. The 
policyholders are really not to be 
criticised. People do not understand 
insurance contracts. They depend on 
the agents and agents of such com- 
panies misrepresent. 

It is because of such companies that 
insurance commissioners advocate 
standard provisions and _ prohibitions 
for disability companies. 

The report on the company ‘included 
a letter from a claimant that had been 
injured April 19, 1909. A policy had 
been taken out in January. It re- 
quired thirteen weeks for the policy to 
go into effect and then only half bene- 
fits were provided. The contract of 
this person took effect April 26. 

This was a cut-throat policy to start 
with. The assured believed he was 
fully covered and he had a right to 
think so. The commissioners are cor- 
rect in trying to protect the public 
against such concerns and their con- 
tract. 





EFFECT OF GOOD AGENTS 


In his annual report President R. 
W. Huntincron of the CONNECTICUT 
GENERAL Lire, makes some reference 
to the satisfactory growth and condi- 
tion of the company. He searches for 
the causes contributing to this result. 
He finds one of the main factors is the 
excellence of the company’s agency 
plant, concerning which, he says: 

“To reach the best results in the 
field, it is necessary to operate efficient- 
ly and economically, and in order to 
do this there must be a band of loyal 
and efficient agents who thoroughly be- 
lieve that they have the best insurance 
in the market to sell. To get together 
such a band is not the work of one 
year, but of many. A force can be 
extemporized to sell inferior goods by 
paying exorbitant rates, but no eco- 
nomically managed agencies can be or- 
ganized unless they have goods with 
which successfully to meet all compe- 
tition. Thus they can make large sales 
rather than depend on large remunera- 
tion for small sales. The agents must 
further be men of good character. No 
others can long endure. Neither do 
associations congenial to men of in- 
different standards tend to bring in a 
class of risk whose habits and occupa- 
tion induce longevity.” 

President HuntINcTon touches on a 
point that is receiving more attention 
in all departments of underwriting. The 
NATIONAL ASSOCIATION OF CREDIT MEN 
raised the question of a better stand- 
ard of local fire insurance agents with 
the Nationa Loca, Acents’ AssociA- 








TION. This subject is now a leading 
one before the agents’ association. 

The Cuicaco Boarp oF UNDERWRITERS 
recently appointed a special committee 
to investigate the possibility of raising 
the standard of membership eligibility. 
At the recent banquet at Alton, IIl., 
Special Attorney O. B. Ryon of the 
Illinois department, with considerable 
emphasis, protested against the char- 
acter of agents that are often ap- 
pointed. 

President HuntiIncron very truth- 
fully presents the results that accrue 
to any company that possesses an in- 
telligent, conscientious and thinking 
agency corps. They are men who make 
service the test of their labor. Com- 
panies that have such men secure a 
higher grade of business that is profit- 
able. They have less trouble with pol- 
icyholders and claimants bécause the 
policies are placed without deception. 
People are attracted to such agents 
because they are responsible, men of 
their word. They render the best serv- 
ice they can. 

About such a company there is a 
healthful atmosphere. For purely mer- 
cenary reasons it pays an institution 
to have the right kind of agents. They 
are its vitals. 





EFFECT OF ORGANIZATION 

Waite there is just ground for ques- 
tioning the discretion of Sam D. Capen, 
the prominent local agent in St. Louis, 
for exploiting at the recent Alton meet- 
ing some of the personal history in the 
efforts of the Missourt Locat AGENTS 
ASSOCIATION to get a rating bill passed 
by its legislature, yet his review of the 
splendid organization work among the 
agents to favor that measure, carries a 
valuable lesson. It shows the power 
of united effort, of personal appeal to 
legislators from constituents. 

In Ohio recently on the 2 percent 
firemen’s pension fund tax bill, organ- 
ization and telegrams to legislators 
blocked what seemed to be a measure 
that had a free way for passage. 

Local agents in states have never 
appreciated the value of compact and 
extensive organization. The state as- 
sociation offers the opportunity for 


solidifying local agents into a society 


for protection. The state body need 
not always be on the firing line. Con- 
tinuous battle is demoralizing. The 
claims of peace are the chief ones, but 
there should be a latent force, a stand- 
ing army may we term it, ready for ac- 
tion at any time to guard the agency 


citidel and to fire the musketry if need 
be. 





AMONG some old papers recently dis- 
covered in St. Louis was a fire insur- 
ance policy issued in 1853 by the TEN- 
NESSEE Fire & MARINE on a brick house 
on the north side of Olive street be- 
tween Fifth and Sixth streets, St. Louis. 
It was for $1,800 one year, premium 
$18. A similar risk in St. Louis would 
now be written for $9 for five years. 
What a pity former Superintendent 
Joun KennisH of Missouri could not 
have had this example of rate reduc- 
tion to show what Governor HADLEY 
had done for the people of that state 
in attacking the “insurance trust.” 





Review of Recent Accident 
Insurance Decisions 





(From Insurance Green Bag, Chicago) 


Agents Can Have Warranties in Appli- 
cation—The supreme court of Kansas 
has just reviewed the case of Despain v. 
Pacific Mutual Life, the second time, 
affirming the judgment of the insured, 
and announced the following rule: 

“An agent for an accident insurance 
company who has authority to solicit in- 
surance, take applications, and to coun- 
tersign and issue policies therefor, binds 
the company by any waiver of any rep- 
resentation in the application which is 
within the ordinary scope of insurance 
business, and not known A the assured 
to be outside of the authority granted to 
the agent.” 

When an applicant for insurance tells 
such an agent facts which are contradic- 
tory to statements contained in the ap- 
plication, which application the agent 
procured the applicant to sign, knowing 
that he had not read the same, and that 
his attention had not been called to such 
statement, the agent may and will be 
presumed to have waived the statements 
in the printed application on behalf of 
the company, and the company will be 
presumed to have known all the facts 
communicated to such agent during the 
transaction and relating thereto. And 
this, notwithstanding the application 
contains a restriction upon the authority 
of the agent to make such a waiver; the 
applicant being ignorant of such restric- 
tion at least until after the policy is 
issued and securities taken for the pay- 
= of the premium. 106 Pac. Rep. 

7” - * 


Insured Put to Strict Proof of Confine- 
ment to the House—The insured made 
claim under a policy issued by the Penn- 
sylvania Casualty, which denied liability. 
A suit was brought, resulting in a judg- 
ment for the insured. The company ap- 
pealed, and the case was reversed and 
remanded by the supreme court of Ala- 
bama, principally because of errors by 
the litigants in their pleadings. The 
policy provided for indemnity for a period 
of any disability resulting from sickness 
from which the insured should neces- 
sarily be confined to the house during the 
term of the policy. It was claimed that 
plaintiff was ill during a period of 26 
weeks and that the company was liable 
in the sum of $50 per week under the 
terms of the policy. Insured claimed 
that the disability began on the sixth 
day of July, and the company answered 
in a plea: 

“The company may cancel this policy 
by mailing notice of cancellation to the 
insured’s address given in the schedule 
with its check for the unearned part, if 
any, of the premiums,” and alleged a 
cancellation on the eighth day of July, 
but failed to deny liability, in its plea, 
from July 5 to July 8. The court does 
not decide whether this cancellation was 
effective or not. 

A further defense was made on the 
ground that insured had tuberculosis at 
the time of the issuance of the policy, 
and for that reason the policy was void. 
This fact was denied by the plaintiff, 
who said that he first became aware of 
the disease on the 6th day of July, 
being so informed by a physician who 
diagnosed his ailment as incipient pul- 
monary tuberculosis. 

Among other things, the court says: 
“To recover it was necessary for the 
plaintiff to prove that he had been neces- 
sarily confined to the house as a result 
of his sickness.” 51 South Rep. 352. 

~ ” * 


Notice of Injury—Preliminary Notice— 
The insured suffered an accidental in- 
jury, specified in the policy. A few days 
later he visited a physician, for profes- 
sional advice and treatment, and exhibited 
the policy with the request that the 
doctor notify the company, as he (the 
insured) could not read or write. The 
doctor wrote a letter to the company 
notifying it of the injury and shortly 
after received a blank, called ‘“Prelimi- 
nary Notice,” which was subsequently 
filled out and returned to the company. 

The policy provided “No claim here- 
under shall be valid unless written no- 
tice is given to the company at Saginaw, 
Mich., within twenty days from the date 
of injury, or beginning of illness, for 
which claim is to be made * * * nor 
unless thereafter affirmative proof of 
loss * * * furnished to the company 
* * * within one month from * * # 
termination of disability.” The company 
denied liability because notice of injury 
was not seasonably furnished. Insured 
brought suit resulting in a judgment in 
favor of the company, which upon appeal 
was reversed and remanded by the su- 
preme court of Vermont in Mellen vs. 
United States Health & Accident. 

In reversing the case, the court says 
in part that the letter written by the 
doctor notifying the company of an in- 
jury was a full compliance of the re- 
quirement of the policy for notice, and 
that the “Preliminary Notice” was en- 
tirely gratuitous on the part of the 
plaintiff and not required by the policy; 
that the letter sent by the doctor should 
have been produced and the fact of its 
having been sent in time, should have 
been submitted to the jury; that the 





Personal Side of the 
Insurance Business 


H. O. Benedict, who has just been 
transferred from Wisconsin to Michi- 
gan as state agent of the Fidelity- 
Phenix, will carry with him a highly- 
prized souvenir of his service in the 
Badger state in the form of a very 
handsome open-face gold watch. On 
the back case is Mr. Benedict’s mono- 
gram, and on the inside of the back 
case is the inscription, “Presented to 
H. O. Benedict by the Wisconsin Phe- 
nix Field Force, March 14, 1910.” 





F. Taylor Wise of Chicago, IIl., state 
agent of the Home, a social leader, is 
now trotting in the automobile class, 
having purchased a Mitchell. Mr. Wise 
will entertain Home agents on their 
Chicago visits and also will receive ap- 
plications from field men for Sunday 
engagements. He is, however, dated 
up to July 17. Mr. Wise contemplates 
making a few agency visits in his new 
machine in order to give the Home’s 
leaders in Illinois a glimpse of the real 
thing. 

Herbert Starek, who has been a book- 
keeper in the Ohio insurance depart- 
ment, has resigned to become secretary 
of the Great Northern Life of Toledo, 
and is in that city arranging to assume 
his new duties. Mr. Starek was ap- 
pointed to the department by former 
Superintendent Arthur I. Vorys, and 
has been there several years. Charles 
D. Moore, of Kenton, statistician in the 
office, has been promoted to the va- 
cancy. 


With a highly polished tile, a Prince 
Albert coat of the latest cut, and a 
green cravat, General Agent Thos. E. 
Gallagher, of the Aetna, was one of 
the reception committee of the Irish 
Fellowship Club that entertained Presi- 
dent Taft in Chicago last week. Right 
imposing was Mr. Gallagher as he sat 
in an automobile in the presidential 
parade. Onlookers were undecided as 
to who really had the expansive smile— 
President Taft of the United States or 
President Gallagher of the Cook Coun- 
ty Amalgamated and Contaminated As- 
sociation of Insurance Grandfathers. 


Geo. A. Armstrong, state agent of the 
Aetna, has been confined to his home 
at 68 King avenue, Detroit, for the past 
six weeks with an attack of neuritis, 
largely as a result of exposure attend- 
ing the funeral of M. H. N. Raymond at 
Grand Rapids a short while*ago. He is 
gaining strength and convalescing very 
nicely and soon expects to be back in 
harness. 

The Michigan Bulletin, the monthly 
organ of the Chicago Alumni Associa- 
tion of the University of Michigan, 
carried on its last issue the name of 
Henry H. Lovell as editor. Mr. Lovell 
is one of compaartively few men who 
have gone into business and then quit 
it long enough to complete an acadamic 
course in a university. He had worked 
for the Fidelity & Casualty for several 
years before returning to the University 
of Michigan. Mr. Lovell likes journal- 
istic work. It will be remembered that 
when he was manager of the surety de- 
partment of the Title Guaranty & Sure- 
ty he started and edited “Our Company,” 
one of the best company publications 
of the time. 








letter written by the adjuster of the com- 
pany acknowledging receipt of the “Pre- 
liminary Notice,” and saying: “Under the 
conditions of his policy it is necessary 
that notice be given this company within 
10 days of the commencement of any 
disability for which he expects to make 
claim.” “We regret this is the case, and 
in view of his notice being late we see 
no reason why we should entertain the 
claim at this time,” and a subsequent 
letter saying, “We do not feel that we 
should be held liable and would thank 
you to advise Mr. Mellen to this effect’; 
that the language of these letters amount 
to a denial of liability and a waiver of 
proof of loss. 75 Atl. Rep. 273. 
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Casualty and 


Surety News 





EDITOR PIVER ARRESTED 


F. B. LLOYD CHARGES LIBEL 





President of Pacific Surety Objects to 
Publication About Himself and 
Van Laningham 





San Francisco, Cal, March 21.— 
(Special.)—John C. Piver, publisher of 
the Underwriters Report, was arrested 
in San Francisco, Saturday on a charge 
of criminal libel, preferred by F. B. 
Lloyd, president of the Pacific Surety. 
The latter alleges that he was libeled by 
an article in the Underwriters Report 
of March 17. This article was one of 
a series published by Mr. Piver and 
charged that Mr. Lloyd entered into a 
deal with O. L. Van Laningham to sell 
to small investors stock of the surety 
company by means of high pressure 
methods and unwarranted estimates of 
future profits of the company. Mr. 
Piver says his arrest will bring before 
the public facts which will end the 
promotion of the Pacific Surety enter- 
prise on present lines. 





Roasts Stock Selling Plan 

The article to which exception was 
taken was a three-page “roast” of a de- 
cidedly pungent character, in which 
frequent references were made to Van 
Laningham’s past career as a promoter 
and various uncomplimentary things 
were said of the entire promotion 
scheme which he and Mr. Lloyd were 
charged with having concocted. 

It was stated in the article on au- 
thority of President Lloyd that Mr. 
Van Laningham’s connection with the 
Pacific Surety was shortly to cease 
and that he would leave San Francisco 
within a few days. 

Try to Lose Van Laningham 


Ever since Mr. Van Laningham’s 
“connection” with the United Insurance 
Company of Chicago was reported to 
have ceased there has been a very ap- 
parent desire on the part of several in- 
dividuals of more or less prominence 
in the insurance world to “lose” him. 
Announcement that he was to have a 
hand in selling the stock of the Pacific 
Surety, following its merger with the 
Western Casualty & Surety under the 
presidency of Mr. Lloyd of the last 
named, was shortly followed by denials 
and explanations to the effect that Mr. 





Van Laningham’s only connection with 
the company was an agreement that | 


panies in the country, with a very 
straight and conservative record, and 
had merged his new company in it. 
At that time it was also stated that 
Lloyd & Robertson were to be general 
agents of the Pacific Surety. The Un- 
derwriters Report has claimed that this 
contract called for the payment to the 
general agents of 55 percent of the 
company’s premium income and that 
complaint was made of this to the Cali- 
fornia insurance department. 
Mr. Liloyd’s Statement 


Mr. Lloyd has explained to one man 
of high standing that Mr. Van Laning- 
ham had secured an option on the stock 
of the Pacific Surety before he went 
after it, and that he had to buy his 
option off in order to get the company; 
that in doing this it was arranged that 
Mr. Van Laningham should be paid a 
certain sum for his option and also for 
furnishing a certain number of trained 
stock salesmen; that this amount had 
been paid, that Mr. Van Laningham 
had fulfilled his side of the contract 
and that his connection with the com- 
pany now was past. 

Insurance men throughout the coun- 
try will, of course, draw their own con- 
clusions from the admitted fact that 
the new management of the Pacific 
Surety saw fit to secure the services 
of stock salesmen of the Van Laning- 
ham school to dispose of the company’s 
new stock. 





Lloyds Man Arrested 

William E. Mellen, who claims to be 
from Chicago, was arrested in Cleve- 
land a few days ago on the charge of 
soliciting business for a London Lloyds 
without authority from the state insur- 
ance department. The warrant was 
sworn out by Thomas F. Huggins, man- 
ager of the United States Fidelity & 
Guaranty and president of the Cleve- 
land Board of Surety Underwriters. 
According to the claims made, the con- 
cern which Mellen represents offers to 
write a blanket policy covering fidelity, 
hold-up, burglary and several other 
kinds of protection. The landlord of 
the hotel where he was stopping signed 
his bond and he was released. It is 
said that he is preparing to make a 
hard fight, but Superintendent of Insur- 
ance Lemert will push the case, it is 
said. The business is said to be written 
through J. L. Hayden & Co., of Provi- 
dence, R. I. 

Mellen was found by Mr. Huggins 
soliciting the Central National Bank. 
He immediately got busy and procured 


he should furnish it certain trained | 2 warrant for Mellen’s arrest. The con- 
stock salesmen. | tract was secured and photographed. 
These explanations have not in all The surety men are satisfied they “have 
cases been satisfactory. They bore the| the goods” on Mellen, but the Ohio 
appearance of a desire to get the ad- | law on this subject is said to be weak. 
vantage of Van Laningham and his| A well-known Cleveland surety man 
methods without having his name con- | ¢xPresses doubt as to whether Lloyds, 
nected with the company. | London, has anything to do with this 
History of Merger business. The contract is said to bear 
Lloyd & Robertson formerly were | 4 London date, but 4 aia of oo 
general agents of the New Amsterdam | 407 yn wage Aaa oe er me rey at 
Casualty and the United Surety at San | it is issued by the famous Lloyds or- 
Francisco. They resigned some months | ganization. 
ago at the time of the organization by | 
them of the Western Casualty & Sure- | 
ty, of which they were to take the gen-| The American Credit Indemnity has 
eral agency, according to report. Later| announced a number of agency 
came the announcement that Mr. Lloyd changes. C. D. Moody has been put in 
had secured the control of the old Pa-!| charge of Kentucky, Ohio and Indiana, 


cific Surety, one of the oldest com- | relinquishing the agency management 





American Credit Changes 


AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 





HUTCHINSON & COOLEY, General Agents for Illinois 
159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street. Milwaukee 
E. J . SCOONOVER, General Agent for Indiana 
509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Atty and Msgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. 
312 Johnston Bldg., Cincinnati 
RUSS L. WHITNEY, Gen. Agt. for Western Ohio 
739 Reibold Bldg., Dayton 
THE PHYPERS BROS. CO.., Gen. Agts. for Northeastern Ohio 
Park Bldg.. Cleveland, Ohio 


The Aetna Indemnity Company 


of Hartford, Connecticut 





ExecuTes— 
Surety bonds for Contractors, 
S.uwety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuEs— 


Burglary insurance policies. 


Plate glass insurance policies, 
Health insurance policies. 


Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 








The Union Health and Accident Company 
DENVER, COLORADO 
Surplus, $45,000.00 Cash Capital, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 
plan. Fertile fields available to industrious workers. Why be a SUB when you can secure a 
State Agency or District Managership, and thereby reap the full reward of your efforts ? 


Net Surplus and Capital $486,413 
Income 1909 - = $1,146,723 


Will Aid Good Men ia Establishing Agencies 


Best Policies—Largest Commissions 
or Profit Sharing Contract. 





NORTH 
AMERICAN © 
ACCIDEN'I 





INSURANCE CO 
CHICAGO 


eg 











A.E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 














We can use a first-class Stock Salesman for special work 





THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, IND. 


Correspondence from Live Agencies solicited 
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of Georgia, Tennessee and the Caro- 
linas. John D. Overbacher, who has 
been a special agent of the company, 
has been appointed general agent for 
Tennessee, while Special Agents Lon- 
don and Witherspoon have been put 
in charge of the Carolinas and Georgia, 
respectively. 





WILL BE _ $1,000,000 COMPANY 





Illinois Surety Expected to Quadruple 
Capital Stock at Annual Meet- 
ing Next Month 





At the annual meeting of the Illinois 
Surety, which will be held early in 
April, President A. J. Hopkins will 
recommend the increase in the capital 
stock from $250,000 to $1,000,000, and 
there is little doubt the recommenda- 
tion will result in favorable action. The 
new stock will be sold at a figure to 
add largely to surplus. It is probable 
the company will enter the Pacific 
coast territory after the capital is in- 
creased. President Hopkins is going 
out there soon to look the field over. 

The company has recently appointed 
Peter J. Mettler, of Toledo, general 
agent for northwestern Ohio. The 
Federal Trust Company of St. Louis, 
of which former Insurance Superin- 
tendent W. C. Vandiver is president, 
becomes general agent for Missouri 
outside of St. Louis, and J. L. Morgan 
becomes the company’s representative 
at Kansas City. 





SEEK AUTOMOBILE COMPACT 





Minnesota Agents See Only Trouble 
Ahead if Rate Cutting Continues 
as at Present 





Efforts are being made to end the 
automobile rate war which has raged 
fiercely in Minnesota. Agents of the 
various companies have been slashing 
rates right and left in order to get the 
business. Although the manual liabili- 
ty rates of nearly all the companies 
are $25 for a machine with sixteen 
horsepower or less, with $2 added for 
each horsepower in excess of this up 
to thirty-eight, after which $1 is 
charged for each additional horse- 
power, it has not been uncommon to 
have a rate of $25 quoted for machines 
up to 20 horsepower with $2 additional 
charged up to thirty horsepower and $1 
per additional horsepower above thirty, 
thus making a cut of $16 below the 
regular rate on a thirty-eight horse- 
power machine. 

Agents have become convinced that 
this situation could not last, as it would 
either result in some of the companies 
retiring from the field or in the man- 
agers of the companies getting together 
and boosting the regular rates. In con- 
sequence there has been strong agita- 
tion in favor of some sort of a mutual 
agreement relative to rates similar to 
that which exists in the large cities in 
the east, and steps are being taken to 
bring this about in the near future. 


Automobile liability men in Chicago 
state that a sort of agreement has been 
reached in the city, but on rather un- 
satisfactory lines. Four or five com- 
panies are not cooperating, but it is 
expected that at least two of these will 
come in. The inability of the Employ- 
ers Liability and the Travelers to 
agree both on rates and commissions 
seems to have resulted in a compro- 
mise, by which the Employers rates, 
which are lower, and the Travelers 
commissions, which are higher, are in 
general use. This is nice for the 
brokers. 





Another Accident Association 

The Arcanian Accident Association 
is a new assessment company at Chi- 
cago that has been doing business for 
some time. It was organized to work 
chiefly among members of the Royal 
Arcanum, but is not restricted to such 
members. It is licensed only in IIli- 





nois, but is doing business by mail in 
nearly all the states of the Union. 

It works a good deal on the plan of 
the traveling men’s accident associa- 
tions, but writes all but the most haz- 
ardous classes of risks. Its premium 
is $9 for a $5,000-$25 policy on prefer- 
red risks, the benefits being graded 
down to $1,000-$5 on the lowest class. 
All members pay the same premium, 
the only difference being in the bene- 
fits. It also writes a combined health 
and accident policy at $16. Robert Van 
Sands is the manager. Its office is at 
85 Dearborn street, Chicago. 


HAS AN INFORMATION BUREAU 
Title Guaranty & Surety Agents Now 


Supplied With Daily Bulletins 
from Washington 











George T. Parker, formerly manager 
of the Title Guaranty & Surety at 
Washington, D. C., but now assistant 
to the president of the company, has 
organized at Washington for the com- 
pany the “Federal Information Bu- 
reau,” which is likely to prove a great 
aid in getting business. This bureau 
is in no sense a business getting or- 
ganization. It is purely for the pur- 
pose of furnishing agents and cus- 
tomers of the company information. 
It issues to the agents daily bulletins, 
giving dates and places where bids for 
supplies and other contracts are to be 
opened, names of those who have sub- 
mitted bids, names of successful bid- 
ders, appropriations of Congress for 
purposes which will result in the giv- 
ing of bonds, in fact everything arising 
in the federal departments at Washing- 
ton which it will aid agents to know 
about. 

The general agencies or branch offices 
take such of the bulletins as are of in- 
terest to their customers or prospec- 
tive customers in various lines and have 
copies made and sent to them. Thus 
on calls for bids for supplies, these 
bulletins are sent out to thousands of 
manufacturers and dealers. The bureau 
also furnishes the general agencies and 
branch offices blanks of the forms re- 
quired by the government in submitting 
bids and they in turn supply them to 
customers. Any special information 
desired by the agents or their cus- 
tomers is also secured. 





Changes in the Fieldman 


The Fieldman, the Pennsylvania Casu- 
alty’s agency publication, which is al- 
ready one of the best of the company 
papers, has been further improved by 
rearrangement and some changes in 
dress. Subjects of interest to all agents 
are now treated editorially, while sep- 
arate departments are created for com- 
mercial and industrial accident busi- 
ness. 





Lessons from Avalanche Disaster 

The Travelers paid $35,000 accident 
benefits due to the recent avalanche dis- 
aster which swept a train into the 
canon at Wellington, Wash. It also 
paid $5,000 life insurance. Chas. S. 
Eltinge, a Spokane banker, carried a 
$5,000 accident policy which was dou- 
bled on account of it being a travel 
accident. The accumulations of $2,000 
were also doubled, giving the estate 
$14,000 in addition to his $5,000 life 
policy in the Travelers. 

R. M. Barnhart, prosecuting attorney 
of Spokane, carried a $5,000 policy, with 
$2,500 accumulations, so his estate re- 
ceived $15,000. E. W. Tapping, a trav- 
eling salesman of Ashland, Ohio, had a 
$3,000 Travelers policy taken out fif- 
teen days before at a cost of $3.75. His 
estate gets $6,000. 

Among the killed was another pas- 
senger who had carried accident insur- 
ance with the Travelers, but had just 
dropped the same. “When I went to 
collect the renewal this year, Feb. 4,” 
writes its agent at Seattle, “Mr. 
stated the insurance was taken out last 
vear for a purpose and he no longer 
had any need of it.” His family would 
have been $11,000 better off today if 
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he had renewed the insurance. The 
original amount was for $5,000; ac- 
cumulations $500 and the nature of the 
accident would have doubled the above 
to $11,000. 


TO PUBLISH TENTATIVE BILL 








Compensation Measure Based on Eu- 
ropean Laws to Be Argued March 
29 in Milwaukee 





A tentative bill, providing for abso- 
lute compensation for injured work- 
men, will be promulgated at once by the 
special Wisconsin legislative commit- 
tee on industrial insurance. The bill 
will be sent broadcast about the state 
in order to secure the criticism of man- 
ufacturers and labor organizations. To- 
gether with copies of the bill, letters 
will be sent announcing a public hear- 
ing that the committee will hold in 
Milwaukee on March 29._ : 

The proposed Wisconsin bill draws 
ideas from the English, German and 
French systems. The compensation 
rates are taken bodily from the Ger- 
man workingmen’s compensation sys- 
tem. The provision of the English act 
of 1906, which makes it pono for 
he injured workingman, in case he re- 
aoe compeneation offered under the 
system, to bring suit, has been avoided 
in the Wisconsin bill. Under the pro- 
posed Wisconsin act the workman who 
is employed under the comnensation 
system, must accept the pension pro- 
vided. A board of arbitration is pro- 
ided to settle all disputes. 
Assemblyman Wallace Ingalls of Ra- 
cine, many of whose ideas are incor- 
porated in the bill, will soon leave for 
Europe where he will make a careful 
inspection of all foreign systems of in- 
dustrial insurance. 


SEEK PLATE GLASS COMPACT 
Meeting Called for Last Saturday Post- 


poned, But Hope for Agreement 
Not Abandoned 











The meeting of Chicago plate glass 
managers called for last Saturday after- 
noon did not materialize. Seven men 
were present and it was decided to issue 
another call for a later date. The fine 
weather made the golf links too attrac- 
tive. 

The success of this effort to form a 
local compact is problematic. Plate 
glass men generally admit that the in- 
creasing cost of plate glass makes some 
advance in rates necessary if the com- 
panies are to continue to show a profit 
on Chicago business. Some of the 
leaders, however, are opposed to any 
movement for a radical advance in rates 
and go so far as to say that their com- 
panies will not enter any compact with 
such an object in view. : 

Most of the older companies have 
made money in Chicago. They have a 
large volume of small business and have 
learned by experience what risks to 
keep off from or what rates to charge 
on them. It is mostly the newer com- 
panies in the field that have lost money, 
either through want of local experience 
or greed for business, which has re- 
sulted in their taking on targets or 
cutting rates too deeply. The older 
offices do not propose to unsettle their 
own desirable business by a radical in- 
crease for the sake of getting rates up 
to a profitable figure on risks they 
know enough to keep off from at un- 
profitable rates. : 

If the conference favors only a slight 
increase on profitable classes—just 
about enough to cover the increased 
cost of glass—and some satisfactory 
plan for handling targets and special 
classes, it is likely no great difficulty 
will be experienced in getting together. 

Some local men are in favor of the 
plan in vogue in New York. There 
rates on glass in new buildings are 
made by surveys. These rates are gen- 
erally high, to cover the hazard of new 
buildings, and it is expected they will 
be reduced at the end of ae if the 
experience is satisfactory. hen glass 





is once written the company controlling 
the line fixes the rate. Any advance or 
reduction must be reported to the as- 
sociation at least a month before ex- 
piration and the new rate is then the 
one at which all companies may solicit 
the line. 

An informal meeting of plate glass 
men, attended by representatives of 
about eight companies, was held on 
Tuesday, the object being to give Al- 
lan J. Ferres, superintendent of the 
plate glass department of the Fidelity 
& Casualty, an opportunity to explain 
fully to the Chicago men the workings 
of the New York plate glass confer- 
ence. This meeting was decided upon 
only on Monday evening, so the notice 
was too brief to enable a large num- 
ber to arrange to be present. No date 
was set for the next meeting. J. I. 
Loeb is to appoint a committee of five 
to draft a form of agreement. 





FIGURES OUT A FINE PROFIT 





Prudential Casualty of Indianapolis Is 
Nearly Ready to Start—Has 
$500,000 in Bank 





The Prudential Casualty of Indianap- 
olis, which recently made its $100,000 
with the Indiana auditor, will write 
nearly all casualty lines, including per- 
sonal accident, health, liability, plate 
glass, automobile, burglary, elevator 
and steam boiler. Its policies are in 
the hands of the printers and every- 
thing is being done to get them out as 
quickly as possible. Good progress is 
being made with the manual and 
forms. The company will operate in 
Indiana to start with and get into 
neighboring states as opportunity 
offers. It has in excess of $500,000 
cash in banks. It will operate through 
a large number of general agencies, re- 
porting direct to the home office. The 
company has on file a large number of 
applications from underwriters con- 
nected with prominent companies, who 
desire to become heads of departments 
for the Prudential. Announcement of 
the selection from these will be made 
later. The underwriting work is now 
being done by Claude G. Bryan, man- 
ager. 

The company has now nearly 1,100 
stockholders, scattered in many states. 
It is said the stock, which started at 
150, is selling now for 250. The com- 
pany distributes a booklet in which it 
figures out that the profits of stock 
casualty companies for the years 1903, 
1904, 1905, 1906 and 1907 were 24.9 to 
30.7 percent on the capital, not includ- 
ing additions to surplus. The booklet 
also contains the statement that no 
stock company doing a general casual- 
ty business has ever failed and that 
casualty is the most profitable to the 
stockholders of all the lines of insurance 
operated today. 

The officers and directors of the com- 
pany are: 

President—Elias J. Jacoby. 

Vice-President—Preston C. Rubush. 

Treasurer—Edgar O. Hunter. 

Secretary—Walton L. Dynes. 

Directors—Elias J. Jacoby, Indianapolis, 
lawyer and president Prudential Casualty 
Company; John M. Dalrymple, Indianapo- 
lis, president Indianapolis Saddlery Com- 
pany; Walton L. Dynes, Indianapolis, su- 
perintendent of mails, Indianapolis post- 
office, vice-president Mutual Printing & 
Lithographing Company and president 
Commercial Club; Preston C. Rubush, In- 
dianapolis, Rubush & Hunter, architects; 
Charles Mayer, Indianapolis, Charles 
Mayer & Co., importers; Edgar O. Hunter, 
Indianapolis, Rubush & Hunter, archi- 
tects; Burton F. Swain, Shelbyville, presi- 
dent D’Huer & Swain Lumber Company, 
Swain & Kamire Lumber Company and 
vice-president Shelby National Bank; 
Burt H. Whiteley, Muncie, Ind., president 
Whiteley Malleable Castings Company; 
John H. Bass, Fort Wayne, Ind., presi- 
dent First National Bank and presi- 


dent Bass Foundry & Machine Com- 
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ducers solicited. Address the Company. 


The FRANKFORT “““* 
MARINE, ACCIDENT INSU RANCE co. 


and PLATE CLASS 


Contract your time with the National and cet full value 




















CAPITAL 
$100,000.00. 





UNITED STATES DEPARTMENT, 100 William St.; New Yore of Frankfort-on-the-Main, Germany 
— INSURANCES TRANSACTED 
— Employers, General, Vessel WORKMEN’S COLLECTIVE 
Public, Landlords,  Gontigent, INDIVIDUAL ACCIDENT 
Teams. Elevate,” Druggists and Physicians INDUS THIAL GoD aEalTE 
M. J. GROGAN, Resident Secretary, National Lite Bldg., Bhicago, Ill, 
THOS. M. ROBBINS, Resident Secretary Ohio, New England Bldg.. Cleveland, Ohie 


ACENTS WANTED FOR UNOCCUPIED TERRITORY 









PLATE TT ATE BIA 


It isn’t enough to CLAIM to have the best policies—the best 
line of advertising literature and the most helpful, dollar-bringing, 
business building, selling methods. What YOU want is evidence 
—Reasons Why—Proof. 


WE HAVE THE PROOF 


Send for our free Book—“Some Information & A Question.” 
Read the evidence yourself—prove for yourself that our claims 
are founded on FACTS. The Book will interest you whether 
you are open to an agency proposition or not. 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-Pres. 


694 Linden Street, Scranton, Pa. 
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Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CoO. 


OF CRAWFORDSVILLE, IND. 
Is ‘the Oldest, Largest and Best Live Stock Insurance Company doing {business'Jin the United States 
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Covers men and women in all occupations—: 

$5,000 Death—$25 Weekly for Accidents or Sickness 

PREMIUM $10 PER YEAR including identification card and ketbook. 

Accumulates 10% for5 years. WE PAY 40 PER CENT COMMISSION. 

Same commission on renewals—exclusive territory—write for sample jicies. 
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pany; Walter E. Glover, Louisville, Ky., 
president Victoria Hotel Company; John J. 
Hall, Dayton, Ohio, J. J. & E: T. Hall, ab- 
stracters of title; W. P. Orr, Piqua, Ohio, 
president Citizens National Bank, Piqua 
Savings Bank and Orr Felt & Blanket 
Company; B. F. Williams, Lima, Ohio, oil 
producer; W. S. Norton, Columbus, Kan., 
president W. S. Norton & Co., Columbus, 
Kan., vice-president First National Bank, 
Columbus, Kan., and president Crowder 
Trust Company, Crowder, Okla.; W. J. 
Cude, Nashville, Tenn., president W. J. 
Cude Land & Lumber Company, vice- 
president Hermitage National Bank and 
vice-president Hickman County Bank, 
Centerville, Tenn. 





WITH KANSAS CITY CASUALTY 





Henry H. Lovell of Chicago to Help 
Organize Underwriting and 
Agency Departments 





Henry H. Lovell of Chicago left for 
Kansas City a few days ago, where he 
will assist in the management of the 
Kansas City Casualty for a time. The 
company began writing business Jan. 2. 
Its officers are mostly capitalists and, 
while good business men, have not had 
practical experience in the casualty 
business. While still maintaining his 
insurance brokerage office in Chicago, 
Mr. Lovell will take charge of the un- 
derwriting of the Kansas City Casualty 
and give his experience in getting that 
and the agency department thoroughly 
organized. 

Mr. Lovell began his casualty career 
in the fidelity department of the Fi- 
delity & Casualty at the home office. 
He was promoted to a special agency, 
with headquarters at Buffalo and later 
at Indianapolis. Leaving that company, 
he built up the Indiana general agency 
of the Casualty Company of America 
and of the Title Guaranty & Surety. 
The last named company called him to 
its home office as manager of the 
surety department. When he retired 
from that position he became manager 
of the Metropolitan Surety at Chicago 
and when the company failed was ap- 
pointed ancillary receiver, which posi- 
tion he still holds. He has built up a 
good casualty and surety brokerage 
business in Chicago. 

George O. Bacon has become assist- 
ant manager of the Kansas City Casu- 
alty, in charge of the city department. 
Mr. Bacon has been identified with the 
casualty and surety business for years 
in Kansas City. He was formerly con- 
nected with the local office of the Fi- 
delity & Casualty under Joseph Rush 
and later was with the Thomas H. 
Ridge agency, two of the largest casu- 
alty offices in the city. 

Frank M. Gray, of St. Louis, has been 
appointed special agent of the Kansas 
City Casualty and will travel in Mis- 
souri and Kansas. Mr. Gray was 
formerly special agent of the National 
Surety and has been very successful in 
field work. 





Columbian National’s Figures 

The Columbian National Life reports 
$60,216 accident premiums and $25,046 
losses. Its health premiums are $27,- 
471, losses $5,658. Its accident rein- 
surance reserve is $42,991. The com- 
pany’s assets are $5.169,194, net surplus 
$470,117, capital $1,000,000. 





Cuts Out Automobile 

The Security Casualty, of Indianap- 
olis, which has been writing fire, theft 
and collision insurance on automobiles, 
has discontinued those lines. For the 
present it is confining itself to com- 
— and industrial health and acci- 
ent. 





Erringer Gets American Fidelity 

Chas. B. Erringer, former manager 
of the Casualty Company of America in 
the Detroit Insurance Agency at De- 
troit, and later manager there for the 
Frankfort, has beén appointed Michi- 
fan state agent of the American Fidel- 
ity with headquarters in the Ford 
building, Detroit. For some time Mr. 
Erringer has been managing a Ken- 
tucky stock farm of which he is owner. 
He was formerly manager of the Com- 
mercial Mutual Accident at Cincinnati. 


He is a first class casualty man and in- 
tends to see to it that the American 
Fidelity becomes well known in Michi- 
gan. 





Get Big Liability Line 

R. B. Jones & Son, general agents 
of the Ocean at Kansas City, have se- 
cured the liability line of the Kenefick- 
Quigley Construction Company which 
has the $12,987,000 contract for con- 
structing the dams and canals of the 
Pueblo Water Company’s irrigation 
project in Colorado. 





OWNERSHIP OF EXPIRATIONS 





Question Arises from Transfer of 
Agency of Two Prominent 
Companies at Toledo 





The National Association of Local 
Fire Insurance Agents recently sent 
out a bulletin as follows: 


Toledo agents are stirred up over the 
action of the Ocean Accident & Guarantee 
and the Fidelity & Deposit in using the 
expiration lists of a former agent to solicit 
the business which has been built up by 
that agency. 


Replying to an inquiry from this pa- 
per, Oscar Ising, general manager of 
the Ocean, writes as follows: 


Would say that the conditions in To- 
ledo are briefly that in the best interest 
of the corporation it was considered ad- 
visable to make a change in our general 
agency, the corporation appointing the 
Welles-Bowen Company as general agents, 
replacing Messrs. Walbridge & Co. We 
do not understand the necessity for any 
agitation in this matter, for the reason 
that the corporation has treated the con- 
ditions in Toledo the same as elsewhere, 
and in a manner which has been the com- 
mon practice of the casualty companies 
generally when a necessity for a change 
in the general agency arose, the rights 
of the respective general agencies of the 
—— being duly considered at all 

mes. 


Fred S. Axtell, superintendent of 
agencies of the Fidelity & Deposit, 
writes as follows: 


So far as our company is concerned, we 
would state that we are entirely in ‘the 
dark in this matter, as we have received 
no complaint from a previous Toledo agent 
as to the action of our present agents in 
that city, the Welles-Bowen Company. Nor 
can we see how any former Toledo agent 
for our company would be justified in 
making a complaint that his successors 
are using his expiration lists in soliciting 
business. By expiration lists we pre- 
sume the party making the complaint re- 
fers to our bond register, which is the 
only list of expirations surrendered to us 
by agents who formerly represented us 
at Toledo. This bond register is the 
property of the company, and under our 
agency contract it must be surrendered to 
us upon the termination of the contract. 
We quote that portion of the agency con- 
tract in reference to the bond register, 
and also in reference to renewal interest, 
by which you will note it is stipulated 
that the agent has no renewal interest in 
business written by him in our company 
during his incumbency: 

“The agent shall keep in a bond regis- 
ter furnished by the company, an accurate 
record of all bonds written or renewed by 
the company, * * * and said bond 
register shall be considered the property 
of the company and shall be returned to 
it upon its demand. 

“In the event of the termination of this 
agreement the agent shall not be entitled 
to commission or any compensation on 
any annual or renewal premiums upon 
any bond which may have been written 
by him, or any of his sub-agents, during 
the life of this agreement.” 





Charge Perjury in Reports 

Perjury in his reports to the state 
department of Ohio and uttering false 
notes were admitted by William White, 
secretary of the Farmers & Citizens 
Live Stock, of Lima, Ohio, testifying 
in the United States District Court at 
Indianapolis in the trial of William H. 
Marker, former cashier of the First Na- 
tional Bank of Tipton, Ind., who is 
charged with embezzlement of $100,000 
of the funds of the bank. 

The false notes for $25,000 were in 
the names of fictitious persons, White 
said, and were to secure a credit entry 
in favor of the insurance company made 
by Marker in the books of the bank. 

“You forged those notes, didn’t you?” 
demanded Marker’s attorney. 





ASK YOUR CUSTOMER 


WHAT he carries Accident Insurance FOR? 


He will answer 


WEEKLY INDEMNITY 


to reimbuse himself for money loss of income or salary. 
The death benefit is a secondary 
consideration 


Accident | 70% 
Companies | Paid weekly indemnity 
Total Losses ; 30% 
Show ) Paid for death claims. 


Therefore 20% MORE 


weekly indemnity at same old price appeals to every buyer of 
accident insurance. The Preferred’s Policy does all 
this and heaps more things you ought to know. 


CLAMS NEVER INVESTIGATE—LIVE AGENTS DO 


The Preferred Accident Insurance Co. 
KIMBALL C. ATWOOD, President 
Home Office 290 Broadway, New York 
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Capital, 8250,000 2 : : ss $urplius, 8150,000 


NOW DOING BUSINESS IN NEW JERSEY 


THE BEST POLICIES IN THE MARKET IN PERSONAL 
ACCIDENT AND HEALTH AND 
ALL LINES OF LIABILITY 


C. W. FEIGENSPAN 
President 


DAVID O. WATKINS 
Vice-President 
WILLIAM J. GARDNER 
Vice-President and General Manager 
GEORGE W. JAGLE 
Treasurer 


ROBERT H. McCARTER 
General Counsel 


STOCK SALESMEN WANTED 


We can use a few live men of ey hustlers thoroughly familiar with the Casualty 
lines, to place stock for the Missouri Fidelity and Connie Company, recently organized 
in the logical bonding and casualty center of the Southwest. Company is backed by 





well known ts and capitalists of the State. References required. Address 
The Missouri Fidelity and Casualty Co. 
S. E. AUSTIN, General Agent. Springfield, Missouri 





Union Accident and Benefit Association 


Oshkosh, Wisconsin 
Eight Years of Wonderful Success 


Popular up-to-date HEALTH, ACCIDENT and DEATH Policies. Insuring both men and women, 
General Agents wanted for Wisconsin, Michigan and Iowa who can appoint and handie sub-agents, also 
District Managers wanted. Liberal pay, “A1”’ Contract direct with Company. 


The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure epenstite Agents in every City and Town in the 
State at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 


Apply to JOHN M. BOGGS, Sec’y and Gen'l Manager 








“They were gotten up,” said White. 


UNION BANK BUILDING, PITTSBURGH. 
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“You call it forgery. 
under instructions of 
Marker.” 


I wrote them 
William H, 





CHANGE IN UNITED SURETY 


Reported in New York That Ernest 
J. Knabe, Jr., Will Sever Connec- 
tion With Company 








New York, March 23.—(Special.)— 
For some time rumor has had it that 
there were to be changes in the United 
Surety. It is now understood that 
Ernest J. Knabe, Jr., is to sever his 
connection with the company entirely, 
both as stockholder and director. There 
has been criticism of the annual state- 
ment of the company because of over 
$100,000 in collateral loans, the security 
behind part of which was not satisfac- 
tory to certain of the insurance depart- 
ments. Mr. Knabe, who Is the largest 
individual stockholder, is said to be re- 
sponsible for these loans. According to 
a report which bears evidence of being 
authentic, the New York department 
took a stand on this matter and has 
insisted that Mr. Knabe retire from all 
connection with the company if it is 
to be permitted to continue to do busi- 
ness in New York. J. William Hill, 
who was a Knabe man, retired as treas- 
urer of the company at the annual 
meeting. 

In its underwriting the company has 
been very successful, as also in its 
agency department. It has a good 
plant and is doing a large business. 
Last year its loss ratio was under 16 
percent. It has been President Penni- 
man’s policy to pay losses as quickly 
as liability could be shown and get 
them out of the way. 





PUSHING ITS ORGANIZATION 
Guarantee Surety & Casualty of Kansas 
City Receives Its Charter and 
Is Selling Stock 





The Guarantee Surety & Casualty, be- 
ing organized with offices in the Dwight 
building, Kansas City, Mo., has re- 
ceived its charter and placed a large 
portion of its stock among monied men 
of its home city and adjacent territory. 
Its authorized capital is $500,000 and it 
will have $250,000 surplus. It will 
write fidelity and surety, accident, 
health, plate glass, burglary, all classes 
of liability, steam boiler, fly-wheel, au- 
tomobile, credit, physicians’, druggists 
and dentists’ denfense, registered mail, 
sprinkler leakage, workmen’s collective 
and bicycle theft, and the officers and 
directors are: 

President—Dr. J. P. Kanoky. 

Vice-Presidents—J. C. Wolcott and John 
H. Wiles. 

Secretary—James A. Roberts. 

Treasurer—F. G. Robinson. 

Directors—J. C. Wolcott, president Wol- 
cott, Beers & Grant; James A. Reed, attor- 
ney; John H. Atwood, attorney; James A. 
Roberts, president Kansas City Wholesale 
Grocery Company; Dr. J. P. Kanoky, pres- 
ident Gate City National Bank; Charles 
H. Sharp, president C. H. Sharp Contract- 
ing Company; . F. Morrow, physician 
and surgeon; J. N. Fike, real estate, Colby, 
Kan.; W. W. Collins, broker; Joseph Mein- 
rath, president Meinrath Brokerage Com- 
pany; John . Wiles, vice-president 
Loose-Wiles Biscuit Company; Alexander 


Fraser, capitalist; Frank Robinson, 
president Ryan-Robinson Commission 
Company. 


T. A. Roberts is the sales agent. 





Will Not Examine Pacific Surety 


S. H. Wolfe will not_go to San Fran- 
cisco to examine the Pacific Surety, as 
announced recently. 





Travelers Changes 

Everett M. Linville of Philadelphia 
will enter the service of the Travelers 
as special agent, liability department, 
and will be assigned for the present to 
the home office district. He was for- 
merely with the London Guarantee & 
Accident at the American head office 
in Chicago and for the last few years 
has been assistant manager in Philadel- 
phia. 

During the illness of George Gossip, 





manager liability department, for the 
Travelers at Columbus, Ohio, Special 
Agent Guy H. Biby of the Springfield, 
Mass, district, will serve as acting 
manager at Columbus. 

Bloomfield H. Dayton, lately trans- 
ferred from the payroll audit division 
of the Travelers to be special agent, 
liability department, has been assigned 
to New Hampshire and Vermont under 
Manager G. Allen Putnam. 





New Company at Knoxville 

The Employes Bonding Company has 
been organized by ten men of Knox- 
ville, Tenn. The capital is $70,000, 
already paid in. The company will 
specialize on fidelity bonds on employes 
of department stores, and will also 
write surety bonds on classes where 
the liability is not great. Ben. H. 
Blanton is secretary. 





Decides Against Company 

The Kentucky court of appeals has 
just disposed of the case of the Fidelity 
& Casualty against Mrs. Susie Cooper, 
of Knox county, Ky., who secured a 
$5,000 judgment against the company 
under a policy held by her husband, W. 
F. Cooper, a railroad-man. He fell in 
a railroad turntable and was badly in- 
jured. Pneumonia and death followed, 
and the beneficiary of the policy 
claimed that the accident was the cause 
of his contracting the disease. The 
court upheld this contention and turned 
down the arguments of the company, 
which asserted that the pneumonia did 
not result from the accident, but from 
other causes. 





Become General Agents 


Davis & Farley, who have heretofore 
represented both companies at Cleve- 
land, have been made managers for 
northern Ohio of the Federal Union 
Surety and the Casualty Company of 
America. They will begin at once to 
organize this territory, taking the 
larger cities and towns first, but follow- 
ing with the smaller places as soon as 
possible. 

This firm recently captured the acci- 
dent insurance of the Cleveland base- 
ball team, which has heretofore been 
controlled by the Aetna. Policies as 
high as $15,000 were written on the 
members. 





Denied a Rehearing 

The Kansas supreme court has de- 
nied the United States Fidelity & Guar- 
anty a rehearing and the company in all 
probability will appeal the case to the 
United States Supreme Court before 
paying the state the $98,000 which the 
Kansas supreme court holds that it 
must pay. 

The company was bondsman of the 
First National Bank of Topeka when 
it failed four years ago with deposits 
amounting to half a million dollars 
which belonged to the state. The state 
received all of its money with the ex- 
ception of the $98,000 for which it sued 
the guaranty company. 





Denied Licenses in Minnesota 
Commissioner Hartigan, of Minne- 
sota, has refused to renew the licenses 
of the Aetna Indemnity and the United 
Surety in that state because they do 
not come up to his financial require- 
ments. 





New Nashville Company 

The Commercial Casualty, with of- 
fices in the Stahlman building, Nash- 
ville, Tenn., is now engaged in secur- 
ing subscriptions to the stock and will 
begin writing business about Sept. 1. It 
has the following officers: Frank Di- 
brell, president; William Peak, secre- 
tary; W. J. Cude, treasurer; P. R. G. 
Barnette and W. C. Lacy; directors, 
Dr. C. F. Anderson, medical director; 
Dr. Duncan Eve, Sr., consulting sur- 
geon. 

“Tt is our intention,” said Mr. Peak, 
“to start the accident and health busi- 
ness first, following that with plate 
glass, burglary and liability business. 





This will insure us not only an im- 
mense business, but one that can be 
produced on an absolutely safe basis. 
It is our intention to make the Com- 
mercial Casualty one of the greatest 
institutions of the present day.” 





Commercial Casualty Examined 

The Commercial Casualty, of New- 
ark, N. J., has been examined by the 
New Jersey department. The par value 
of its stock is $100, but it was sold at 
$200. Its capital is $250,000, and sur- 
plus $150,000. It will be seen that 
$100,000, or 20 percent, was used in pro- 
motion expense. 

The Gray-Mandeville Company, of 
Newark, promoted the company and 
secured a general agency contract for 
a large section. When William J. 
Gardner, formerly New York City lia- 
bility manager of the Aetna Life, be- 
came general manager of the Commer- 


cial Casualty he reduced the scope of | 


the general agency contract to New 
Jersey, Greater New York and Phila- 
delphia. Mr. Gardner is regarded as 
an able casualty man and a splendid 
organizer. 





South Dakota Casualty Returns 
Accident 


Company— Prems. Losses 
pn Peres ee $ 4,202 $ 453 
Bankers Acci., Ia....... 2,085 1,429 
Continental Cas........ 12,746 5,728 
Globe Frat. Acci....... ,156 67 
Great Eastern Cas..... 1,297 637 
Great Western Acci.... 1,392 132 
Merchants L. & Cas..... \. nar 
Northern Acci., S. D... 17,949 4,836 
Pacific Mut. Life....... 1,101 39 
Standard Accident ..... 5,338 3,842 
ore 816 4,119 
U. S. Health & Acci..... 2,302 148 
Woodmens Cas. ........ 1,069 187 

Health 
Me BAER icscvicrseoss 98 34 
Continental Cas. ...... 1,966 1,030 
Great Eastern Cas...... 183 52 
Pacific Mutual Life .... 35 246 
Standard Accident ..... 253 702 
Te 604 156 
Liability 
oe, ee ere -~ «seek 
delity & Su 
Eq. Fid. & Title, S. D... 5,346 
Interstate Surety ...... =, Serres 
National Surety ....... 9,102 899 
N. W. Surety, S. D..... 16,587 2,778 
’ Plate Glass 
Cas. Co. of Amer..... 64 eeccece 
Wes Wes Ws . Biiesscacs 768 244 
Steam Boiler 
Cet. GO CC BEicsnce -.. BE ceccve 
B and Theft 
National Surety ....... 7,092 6,215 
a. SS. SS ] Ree ere 





CASUALTY NOTES 

The Federal Casualty of Detroit has 
applied for admission to Iowa. 

The Texas Surety & Casualty of Dallas 
is being organized with a $500,000 capital. 

The National Surety and Travelers 
Indemnity have been admitted to West 
Virginia. 


O. Reynolds has been appointed 


Cc. 
agent for the Standard Accident at Hunt- 


ington, W. Va. 

The rate war over sprinkler leakage 
business goes merrily on in Minnesota. 
The American Lloyds recently quoted a 











rate of 90 cents on a three-year policy on 
a certain risk, only to have the rate cut 
in two by a stock company. 


The National Casualty has appointed 
the following agents in West Virginia: 
J. E. Kenny, Hurricane; F. nson, 
Liberty. 

The Illinois Surety has just captured 
the fidelity schedule of the Chicago Great 
Western railroad amounting to about 
$750,000. 

The Federal Union Surety has been 
licensed to write acident and health in 
Illinois in addition to surety. 


The Consolidated Casualty of Chicago, 
some time ago applied for admission to 
Iowa, but later withdrew its application 
and has not renewed it. 

The Ridgely Protective Association is 
now becoming quite active in the west. 
It writes health and accident insurance 
among Odd Fellows only. 

T. J. McClelland becomes general agent 
of the Illinois Surety at Pittsburg, fol- 
lowing the dissolution of the firm of 
Warren, Hammel & McClelland. 


The Interstate Business Men’s Acci- 
dent of Des Moines has been admitted to 
the state of Nebraska. The state agency 
will be at Lincoin in charge of W. A. 
Brown and J. J. Quinby. 


The figures of the Ft. Wayne Mercan- 
tile Accident of Ft. Wayne, Ind., were 
wrong in last week’s issue. Its new busi- 
ness was $2,085,000 amount written in 
1909 and $6,865,000 in force Dec. 31. 


Conkling, Price & Webb, general agents 
of the Fidelity & Deposit at Chicago, cap- 
tured the $1,000,000 contract bond re- 
quired in connection with the erection 
of the Harris Trust building on Monroe 
street. 

Auditor of State Billheimer of Indiana 
has notified local trust companies 
throughout the state that they must dis- 
continue becoming surety on bonds of 
various classes, such as appeal, cost, at- 
tachment and contributors’ bonds. 


The state agency of the National 
Surety in Nebraska changed from J. R. 
Wells of Omaha to Wheeler & Welpton, 
one of the largest insurance firms in 

Omaha. Mr. Wells has been promoted 
5 . position in the home office at New 
ork. 


BE. V. Clark, Indiana manager of the 
American Surety, has been elected presi- 
dent of the Indiana Association of Surety 
Underwriters; vice president, Frank A. 
Preston, Fidelity and Deposit; secretary 
and treasurer, Charles B. Hauk, Empire 
State Surety. 


Burt A. Miller & Co., general agents 
of the United Surety, last week remitted 
to the company a recovery of $21,795, re- 
sulting from the refinancing of the Buclid 
Point building, whose completion the 
surety company had guaranteed and into 
which it had to put money to carry out 
its contract. 


A bill introduced upon request of United 
States Attorney-General Wickersham has 
just passed both houses of Congress and 
now awaits the president’s signature, 
which transfers from the attorney-gen- 
eral to the secretary of the treasury the 
licensing of surety companies to do busi- 
ness with the government, and also the 
supervision and control of such compa- 
nies. 


Three or four experienced 
WANTED Reset conse 


devel- 
adustrial 





Men to organigea 
op territory in our Commercial, f 
and Railway Installment Departaents. 
Goed contracts, salary or commission to 
right parties. 
COLONIAL CASUALTY CO., Huntington, W. Va. 





OPEN NOW I you mean business, want to write business and 





Anumber of good territories 


build a good business 


Write at once for our “I. L.”” Proposition. 


It will make you 


or live, activemen who are Tealize just how good the Health and Accident Business is. 


SS eee FEDERAL CASUALTY COMPANY Detroit, Mich. 





BUILD FORTHE FUTURE ‘Income $359,876.45 


Assets $255,424.83 








HOME OFFICE: UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Streets, Philadelphia 


UNION CASUALTY 


Insurance Company 


General Agents wanted in Pennsylvania and Ohio 








Mercantile Burglary Elevator Insurance 
Residence Burglary Teams Liability 
Safe Burglary j Wy Ss U 2 A NW C E Automobile Liability 
Plate Glass Accident 
Liability Health 
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News of Life Insurance 





ABSTRACT CONCERNS’ WAY 
MISREPRESENTATION CHARGED 








Northwestern Mutual Exposes Methods 
Pursued by Those Preying on 
the Policyholders 





Referring to the annoyance caused 
by so-called abstract companies among 
the assured, the Northwestern Mutual 
calls attention to the misrepresentation 
by these concerns. It says: 

Since the insurance investigations of 
four years ago business men holding 
large lines of insurance have been the 
subject of attack by several so-called ab- 
stract companies, all hailing from Indian- 
apolis. The most active of these is the 
J. F. Kight Audit & Abstract Company. 
The scheme is to play on the suspicions 
of such men, to secure their policies for 
examination under an agreement that 
they shall pay a fee of 10 per cent of one 
annual premium, but only on condition 
that “the annual savings shown on the 
whole insurance account is in excess of 
the fee charged.” 


Misrepresentation Is Certain 


Can any business man think of an ar- 
rangement more likely to result in mis- 
representation? If such an audit is worth 
anything, it should have a value independ- 
ent of any alleged savings, but it appears 
that the “abstract company” places no 
value on its abstract as such. Since its 
compensation depends upon its ability to 
convince its client that a saving can 
made, its conclusions are open to suspicion 
of bias from the start. 

It would be impossible in the space here 
available to set forth a nontechnical an- 
swer to the misleading advice given in 
these abstracts, which is invariably to 
surrender policies held and partly paid for 
and take new policies on the ordinary life 
plan in some nonparticipating company 
whose agent is, accidentally of course, 
within convenient call. 

Some of the Advice Given ‘ 

The dividends of surplus paid under 
participating contracts in reduction of cost 
are slurred over by the abstract company. 
The endowment feature is deliberately 
misrepresented. The insured is advised 
to “keep all forms of investment out of 
your policy.” If this has any meaning, it 
is to surrender policies as soon as they 
have any accumulated surrender value 
and begin over again if in good health. 
Such advice is profitable to the agent who 
secures the commission on the new policy, 
but expensive for the insured. 

Should Go to the Company 

The difference between participating and 
nonparticipating premiums and the differ- 
ence between endowment premiums and 
ordinary life rates are not “savings” as 
made to appear, but represent correspond- 
ing differences in the benefits provided by 
the policy. There are undoubtedly cases 
where the insured under an endowment 
would be better served by an ordinary life 
policy. The way to cure such a mistake 
is not by surrender and purchase of a new 
policy, but by requesting the company to 
change the old oT to the new form 
desired, thus avoiding the surrender 
charge and the expense of the agent’s 
commission. 


Claims It Wasn’t Twisting 


The Cleveland general agent, who 
has written quite a number of non- 
participating policies for policyholders 
who were unsettled by the Knight 
Audit and Abstract Company of In- 
dianapolis, denies that he had any ar- 
rangement with the abstract company 
or that he paid it any commission. He 
asserts that in every case he was called 
in by the assured, and that in all but 
one case he secured his business in 
competition with other companies that 
write nonparticipating. He states he 
is as much opposed to twisting as any- 
one, but claims that no one is bound to 
decline insurance when the policyhold- 
er comes to him direct and states his 
intention of changing his policies. 

The abstract company has a list of 
eighteen companies that write nonpar- 
ticipating insurance and allows the as- 
sured to make his own selection. 

It is said the representatives of the 
abstract company have left Cleveland 
for Pittsburg, and it is believed the 
Cleveland life men will have a rest for 
a while. It is also said that some of 
the policyholders who cashed in their 





higher priced policies have gotten fur- 
ther light and are now refusing to pay 
the fee to the abstract company. 





SUES FOR LARGE COMMISSION 


Agent Theobald of Mutual Claims Com- 
pensation on Policies for $250,000 
Recalled Before Delivery 


J. H. Theobald, an agent of the Mu- 
tual Life at Chicago, has brought suit 
for $20,000 against the company for loss 
of commission and other damages on 
account of policies to the amount of 
$250,000 issued in the name of Henry 
C. Lytton, a well-known citizen of Chi- 
cago. 

In July last year Mr. Lytton applied 
for and accepted a $100,000 policy in 
the Mutual, written through Mr. Theo- 
bald. The $250,000 additional was 
issued according to the privilege grant- 
ed agents of securing additional poli- 
cies. 

Mr. Lytton refused to accept the 
policies for several months and they 
were held in the Chicago office of the 
company. In the early part of Novem- 
ber Mr. Theobald asked to have the 
policies changed to anether form, but 
before new policies were issued the 
company wired instructions not to de- 
liver the old policies. Later Mr. Lyt- 
ton went to New York with Mr. Theo- 
bald, but the company declined to issue 
the policies. Mr. Theobald, neverthe- 
less, claimed that he had earned the 
commission. The company maintains 
that it would be revolutionary to give 
an agent a right to commission on re- 
jected policies. 

-As the $250,000 additional, with the 
policies in force, gave the Mutual more 
than its net line, it took out reinsur- 
ance, and in accordance with its obliga- 
tions to the reinsurance companies, it 
had Mr. Lytton examined every month 
while Mr. Theobald was trying to de- 
liver the policies. Two examiners came 
to Chicago from the home office while 
negotiations were pending. 

Chicago life men have known of the 
case for some time. It is said that 
agents for several other companies 
were trying to deliver policies at the 
same time. It is reported that “Jack” 
Marvin placed Mr. Lytton’s application 
with the Equitable for $100,000, but the 
policy was not issued. 








Exceeds Expense Limit 

The New York department has made 
its report on the St. Lawrence Life of 
New York City, an assessment con- 
cern. It shows assets $6.703, surplus 
$4,926, premiums $19,101, total income 
$22,800, paid policyholders $2,808, ex- 
penses of management $13,340, total 
disbursements $16,149. About 70 per- 
cent of the premium income was used 
in management expense. The law limits 
it to 35 percent. The president claims 


‘the law does not apply because it in- 


cludes disability insurance in its con- 
tract. The attorney general, however, 
rules that where there is a life feature 
the law applies. 


The Union Central Life 


OF CINCINNATI 


Has several good openings for first-class men. 
It is the Company of companies for the agent 
who will make an aggressive campaign for busi- 
ness, and who wants to win in competition. 





The Union Central earns the highest rate of 
interest on its investment of all American com- 
panies. 


The Best Company for the Policyholder 


agar SSE R. CLARK, President, or 
ess Mian WATERS, Sup't of 7 





Provident Life and Trust Company 


OF PHILADELPHIA 
Insurance in Force (Paid-for Basis) $214,509,255.00 Assets (market values 12-31-1909) $70,514,350.45 


The NEW POLICIES of the Provident are 
adaptability and li’ in 
are still further reduced by large annual di 


The Prealum rates 
vidends. 


for conciseness and simplicity of form and for 
of the Provident pen pom he Ae low and 


CORRESPONDENCE WITH AGENTS SO ED 

YERGER & ELLIS, General Agents, Western Ohio - - 312 Union Trust Building, Cincinnati, 

S. S. SAFFOLD, General pote Eastern Ohio - 106-710 Garfield Building, Cleveland, one 

CROOK &C i . - +, « = - holas, Toledo, Ohio 
‘ANNEY & PICKERING, General Agents - ‘ 


ASSETT & REESE, General Agents - - 


das seta Menay eee 
- - ar us) ’ 
- © = 1218-20 Ford Building, Detroit, Mich, 








1860 50th YEAR 1910 
HOME LIFE INSURANCE CO. 
Of NEW YORK 
Geo.E.Ide - President 

ASSETS. . _ ._ , = ,_ . $23,626,018.63 TH 
ntact: Oe, Pe eee oe 
ividend Endowment Fund (Deferred “°° | Insurance in Force . . . .  . $4,164,339.00 
“ 1°767°327.11 | Deleted Dividend Reserve’ | 1 148581.00 
us . . . » * e . . . . ° 
Insurance in Force - 92,532.583.00 | Contingency Reserve (Surplus) . . - 655,149.17 











AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





ADDRESS: 





THE FRANKLIN LIFE INSURANCE COMPANY 


SPRINGFIELD, 


ILLINOIS 





Agent’s pocket? 


} ) YO Place Annually $400,000 of Life Insurance in Ohio 








Wish a direct contract with a Company of a fifty years’ unex- 


celled record and the highest standing, issuing an up-to- 
date policy? Then address in confidence , 


T. M. BALL, Inspector of Agencies, 210 Johnston Bldg., Cincinnati, Ohio 








Men of Energy 
ARE OFFERED 
work of Moment 
in desirable localities representing a one 


institution, with modern, 
pide. and helpful Home office co-operation. 


Union Mutual Life 
Insurance Co. 
Portland, Maine 
Fred E. Richards, President 
Address either: ALBERT E. AWDE, Supt., 396 


Congress Street, Portland, Maine. THORNTON 
CHASE, Supt., 405 Exch. Bldg., Los Angeles, Cal. 











A Penn Mutual Premium, less a Penn Mutual 
Dividend a Penn Mutual Policy- 

Penn Mutual Values, makes an insur, 
ance Proposition which, in the sum of all its 
Benefits, is for net low cost and care 
of interests of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 





THE STAR OF SUCCESS 


a= = > —_ in which our agents 
wor y opular com 
that cover public needs, tow act teh, lit- 
erature that prospects read. 

Now writing the largest business iz our 


For agency information apply te 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASS. _— ino. 1851 


OHIO ACENTS, 
Attention ! 


You can add greatly to your in- 
come by selling our LIFE, 





‘HEALTH and ACCIDENT POLI- 


CIES. All LIFE POLICIES con- 
tain SPECIAL ACCIDENT and 
TOTAL DISABILITY CLAUSES. 


The Columbus Mutual Life’ Ins. Co. 


COLUMBUS, OHIO 















The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPMIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McKNIGHT, Vice-President 


—L. G. Fousz, President—— 








| Would Like to Make 
You My Partner 


If you can handle insurance of any 
am real estate, stocks, bonds, 
mortgages, patents, etc. he 
where in the United States. > 

If you mean business, “get busy ;”” 
Iam. You need ‘net ‘or “keep 
confidential.” I will. Address 


JAKE TRUBY, Or sorone ee 
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WHITTINGTON IN OKLAHOMA 


ahaa 


PRAISES LAWS OF NEW STATES 
Seeks to Bring Local Men Into the 
National Association of Life 
Underwriters 





Characterizing the insurance laws of 
the state of Oklahoma as being the 
“best in the United States by reason of 
the fact that they deal equitably with 
domestic and foreign insurance com- 
panies, affording to each great oppor- 
tunities without discriminating against 
the other,” John W. Whittington, of 
Los Angeles, president of the National 
Association of Life Underwriters, was 
the guest of honor at a banquet in 
Oklahoma City given by a local repre- 
sentatives of life insurance men last 
Saturday evening in the famous $100,000 
“dungeon” dining room of the Lee- 
Huckins hotel. 

Up to the present time the insurance 
men of Oklahoma have not seen fit to 
become active and aggresive members 
of the National association, but have a 
“family affair” of their own, the con- 
ception of the Hon. T. J. McComb, fos- 
tered when that gentleman was serving 
as general agent of the Franklin Life. 
Little progress has been made in the 
Oklahoma ranks beyond “subserving 
personal ends and disregarding ethics.” 

ust Be Fair to Competition 

With a view of bringing the Okla- 
homa general agents into the National 
association, President Whittington paid 
his visit to Oklahoma City. His re- 
marks to the Oklahoma insurance men 
were well directed, diplomatic and to 
the point, admonishing those present 
that “if you hope to succeed; if you 
ever hope to better your profession; if 
you ever hope to achieve the confidence 
and respect of the public, all personal 
interests must be sacrificed and you 
must cooperate to accomplish the 
greater good. Personal ambition is al- 
ways commendable, but lest you carry 
it too far you must consider that your 
competitor, if honest, is entitled to your 
respect and you must give it to him 
openly and frankly. Personal jealousy 
toward a competitor is wrong. It will 
do you harm. Don’t feel aggreived 
because Smith does a larger volume of 
business than you do, so long as he 
has done that business in a legitimate 
manner. Remember your paths are 
competitive. Meet your competitor 
honestly. Do not malign him, if he be 
honest, but boost him, for in doing so 
you are boosting your profession and 
yourself. 

Advantages of the West 

“The western country affords unmis- 
takable, as well as incalculable ad- 
vantages for the honest insurance so- 
licitor, and many of our coworkers of 
the congested east would do well to 
accept the advice of Horace Greeley 
and ‘go west.’ It is the coming coun- 
try, and Oklahoma, the richest of them 
all, offers to them greater opportuni- 
ties than any other state of the Union, 
thanks to the indefatigable efforts of 
the Hon. T. J. McComb while serving 
as your insurance commissioner. He 
has opened the eyes of many of the 
older commissioners, accomplishing for 
Oklahoma what was conceded to be 
absolutely impossible, the purging of 
the great state of Oklahoma of the 
‘grafting insurance schemer.’ And I 
state to you, without fear of contradic- 





tion from any quarter, that, if our other 
states would pattern a little after the 
great commonwealth of Oklahoma, we 
would soon have better insurance laws, 
better insurance companies and better 
insurance men.” 

During the speech making a letter 
was produced from the president of 
the National Life of Vermont, reiter- 
ating the statement of Mr. Whitting- 
ton, also stating that Vermont would, 
if the National Life of Vermont could 
accomplish it, model an insurance law 
after that of Oklahoma. 

Program of the Evening 

The full program was as follows: 


Toastmaster—J. C. Clark. 
Address of Welcome—Henry Johnson. 
Response—John W. Whittington. 


Address—‘“Insurance Laws of Okla- 
homa,” Hon, T. J. McComb. 

Address — “Oklahoma, the Land of 
Smiles,” W. H. Whatlington. 


Address—“What I Am Trying to Do,” 
Hon. Milas Lasater, insurance commis- 


sioner. 
Whittington’s Itinerary 

Leaving Oklahoma City President 
Whittington’s itinerary is as follows: 
Topeka, March 21; Kansas City, March 
22; St. Louis, March 23; Memphis, 
March 25; Little Rock, March 26; New 
Orleans, March 28; Birmingham, Ala., 
March 30; Atlanta, March 31; Rich- 
mond, April 2; Norfolk, April 4; Balti- 
more, April 5; Philadelphia, April 7; 
New York, April 8; Hartford, Boston, 
Portland, Worcester, Springfield, Mon- 
treal, Syracuse, Rochester, Buffalo, To- 
ronto, Cleveland, Pittsburg, Detroit, 
Fort Wayne, Cincinnati, Louisville, In- 
dianapolis, Chicago, Minneapolis, Oma- 
ha, Denver, Salt Lake, Butte, Helena, 
Spokane, Seattle, Portland, Sacramento 
and San Francisco. 

Banquet at Kansas City 

Kansas City, Mo., March 23—(Spe- 
cial)—The Kansas City Life Under- 
writers Association gave a banquet at 
the Baltimore Hotel last night in 
honor of J. W. Whittington, president 
of the National Life Underwriters As- 
sociation. Chas. I. Scott, president of 
the local association, was toastmaster; 
I. C. Bozle, a prominent attorney of 
Kansas City, responded to the toast, 
“The Necessity of Life Insurance for 
Professional Men.” He stated that 
while lawyers gave their time to look- 
ing after others’ business they were 
poor business men themselves, and if 
they should invest their money in life 
insurance they would be better off 
financially. Rev. Burris Jenkins re- 
sponded to the toast, “The Life Insur- 
ance Man.” J. W. Whittington’s talk 
was very entertaining and instructive. 
He impressed on those present the ne- 
cessity of being fair to each other. He 
told them to sell their own policies and 
not attack others. 

Addresses Kansas Association 

Topeka, Kan., March 22—(Special)— 
The annual meeting of the Kansas State 
Association of Life Urderwriters was 
held at the Topeka Ciub in this city 
Monday evening. About fifty were 
at the banquet which followed the busi- 
ness meeting. The principal address 
was delivered by President J. W. Whit- 
tington of the National association. 





Goes With Arkansas Company 

John B. Reynolds, who has been for 
some years actuarial assistant in the 
office of S. Herbert Wolfe of New 
York, has become assistant secretary of 
the Home Life & Casualty of Fordyce, 
the new Arkansas company which is 
now being organized. The capital is to 
be $200,000. 





THE INDIANAPOLIS LIFE INSURANCE COMPANY 


Ins. in Force — vane Premium Income ae 
pred 325°000 27,043.24 6,187 
1906 1,281,909 »345.39 37,013 783 
1907 2.158,316 60,169.62 73 064 3,173 
1909 2,344,449 100,410.68 87, 672 6,340 
199 «© 3, 025, 000 158, 000. 00 112, 600 7,745 
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. Operates in Indiana and Illinois. 
, Vice-President. 





The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 














THE COMPANY WITH A RECORD 


$27,000,000 OF BUSINESS 
In Less Than Five Years 


CITIZENS LIFE INSURANCE COMPANY 
Louisville, Kentucky 


W. H. GRECORY, President 


Have you seen the new Policy of the PHILADELPHIA 
LIFE? Agents are certainly writing business under this con- 
tract, and an opportunity is presented to you to get busy on this. 
I don’t say that there are not other good companies beside the 
Philadelphia Life, and I don’t want to disturb agents who are 
working for other companies, but if you are dissatisfied, and are 
going to make a change, I think the Philadelphia Life is the Com- 
pany you should be with, and make it your last change, because 
with the Philadelphia Life you can do as much business as you 
want to do each year, and make as much money as you want to 
make, and if you don’t make it, it is your own fault. Write 
PERRY to day. PHILADELPHIA LIFE INSURANCE 
COMPANY, Philadelphia, Pa. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws of Illinois 


SOME OFFICE: Good, steady producers can ob- 
First National Bank Bldg. tain liberal contracts direct with 


CHICAGO 
the Company. 























Haro_p DyrENFOoRTH, President 

The Very Name THE OHIO STATE LIFE 
. Should appeal to Ohi 1 h of t 

guaranteed under tho Obie Love ana ty anes a “the = 
pany’s funds thru the administration of the Ohio department, 


recognized as the very best in the country. The business 
getter will appreciate the advantages. 





To the agent contemplating a permanent connection, address 


THE COMPANY, + Columbus, Ohio 
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PASS FEW KENTUCKY LAWS 


_—, 


LEGISLATURE HAS ADJOURNED 





Judge Field Holds Lower Court Erred 
in Not Holding Premium Note 
Must Be Paid 





Louisville, Ky., March 21.—(Special 
Correspondence.)—The Kentucky legis- 
lature closed its session last week 
without the enactment of many laws 
affecting life insurance. The bills 
passed are now before Govérnor Will- 
son for his approval or veto. 

Fraternal insurance orders succeed 
in preventing the passage of Senate bill 
No. 56, providing that each insurance 
certificate issued by beneficiary orders 
be accompanied by a copy of the appli- 
cation for membership and a copy of 
the constitution and by-laws. 

Citizens Life Measure Passed 


Probably the most interesting bill 
acted on favorably was Senate bill No. 
68, entitled “An act to provide for the 
investment of the capital stock and ac- 
cumulations of insurance companies.” 
Its feature is that it permits insurance 
companies to invest in the stock of 
other insurance companies. It is un- 
derstood that the measure was intro- 
duced for the benefit of the Citizens 
Life, of Louisville, which is being re- 
organized into the Citizens National. 
The governor must pass upon the bill 
by March 24, otherwise it becomes a 
law without his signature. 

Senate bill No. 70, introduced by Mr. 
Donaldson, provides that cooperative 
assessment life and casualty companies 
must show applications of 500 persons 
for insurance and application for $500,- 
000 in policies before beginning busi- 
ness. It must be passed on by the gov- 
ernor by March 25. 


Holds Note ls Binding 

An important point was decided by 
Judge William H. Field, of the circuit 
court at Louisville, Ky., when he or- 
dered a new trial in the case of the 
Commonwealth Life against H. H. Bo- 
hannon. The point decided practically 
insures a verdict for the plaintiff, since 
Judge Field observed that peremptory 
instructions should have been given in 
its favor when the trial was _ held, 
whereas the jury found for the defend- 
ant. 

The case involved a suit of the com- 
pany to recover a premium of $262.05, 
alleged to-be due on a note given in 
payment of a first premium on a $5,000 
policy. The defendant pleaded that he 
had arranged with the solicitor to give 
his note and, should he decide later 
not to accept the policy, to return it 
and secure the return of his note. The 
company refused to accept the policy 
later and held the note on the ground 
that Bohannon had had the protection 
of the insurance. 


Relative to the announcement that 
the Insurance Commissioner of Okla- 
homa had denied the Inter-Southern 
Life of Louisville the right to enter the 
state because it was selling stock, offi- 
cials of the company have made the 
following statement: 

“The ruling under which our company 








was barred was not made with respect 
to us alone, but is a general regulation 
of the commissioner to the effect that 
as long as a company is selling its stock 
anywhere, it cannot sell insurance in 
that state. No other company which is 
disposing of its stock, either in Okla- 
homa or elsewhere, can enter Okla- 
homa. Mr. Lasater has not criticised 
our advisory board proposition, but on 
the other hand has approved it, and has 
added that ours is one of the few com- 
panies selling stock in Oklahoma of 
which he has had no complaint.” 





WHERE THE MYRTLE GROWS 





Colorado Has Considerable List of 
Defunct Life Insurance Organ- 
izations for a New State 





Colorado, which until recent years 
was considered as frontier territory, 
might be supposed to have been com- 
paratively free of home life insurance 
companies. It now has a few good com- 
panies, mostly incorporated in recent 
years, but its graveyard is getting a 
considerable population, as the follow- 
ing shows: 

Rocky Mountain Insurance & Savings 
Institution, Denver; incorporated March, 
1875; assessment; reinsured in Mutual 
Benefit Life Insurance Company of Hart- 
ford, Conn., March, 1885. 

Great Western Mutual Aid Association, 
Denver; incorporated August, 1880; cap- 
ital stock, $10,000; insolvent, 1887; re- 
ceiver appointed 1894. 

Bankers Mutual Life Association, 
Pueblo; incorporated 1891; assessment; 
reinsured 1891; no record of company in 
which reinsurance was effected. 

Mutual Benefit Loan & Investment 
Company, Denver; incorporated 1895; 
assessment; reinsured in Mutual Benefit 
Association of Denver; no record later 
than 1896. 

Mutual Benefit Association, Denver; in- 
corporated 1895; assessment; receiver (G. 
H. Mann) appointed November, 1900. 

Union Mutual Benefit & Life Associa- 
tion, Denver; incorporated 1895; assess- 
ment; reorganized as stock company with 
$100,000 capital on Jan. 1, 1907, changing 
name to Union Health & Accident Com- 
pany, which is now operating successfully 
in a number of states. 

Big Four Fraternal Life Insurance Com- 
pany, Denver; incorporated 1896; assess- 
ment; withdrew 1897. 

Bankers Mutual Life Insurance Com- 
pany, Denver; incorporated 1896; assess- 
ment; name changed 1899 to Guardian Life 
Insurance Company. 

Guardian Life Insurance Company, Den- 
ver; incorporated 1896; assessment; no 
record later than 1900. . 

Northwestern Guaranty Life & Acci- 


dent Association, Denver; incorporated 
1896, assessment; ceased 1898. 
Denver Life Insurance Company, 


Denver; incorporated 1896; assessment; 
authority revoked May 1901; R. M. Morris 
appointed receiver. 

Select Life Insurance Company, Denver; 
incorporated 1897; assessment; reinsured 
Tee Life Insurance Company in 
1899. 

Phoeriix Indemnity Company of Ameri- 
ca, Denver; incorporated 1899; assessment; 
ceased 1907; insolvent. 

Colorado Mutual Insurance Company, 
Denver; incorporated 1901, assessment; 
authority revoked 1902; W. C. Nunsell 
appointed receiver. 

American Life & Accident Company, 
Denver; incorporated 1903; assessment; no 
record later than 1906. 

United States Casualty & Insurance 
Company, Pueblo; incorporated 1903; as- 
sessment; ceased 1904. 





New Indiana Companies 

The Standard Life of South Bend, Ind., 
has been incorporated for $100,000 capital 
The moving spirit is H. B. Gillis, who was 
formerly connected with the Hamilton 
National Life of South Bend. 

The Gibraltar Life is a new Indianapo- 
lis company just incorporated. 


UNDERWRITER. 

A superintendent of Agents for the 
WANTED State of Illinois, by one of the best 
old line companies in America. Address 8-I, care 
The Western Underwriter. 








A FOURTEEN MILLION DOLLAR COMPANY 


A PLAN THAT HAS STOOD THE TEST FOR ONE-THIRD OF A CENTURY 


Life Insurance for protection on a Modern Reserve Fund System. Attractive; 


plain policies with Disability Benefits that appeal to bankers and business men. 
rite both men and women on ages 18 to 55, on amounts from one to five thous- 
and dollars. Cost at age thirty, $10.00 per thousand annually, proportionate amount 
on other ages. : : ; 
If you want to be relieved from selling high priced or lodge insurance, this is your 
chance. Persons of standing, experience and ability write at once for attractive 
contract and state territory desired. 


3 State mana wanted in Pa., Va., Ga., Tenn., Ky., S. Dak., Neb., Ark., Utah and Wash. Leading 
district manque wansel in Mich., nd., Wis., Ill.. Iowa, Mo., Kan., Tex., Colo-, Wyo. and N. Mex. 


Address HENRY PYLE, Sec’y and Mgr. NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 


ACCENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 
LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
T. J. Nichols, Pres. R. P. Grimes, Secretary 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 














The SCRANTON LIFE INSURANCE COMPANY 


wants 2 STRONG STOGK MAN °° “crine'otice on HOME-OFFICE LEADS 


The Company has produced eleven (11) millions of paid-for business in twenty-eight(28) months. This is 
an unusual opportunity for a man with character and ability, who can demonstrate his record as a high-class 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references: 


JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U.S.A. 


Winning in Competition is the Test of Worth. International Policies Never Fail 


Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. ‘Dead ones” meet a poor reception, but here’s 
something to tie to for men worth while. A contract that’s “different,’’ and policies 
which come to the scratch with asnap. Write today to 

J. L. BABLER, 


MASSEY WILSON, President. General Manager of Agencies. 


HAMILTON NATIONAL LIFE INSURANCE COMPANY 


SOUTH BEND, INDIANA 


We have the best proposition ever offered to the mous and investing public. 
Good Live Insurance and Stock men—Take Notice. 

















Address, W. R. SCUDDER, President. 














o hee operation of a modern system of steel barges and steel towboats on 
the Mississippi and tributary streams, together with scientific and 
economical dock and handling apparatus at terminals and landings, makes 
the business of the Mississippi Valley Transportation Company a very 
profitable one, and its stock easy to sell. 

A few local agents desired to place stock at $50.00 par value. 


Mississippi Valley Transportation Company 
New Bank of Commerce Building, St. Louis, Mo. 
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CARLILE’S ANNUAL DINNER 


CHICAGO MUTUAL MEN GUESTS 





Close of a Great Year’s Work Is Fit- 
tingly Celebrated with Eloquence, 
Mirth and Song 





William B. Carlile, manager of the 
department of Chicago of the Mutual 
Life of New York, gave the tenth an- 
nual dinner to his agents and a number 
of other guests last Friday evening. At 
7 o’clock there assembled in the Floren- 
tine room of the Congress hotel about 
a hundred men—agents, doctors, office 
men and others. The tables were laid 
in the form of a large hollow square 
around a fountain illuminated with col- 
ored electric lights. An orchestra and 
several vocalists furnished the music, 
aside from some enthusiastic samples 
of congregational singing the guests 
themselves indulged in, as the spirit 
moved them. 

Carlile Lectures on History 

Mr. Carlile was at his best. Early in 
the game he explained with a good 
imitation of seriousness that, under the 
Interstate Commerce law and section 
97, the company has no funds available 
for affairs of this character. Therefore 
he had decided to charge it up to 
agency instruction and that the charge 
might be honest he now proposed to 
give the men the necessary instruction. 
Mr. Carlile’s modesty had prevented its 
becoming known heretofore that he 
adds to his numerous other accomplish- 
ments that of a profound knowledge 
of history. His lecture on the history 
of insurance was illuminated. It traced 
the noble craft of the underwriter from 
the time of Nebuchadnezzar through 
Rome and the European countries down 
to the inauguration of President Win- 
ston of the Mutual Life in 1853. 

Comments on Recent Events 

He also touched upon recent history, 
but rather by way of comment than of 
instruction. So enthusiastic is Mr. Car- 
lile in his historical studies that he re- 
sumed the role of lecturer after each 
of several speakers had had his turn. 
The lectures grew better as time went 
on. As a school of instruction the din- 
ner was a phenomenal success. 

Greetings and regrets were read from 
President Peabody, Vice-President Dex- 
ter, Medical Director Symonds and 
other home office people as well as a 
number of branch office managers and 
others. 

Leaders in 1909 Business 

One very interesting feature was the 
reading by Mr. Carlile of the record of 
the agency for last year. It paid for 
$5,120,000 of new business, an increase 
of nearly $75,000 over 1908. In the first 
two months of this year it has written 
100 percent more than in the same 
month last year. The big producers for 
1909, with the amount of their paid- 
for business were as follows: 


Ch. Fe MINOR 6 co ccccsecveucesd $607,500 
error ert 194,500 
a PS cbatcecedessesaous 271,000 
i es I Keni cctcccsccenen 130,500 
iy Ey Sg aese enc acsearenee 140,000 
De, Ge SIS kG anne ne cs ase eve 110,324 
H. C. Hintzpeter (branch office)... 397,750 
H. C. Hintzpeter (personal)...... 326,250 
ee Retr 392,000 
i ae I oad ced cosas ene 103,000 
a ER re rere 142,162 
ee is ose oss eseeoawewes 131,000 
i SS a och ak te a te aw res 162,500 
Be Ss ekwee enn ad eesescewe 359,824 
a: SNE ot ctkbdocnsases esas 298,000 


Mr. Anderson led all the company’s 
agents in the United States and Canada 
for the year. 

Names of Speakers 

The principal speakers were Herman 
C. Hintzpeter; manager of the Commer- 
cial Bank building branch office; James 
H. Topping, one of the wheel horses in 
the main office; Bertram M. Winston. 
the company appraiser in the real estate 
loan department at Chicago; Dr. M. L. 
Harris, honorary medical referee; Silas 
H. Strawn, local counsel; and Dr. W. 
W. Quinlan, local referee. Remarks 
were also made by Cashier Bradish, 





Manager Denihan of the West Side 
branch, Manager Andrews of the 
Woman’s Temple branch; Messrs. 
Henry Barnet, Schnitzer and others. 
Discussed FPlorentine Art 

Dr. Harris made a very finished ad- 
dress, taking the Florentine room for 
his theme and discussing the illustrious 
men of Florence, the chief character- 
istics of Florentine art and drawing 
some paralells between this subject and 
the characteristics of the Mutual Life. 
Mr. Strawn’s remarks were along 
ethical lines and were very fitting. Dr. 
Quinlan, from whom the agents always 
expect some figures, did not disappoint 
them. He analyzed the medical his- 
tory of the department for 1909, show- 
ing that 1,935 examinations were made, 
1,740 applicants recommended to the 
company and 195 rejected or postponed. 
He also showed how the percentage of 
rejections varied by months and told 
what changes the company had made 
in its medical policy in the past ten 
years. 

After the festivities had closed the re- 
maining guests gathered at the front 
of the banquet hall and sang several 
songs, conspicuous among them being 
“My Old Kentucky Home,” in compli- 
ment to the host. who came to Chicago 
from the Blue Grass state. 





Stockholders Give Approval 

Officers of the Old Line Life Insur- 
ance Company of Milwaukee say that 
favorable reports are coming in from 
the stockholders in response to the let- 
ter recently sent out explaining the 
financial management of the company 
since its organization. 

That the 25 percent commission al- 
lowed by the company was not a high 
figure is the opinion of President Ru- 
pert F. Fry, who states that it was the 
minimum commission which had been 
allowed by companies recently organ- 
ized in the west and south. President 
Fry states that the company endeav- 
ored to sell stock at a lower rate of 
commission between the time of the 
company’s organization in May, 1908, 
and December of that year, but that 
it was obliged to pay higher com- 
missions in order to secure high grade 
men. In explaining the fact that he 
himself, as general agent, was paid 
$54,247.69 as commission, President 
Fry states that out of this figure he 
had to refund himself the money ad- 
vanced to the company between May 
and December, 1908, and also for other 
advances for other money expended in 
the sale of stock. 





Home Life in Central Illinois 

H. E. Patterson has become general 
agent of the Home Life of New York, 
at Peoria, covering central Illinois. Mr. 
Patterson was formerly of the general 
agency of Patterson & Bristow of Rich- 
mond, which covered Virginia for the 
Home. That field is now in charge of 


J. C. Bristow, the remaining member of 
the firm. 
































OLDEST IN AMERICA STRONGEST IN THE WORLD 
——————$—$———$————— nL ee 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


GEORGE T. DEXTER 


Second Vice-President 


34 Nassau Street : : : : : 3 ? 3 





For terms to producing 
agents address.......+ 


New York, N. Y. 














1906 Results! That’s It 


Record for 1909 


1909 





ns ° s $352,355.00 Increase, 30 
.. Income - - - - 145,158.00 Increase, 65 
Legal Reserve - - ~ - - 110,782.00 Increase, 172% 

(Deposits of Policyholders) 
Paid-for Insurance in force - $4,155.900 - - - Increase, 49% 


Dos’t like the picture? OHIO ONLY 


The Midland Mutual Life Insurance Company 


Home Office, Columbus, Ohio 


DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliler,’ President’ 


OFFERS FIRST CLASS RENEWAL CONTRACTS TO GOOD RELIABLE 
MEN. PARTICIPATING INSURANCE AT NON-PARTICIPATING RATES. 
Edward R. Millett, Supt. of Agents, Home Office 








Will buy~ or absorb a Life 
Insurance Company in pro- 
gress of organization. Cor- 
respondence confidential. 
Address 11-L, care The 
Western Underwriter. 





“TIVE WIRES” WANTED 


We want several stock salesmen who are real “live wires,” men who have handled big proposi- 
tions and who are used to earning big money. We want men of experience and character 
and to such we will give liberal contracts and exclusive territory. We make no advances to 
“dead ones” but we pay the “live ones” the limit on actual resu/ts. If you are a “live wire”’ 
and can show us a clean record, let us hear from you at once. 


THE UNION NATIONAL SECURITIES CO. OF AMERICA 


Fiscal Agents for the Farmers National Life Insurance Co. of America (Organizing) 


Head Office, 716-17-18-19 Hippodrome Building, CLEVELAND, OHIO. 
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REVIEW OF A FRATERNAL 


NATIONAL PROTECTIVE PLANS 





Superintendent Hotchkiss of New York 
Goes Over the Record of the 
Waverly Concern 





There are many policyholders 
throughout the country who are inter- 
ested in the National Protective Legion 
of Waverly, N. Y. A few years ago, 
some of the departments refused to li- 
cense it and the postoffice authorities 
had the officers before it to show cause 
why it should not be denied use of the 
mails. This publicity caused much 
anxiety on part of policyholders. 

Superintendent Hotchkiss of the New 
York department has made a statement 
as to this order as follows: 

Glass B Certificate Provisions 

Under the Class B certificates herein 
discussed, as represented by the contracts 
issued by the National Protective Legion, 
there are death and disability benefits 
granted to the membership in addition to 
the feature of the cash refund. It has 
been the gambling instinct of the public 
which accounts for the large membership 
obtained in the past by this society, and 
it is regrettable to observe that it is this 
feature which has so largely appealed to 
the persons who have joined. The agents 
of the society are largely responsible for 
the gross misrepresentations shown to 
have been practiced in securing members. 
In the past the management of the society 
has condoned the use of misleading cir- 
culars describing dividends. The use of 
such advertising matter has been discon- 
tinued on the demand of this department. 

Not Featuring Cash Refund 

The department understands that this 
society is not now featuring its five-year 
cash refund. It regrets exceedingly that 
the statutes of the state of New York 
should ever have permitted this class of 
business, but the fault is with the law 
and not with the department, which is 
bound by the law as it finds it. f any 
power were vested in the superintendent 
of insurance to prevent, no more of such 
contracts would be issued in this state, 
even though they have been modified so 
that the “dividend” feature has been sub- 
ordinated to the other plans, for just as 
long as there is contained in any agree- 
ment issued by this class of society that 
there will be a cash refund made, just so 
long will agents misrepresent conditions 
to prospective insurers. 

In view of the many inquiries ad- 
dressed to this department by persons in- 
terested as members in the affairs of the 
National Protective Legion, particularly 
concerning dividend apportionments made 
on certificates maturing in the years 1910, 
1911 and 1912, I deem it advisable to re- 
view briefly the conditions which have 
brought about the recent reduction in the 
amount of “dividends.” 

Plan of Order Explained 

The National Protective Legion is one 
of the two fraternal endowment orders 
now doing business in this state which 
up to the year 1907 made a feature of its 
“Class or five-year dividend certifi- 
cates. Under this form of contract there 
is no specific agreement made by the so- 
ciety to pay any fixed sum of money at 
the end of a five-year period of member- 





ship. A sum not exceeding an outside fig- 
ure is mentioned, so that any amount ap- 
portioned below such maximum figure 
would be a compliance with the terms of 
the agreement made. 

From the date of the organization of 
this society, viz., Aug. 17, 1891, to the year 
1907, it was the practice of the manage- 
ment to return at the end of a five-year 
period double the amount of the sum paid 
in by the member, provided there were 
no deductions for disability claims paid. 
Examinations heretofore made by this de- 
partment show that the management, in 
order to pay the sums mentioned, took 
from new members the money with which 
to pay dividends to old members whose 
contracts matured 

The legislature of this state, in enact- 
ing Article VII of the insurance law on 
Oct. 1, 1892, permitted the organization 
of this class of societies. When it was 
evidenced to the lawmaking body in 1903 
that this kind of business was purely 
speculative, chapter 450 of the laws of 
that year was passed, which, when it took 
effect, prohibited the further organization 
of this kind of a _ society; only those 
which had contracts in force and were 
doing the business on March 1, 1903, were 
allowed to continue. 


Action by the Postal Authorities 


On Jan. 15, 1907, the federal govern- 
ment, through the postoffice department, 
issued an order to this society to show 
cause why it should not be denied the fur- 
ther use of the mails, claiming that it 
was conducting a scheme for obtaining 
money “by means of pretenses, represen- 
tations and promises which are false and 
fraudulent, and also for distributing 
prizes by means of chance.” Assistant 
Attorney-General Keyser held that the 
dividend was returned as a “prize,” de- 
fining the latter word as the difference 
between what the individual member paid 
and what was returned to him, and that 
he considered it fraudulent for the rea- 
son that it took “money of one investor 
to pay another.” 

Subsequent to the issuance of this or- 
der many hearings were given the officers 
of the society by the assistant attorney- 
general, representing the postoffice de- 
partment. As a result of these confer- 
ences, in September, 1907, the members of 
the society through representatives in 
convention assembled, amended its con- 
stitution in respect to the apportionment 
of dividends. The old section read as fol- 
lows: 

“During the month of January in each 
year the executive board shall meet and 
apportion to all coupons maturing during 
that year such amounts as are war- 
ranted by the final condition of the order 
and the laws thereof, and are deemed 
consistent with the principles of justice 
and equity in the best interests of the 
entire membership.” 


New Section Is Adopted 


The new section adopted in the year 
1907 read as follows: 

“Section 144. During the month of 
January in each year, the executive board 
shall meet, and after an accurate audit 
has been made of the affairs of the order, 
and the correct surplus ascertained, shall 
apportion to holders of certificates in 
Class B issued the year five years pre- 
vious thereto, such amounts by way of 
dividends as are determined by mathe- 
matical calculations to be due members 
holding such certificates. 

“Such mathematical calculations to be 
arrived at by determination of excess ac- 
cumulations arising from certificates in 
Class B issued during the year five years 
previous to the maturity of the certifi- 
cates upon which payment is to be made, 
provided, however, this section as amended 
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shall not apply to any certificates in 
lass maturing a dividend prior to 
Jan. 1, 1908,” 

Full rate certificates maturing prior to 
October, 1896, received a dividend of $285; 
those maturing between Oct. 1, 1896, and 
Dec. 31, 1907, received $250; and those 
which matured in 1908, under the amend- 
n= adopted in 1907, received 


A very lengthy hearing was on March 
9, 1908, given to the officers of the society 
with their counsel, by R. P. Goodwin, as- 
sistant attorney-general for the postoffice 
department. I have examined the stenog- 
rapher’s minutes taken at such hearing 
and find in substance as follows: 


Substance of the Postal Investigation 


First: Notwithstanding the _ action 
taken by the membership of the National 
Protective Legion in the 1907 convention, 
whereunder maturing certificates were 
only apportioned amounts that were ac- 
tually earned as per the provision of the 
amended constitution above mentioned, 
the attorney-general was of the opinion 
that the society should be denied the use 
of the mails for the reason that the cut 
was not considered sufficiently drastic, 
and in the judgment of the official named 
conditions did not warrant the apportion- 
ment of $113.58 under a maturing full- 
rate certificate. 

Second: No formal order was, however, 
issued denying to the society the use of 
the mails, it having been agreed that at 
the next convention a further amendment 
to the constitution would be adopted 
which would, in effect, provide that no 
moneys paid in by persons joining the 
society subsequent to January 1, 1908, 
would be taken to pay certificates matur- 
ing in the years 1910, 1911 and 1912. 


Proposed Amendments to Order 


The society issues an official publica- 
tion entitled Light of the Legion, and in 
the issue of August, 1909, copy of which 
was mailed to each member, there are re- 
cited proposed amendments to be made to 
the constitution to be acted upon in “na- 
tional convention, to be held in Wilkes- 
barre, Pa., commencing Sept. 21, 1909.” 
Incorporated in these amendments was 
the provision outlined amending section 
144, now section 127, which authorizes the 
management in apportioning dividends to 
carry out the agreement entered into be- 
tween the said society and the postoffice 
department. Each member should be fa- 
miliar with the terms of this section, 
which reads as follows: 


Method of Apportionment 


“Section 127. During the month of Jan- 
uary, in each year, the executive board 
shall meet, and after an accurate audit 
has been made of the affairs of the order. 
and the correct surplus ascertained, shal 
apportion to holders of certificates in 
Class B issued the five years previous 
thereto, such amounts by way of divi- 
dends as are determined by mathematical 
calculations to be due members holding 
such certificates. Provided, however, that 
the amounts apportioned to certificates is- 
sued during the years 1905, 1906 and 1907 
shall be computed by ascertaining the 
amount contributed by such members to 
the benefit fund and remaining therein, 
and the amount to be contributed to such 
fund, during the remaining portion of 
their five-year period; and during the 
months of January, 1910, 1911 and 1912, 
the executive board shall apportion by 
way of dividends to the holders of cer- 
tificates issued during the years 1905, 
1906 and 1907 respectively, an equitable 
(as nearly equal as possible in view of 
the different dates of maturity) portion of 
the amount so ascertained.” 

There was an opportunity given the 
members to instruct their representatives 
authorized to attend this convention to 
agree to or oppose the amendment sug- 


gested. I have examined the journal of 
proceedings of the convention held, and 
it appears that there was free discussion 
of dividend apportionment under the 
amendment proposed, and no opposition 
appeared to its adoption; consequently it 
was so adopted. 
Dividend Subject Discussed 

The report of the national president of 
the society read at this convention ex- 
haustively discussed the dividend ques- 
tion. Four hundred and sixty-one dele- 
gates appeared and qualified. After this 
convention the society submitted to its 
actuary the statistics covering the mem- 
bership who joined during the years 1905, 
1906 and 1907, and after a calculation 
made by said actuary the sum of $51.12 
was apportioned as a dividend on a full- 
rate certificate maturing during the cur- 
rent year, and, according to the actuary’s 
report, it would appear that substantially 
the same amount will be Ceclared under 
contracts maturing in 1911 and 1912, but 
the executive board will be required to 
meet in the coming two years and for- 
mally declare same. 

It would appear that the management 
of the society in declaring the dividend 
last mentioned has acted in a lawful man- 
ner. The society is composed of its mem- 
bers, who were given an opportunity to 
express, their wishes relative to dividend 
apportionment through duly accredited 
representatives, and this department can 
not find any evidence which would sub- 
stantiate the charge of lack of good faith 
on the part of the management. The ac- 
tion of the society in amending the con- 
stitution seems to have been to meet the 
demands of the postoffice department and 
to prevent the exclusion of the society 
from the use of the mails. 


Fined On Old Case 


The Commercial Life, of Chicago, 
was found guilty last week at Spring- 
field, Ill., of giving stock options to 
applicants for insurance, and was fined 
$500. The case had been pending for 
over two years and was one of six 
cases brought at Springfield under the 
informers law, the informer getting 
one-half of the penalty. 

The company was originally incor- 
porated for $1,000,000 and after it had 
paid in enough to secure a license in 
Illinois it followed the plan pursued 
by a number of other companies of 
placing insurance and additional stock 
at the same time. The insurance su- 
perintendent suggested that this plan 
be discontinued and the company acted 
on the suggestion, but shortly there- 
after the six suits were brought. 

The daily newspaper dispatches stat- 
ed that the company was fined $5,000, 
but the maximum penalty is $1,000 and 
the minimum $500. The minimum pen- 
alty was imposed on the company. The 
case will be appealed. 








Union Life Appointments 

The Union Life of Chicago is now 
operating in Illinois, Iowa, Missouri 
and Kentucky. It has recently ap- 
pointed J. K. Johnson as general agent 
at Sheridan, Ia. E. C. oddell, for- 
merly with the Bankers of Lincoln, 
Neb., has been appointed general agent 
for the Union at St. Louis. George 
Peckham Johnson and Dr. C. G. Lum- 
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Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 
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The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1909: 


456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 


$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 


THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A_kistory of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 
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offers exceptional opportunities in the Great Northwest to agents who can get busi- 
ness. Contracts direct with the Company, no agency or underwriters company to profit 
on the work of the agent. Company purely mutual, no share of earnings going to 
stockholders. Standard policy forms; fixed renewals. Being experienced fh he busi- 
ness, we know how to get prospects for insurance; how to HELP the agent, and we 
are ina —— to do this work effectively. If interested, we will be pleased to tell 
you of the exceptional opportunities. 
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any sound, conservative company to men who can 
deliver the goods. 
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ley have been given a Chicago general 
agency under the name of Lumley & 
Johnson and will open offices in the 
Stock Exchange building. 


POLICY AS TO FEMALE RISKS 
Central Life of Illinois After Studying 


Rules of Many Companies Estab- 
lishes Limitations 











The Central Life of Ottawa, IIl., 
after going over the rules of some fifty 
odd companies as to female risks has 
adopted the following as its policy on 
insurance for women: 

1. The risks must be A No. 1 as re- 
gards personal and family history. 

2. Women about to be married are not 
acceptable risks. 

8. Women who have been married less 
than two years, unless they shall have 
had e@ normal confinement, are not ac- 
ceptable risks. 

4. Women who are pregnant will be 
postponed until thirty to sixty days after 
confinement. 

5. Applications will not be considered 
except on endowment forms, maturing in 
20 years or less, except in the case of a 
married woman where the husband is 
taking or is carrying an equal amount of 
insurance, then she may be accepted on 
limited pay with twenty premiums or 


less. 

6. Joint life policies will not be issued 
to husbands and wives with a smaller 
premium than that for a twenty-payment 
life for corresponding ages. 


WRITING OF FEMALE RISKS 








Central Life of Tilinois Learns Practice 
of Many Companies in 
This Regard 





The Central Life of Illinois recently 
addressed letters to sixty-six life in- 
surance companies asking what their 
practice is as regards the writing of 
female risks. Up to the time the fol- 
lowing classification of the answers 
was made, fifty-six replies had been re- 
ceived: 


Fifty-three companies accept female 
risks on the same rates as men. Three 
do not. 

Seventeen accept them on all forms of 
policies. Thirty-nine do not. 

In answer to the question, “If not, what 
limitations do you impose?” nineteen an- 
swer, “Not accepted on term policies.” 
One company charges extra rate on every- 
thing but endowments, not accepting term 
at all. Two companies charge extra rates 
on all forms. One company accepts them 
on deferred dividends at same rates as 
men, but charges $2.50 per thousand ex- 
tra for annual dividend and nonpartici- 
pating, not accepting them on term at all. 
One company charges $5 per thousand on 
term, ordinary life and 20-pay, $4 on 15- 
pay and $3 on 10-pay. Three companies 
issue only endowment until after climac- 
teric, then accept them on all forms at 
regular rates. One company charges $5 
addition on ordinary and term, all others 
at same rates as men. Ten companies ac- 
cept them only on limited pay and en- 
dowment. One company accepts them on 
endowment only, maturing in twenty years 
or less. 

A number of companies state that they 
require that insurable interest be clearly 
shown, that applicant must be a number 
one risk, and that premium must be paid 
from applicant’s own income. If the in- 
surance is payable to the husband, it 
must be shown that he is dependent. oO 
state that their objections to accepting 
the business is that it is difficult to get 
reliable examinations. One of the older 
and larger companies states that female 
business has been unprofitable to it, the 
mortality being 99 percent as against 63 
percent on its entire volume of business. 
A few of the companies classify the risks, 
such as single women, widows and mar- 
ried women, handling the three classes 
differently. Three state their agents are 
instructed not to solicit the business, but 
they accept it with certain restrictions 
for competitive reasons and to make their 
field force as complete as possible. 

The question, “What proportion of fe- 
male risks do you have?” received a va- 
riety of answers, of course, the majority 
stating from 2 to 8 per cent; three, “very 
small”; one, “inconsiderable”; one, 
percent; and one, 15 percent. 





Phoenix Mutual Change 

Chas. A. Millar, for several years 
manager for Washington and Oregon, 
has resigned from the Phoenix Mutual 
Life to become manager of an under- 
writing agency for the purpose of do- 
ing a general insurance business. He is 
still handling the Phoenix Mutual Life 
collections and it is expected that he 
will furnish the company as much busi- 
ness in western Washington as possi- 





ble, consistent with his new and larger 
undertaking. 

B. E. Ellis, Minnesota state man- 
ager, now acting as western field su- 
perintendent, is going west next month 
to arrange for general agencies at 
Portland and Spokane. 

F. W. Hauenstein, recently with the 
Provident Life & Trust, has been ap- 
pointed general agent at St. Paul for 
the- Phoenix Mutual. 


POLICY LIMITS ASSESSMENT 
Schedule Only Went to Age Sixty and 


Company Can’t Increase 
Last Sum — 











In a case against the Hartford Life, 
a New York court has decided that the 
company must return to the estate of 
Jared F. Harrison $224 excess pre- 
miums on a $1,000 policy held by Har- 
rison. The assessment shown in the 
table printed on Harrison’s policy in- 
creased up to age sixty, when it 
reached $2.68. Figures for higher ages 
were not shown, but the company in- 
creased the assessments after that age. 
Evans lived to age eighty and a short 
time before his death began suit to re- 
cover all payments in excess of $2.68 
per assessment. He claimed that as 
$2.68 was the highest assessment 
named in the policy, it was the highest 
that could be collected and the court 
sustained this view. The attorney for 
the Harrison estate says he represents 
forty other policyholders with similar 
claims. There is about $14.000,000 in- 
surance in force in the Hartford in 
the same class. It will be appealed. 





NEWS OF TEXAS COMPANIES 





Southland Life of Dallas Organizes 
First $100,000 Club in the Lone 
Star State 





Dallas, Tex., March 21—(Special 
Correspondence)—About 150 agents 
and district managers of the Southland 
Life of this city enjoyed a dinner at 
the Hotel Southland last week, with the 
officials of the company as hosts. On 
this occasion the first $100,000 club of 
any Texas company was organized. It 
is composed of the men who have 
written $100,000 or more in business 
since the organization of the company, 
about a year ago. Ten agents were 
eligible to membership. R. D. Shaw 
led the ten with $450,000. It was stated 
that the company had written $850,000 
so far this month. 


Southwestern’s Building—The South- 
western Life, of Dallas, proposes to 
erect a twelve-story office building, at 
a cost of about $250,000. It will be of 
steel construction, thoroughly modern 
and fireproof. 

W. F. Fitzpatrick has been appointed 
Arkansas state manager of the South- 
western Life, with headquarters at 
Fort Smith. He formerly represented 
the Northwestern Mutual. 





Refuses Cincinnati Life Bid 

It develops that the Cincinnati Life 
endeavored to secure control of the 
Western & Southern Life. B. H. Krog- 
er, of the Provident Savings Bank & 
Trust Company, of Cincinnati, pur- 
chased 51 per cent of the stock for 
$770,000. President Hoyt, of the Cin- 
cinnati Life, it is said, made a fine of- 
fer to Mr. Kroger for the control at a 
material advance. Mr. Hoyt is sup- 
posed to have allied with him W. J. 
Williams, former secretary of the 
Western & Southern. 

“The offer was made by Mr. Wil- 
liams,” said Mr. Kroger, “but I refused 
to sell. We have gone into that com- 
pany with the view of building it up 
until it becomes one of the largest 
financial institutions in this city.” 





Equitable Agents Meet at Chicago 

President Paul Morton, of the Equit- 
able Life of New York, was in Chicago 
last Saturday to attend the annual 





ARE YOU THE MAN? 


WANTED —By one of the wealthiest insurance com- 
panies in the United States, a large personal writer and 
organizer, who can show an Agency record of two millions 
or better annually. Such a man can get two states for 
territory, a very liberal arrangement, and a large salary 
and bonus under three to five year contract. 

All communications confidential. Address, 

5-F, care The Western Underwriter. 





We Want Men 


who can sell small blocks of stock—not over $500 
nor less than $20, preferably $100 to $200—in 
Ohio, Michigan and Indiana, and who can subse- 
quently produce a large volume of life insurance 
from the territory in which they have placed the 
stock. Address 





The Toledo Life Insurance Company 
852 Ohio Building. Toledo, Ohio 


Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 


Chicago. 
WIs rE 


INSURANCE COMPANY 


Oshkosn, Wisconsin 
Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 


NO ESTIMATES £ & & EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 
A young, intelligent, 


WANTED fice’ csi: 


man to learn actuarial science and life insurance 
practice, in office under noted actuary, with Central 
Western Company. Address 99-U, care The 
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meeting of the middle western agents 
of the company. About 200 agents 
were present. President Morton was 
accompanied by Henry L. Rosenfeld, 
insurance assistant to the president; 
Secretary William Alexander, Medical 
Director F. C. Wells and Carlisle Tay- 
lor, editor of Items for Agents, the 
company’s weekly paper. A _ business 
meeting was held in the Florentine 
room of the Auditorium Annex in the 
afternoon and a banquet in the gold 
room in the evening. 





GREENWOOD TO LOS ANGELES 


Chicago Manager of Travelers Ex- 
changes Places with Manager Irwin 
. Muma of California 








L. A. Greenwood, for the past five 
years manager of the life and accident 
departments of the Travelers at Chi- 
cago, left last week for Los Angeles, 
Cal., where he will occupy a similar 
position. Manager Irwin J. Muma of 
Los Angeles will take the Chicago 
office. This exchange of positions was 
brought about through Mr. Green- 
wood’s desire to be near his family, 
who live in Los Angeles. His father 
is advanced in years and the two de- 
sired to be near each other. Mr. Muma 
will remain in Los Angeles long enough 
to introduce Mr. Greenwood to his staff 
and install him in his new position. 

Mr. Greenwood’s departure from Chi- 
cago will be a source of regret to life 
insurance men of the city. He has 
conducted business in an honorable, 
clean manner, which has won him the 
respect of all his competitors. His de- 
parture will be a loss to the Life Un- 
derwriters Association of Chicago, in 
which he was active. 

Mr. Greenwood has a_ thorough 
knowledge of the business gained 
through many years’ experience with 
several companies. Before going with 
the Travelers at Pittsburg, he had been 
cashier of the Equitable under Dr. 
Pearman in Chicago, cashier of the 
Fidelity Mutual at Atlanta, Ga., and 
special agent of the New York Life 
under Dr. Pearman at Buffalo. 

Before Mr. Greenwood’s departure 
for Los Angeles, John H. Nolan, the 
veteran general agent of the Travelers, 
on behalf of the entire Chicago staff, 
presented him with a beautiful watch 
charm, set with a large diamond and 
fittingly inscribed, and the following let- 
ter of introduction to the Los Angeles 
staff, signed by general agents, liabil- 
ity managers, the office force, agents, 
adjusters, doctors and attorneys: 


We, the undersigned agents and others 
connected with the Chicago branch office, 
who know who and what he is, congratu- 
late you upon your good fortune in hav- 
ing so fair, square and thoroughly effi- 
cient a man for your future manager, as 
you will find our Mr. L. A. Greenwood to 
be. He knows the insurance game as it 
is played in Chicago, who’s who in it, and 
all about it, past and present. We are sorry 
to lose Mr. Greenwood, who is a thorough- 
going expert in every feature of life and 
accident insurance. We hope you will 
meet, greet and follow his lead as we of 
the Chicago branch office did 





Refuses Licenses to Fraternals 

Four fraternals, the Swedish United 
Sons of America, of Calumet, Mich.; 
the Knights of the Modern Maccabees, 
of Port Huron, Mich.; the Union of 
French Canadian Societies, of Mar- 
quette, Mich., and the Daughters of 
Columbia, of Chicago, have been re- 
fused licenses in Minnesota. Commis- 
sioner Hartigan finds objections to 
their financial condition. 





Elective Life Experience 

The Fidelity Mutual commenced in 
1896 to issue “Elective Life” policies 
providing for disability annuity in the 
event of total blindness, deafness, in- 
sanity or any bodily or mental disease 
totally and permanently disabling. 
While the premium rates were on a 
minimum basis prior to the amendment 
of charter in 1899, the right having been 
reserved in policies issued up to that 
time to readjust the rate if necessary, 
to the actual accumulation under these 





policies is 8.36 percent in excess of the 
company’s estimate. 


LIFE RETURNS 


The following shows the new busi- 
ness written in 1909 by life companies 
in the various states and business in 
force at the end of the year: 





ILLINOIS 
Mutual Life, N. Y..$9,332,301 $81,784,095 











SOUTH D. 

Equitable, N. Y. ....$ 344,630 $ 2,278,808 
Mutual, Be 025000 79,570 ,535,664 
ae 365,135 2,341 
Northern, Mich. .... 2,5 95,000 
National, U. S. A... 9,859 376,078 
Union Central ...... 77,000 1,185,398 
Travelers 56,118 285,708 
Bankers, Neb 498,250 1,012,250 
rrr Sr 301,040 1,077,587 
Bankers Reserve, 

:. Gevaveeue 405,000 2,128,500 
Capitol, Colo. 62,000 120,000 
i SE ceccse  .skeaws 15,850 
Fidelity Mutual 242,233 844,427 

rmania ..... 153,500 655,653 
PD caseccs 367,689 1,422,015 
. éieexawane 45,000 45,000 
PE OE secee | adawen cess 
ciwstee neveenmees ose icine 
Des Moines ........ 191,088 390,638 
Dakota Western ... 352,500 345,500 
a Natl L. & * 931,000 210,844 

W. National. 388,321 100,949 
Pacific Mutual ..... 7 75,314 
Phoenix Mutual ... 192,160 676,322 
U. S. Annuity & L.. 1,032,323 2,185,450 
Minnesota Mutual.. 169,734 478,255 





RULE GOVERNING BROKERAGE 


Fidelity Mutual Desires Its Offerings 
Reviewed and Treated by 
Its Own Men 


The Fidelity Mutual has established 
the following rule governing broker- 
age business: 


This company has taken a position with 
reference to brokerage business which, 
we believe, will ultimately redound to the 
advantage of policyholders and agents 
alike. This may for a time affect volume, 
because it means a more rigid sifting of 
the chaff from the wheat before the poli- 
cies are issu 

No credit will hereafter be given in the 
leaders’ club or honor roll for business 
presented in the name of an agent and 
obtained in fact without his personal so- 
licitation. While it is legitimate and 
proper for any person to serve as a helper 
or as a broker, when the business is pre- 
sented as coming from an agent who is 
responsible for it, it must in fact be re- 
viewed and treated by him in such a way 
as to make the responsibility real instead 
of in name only. We are satisfied that the 
net results, as before stated, will ad- 
vantageous to both the agents and the 
company. In pursuance of the above the 
following rule has been adopted: 

In crediting business for the purpose of 
distinction in leadership or honor, no busi- 
ness will be so credited which is received 
or contributed through the intervention 
of any person without the personal efforts 
or solicitation of the agent seeking credit, 
but it must legitimately be obtained or 
consummated by the agent in person. 








Houston Succeeds Kennon 


Franklin Houston, formerly a Kan- 
sas City lawyer, has been appointed 
manager of the United States Life in 
that city, with offices in the American 
Bank building. He succeeds O. E. Ken- 
non, who returns to his home state, 
Indiana, and will be connected with 
the Indianapolis agency of the com- 
pany. 





Life Insurance Taxation 


The Association of Life Insurance 
Presidents has published in pamphlet 
form the able and convincing paper on 
“Life Insurance Taxation” by m 
Graham, vice-president of the North- 
western National Life, read before the 
North Dakota Tax Association. 





Organizing Superior Life 

The Superior Life, of Bay City, Mich., 
is progressing very nicely with its or- 
ganization and it will be completed in 
the near future. The board of directors 
is composed of Bay City’s leading citi- 
zens and the company will be managed 
by L. Boothman Brown, an experienced 
underwriter from the east. 





Ruling of Indiana Court 
In a case in which the Federal Life 
was interested the Indiana supreme 
court decides that a notice of contract 
of reinsurance sent out after the in- 
sured could transfer his insurance, but 


dated at the time of the contract of 
reinsurance cannot deprive the insured 
of any of his rights. There being no 
provision in the law for notice of change 
of contract in reinsurance, it probably 
was intended that the reinsurance should 
not change the contract. The effort 
made to destroy the incontestible clause 
was of no avail. 





Northwestern National Dividends 


During 1910 annual dividend policies 
of the Northwestern National Life 
issued in 1907 receive their initial divi- 
dends. Following the practice inau- 
gurated during 1909, the company again 
declares double dividends upon these 
annual dividend policies, which, by their 
terms, do not participate in dividends 
until after three years. 

The following skeleton table gives 
the dividends payable this year on the 


issue of 1907, upon various forms of 
policies: 

Whole Life 20-Pay. Life 20-Year Div. 
Age. Prem. Div. Prem. Div. Prem. End. 
20...$18.39 $2.17 $26.72 $3.16 $47.63 $5.63 
30... 23.18 2.74 $81.83 3.76 48.85 65.77 
40... 31.82 3.70 39.65 4.69 651.65 6.11 
50... 46.14 5.45 52.84 6.25 59.33 7.01 
60... 74.81 8.78 77.79 9.20 79.86 9.44 

10-Pay. Life 10-Year End. 
rem. Div. Prem. Div. 
Meee $42.25 $4.99 $102.14 $12.07 
SO sesees 50.11 5.92 103.09 12.1 
Serer 61.54 7.27 105.01 12.41 
ae acvare 78.58 9.29 109.95 13.00 
GP cecces 105.09 12.42 123.40 14.59 





Cleveland Association’s Banquet 

Announcements have _been sent out 
by Secretary T. M. Norris for the twen- 
tieth annual banquet of the Cleveland 
Association of Life Underwriters, which 
will take place at the Excelsior Club, 
Cleveland, on Monday evening, March 
28, at 7 o’clock sharp. The program of 
toasts is as follows: 

Welcome, President E. M. Post. 

“An Executive’s View of Life Insur- 
ance,” Dr. George S. Miller, superinten- 
dent the Phoenix Mutual Life. 

“A Layman’s View of Life Insurance,” 
Harry F. Payer, attorney 

“A Minister’s View of Life Insurance,” 
Rabbi Moses J. Gries, of The Temple. 

Good Night, Martin A. Marks, formerly 


aaor of the Equitable Life at Cleve- 
and. 





Lone Star Life’s Officers 


The Lone Star Life of Dallas, Tex., a 
new company, has elected the following 


officers: President, S. W. Johnson; vice- 
presidents, E. . R. Green and C. A. 
Keating; treasurer, E. M. Reardon; sec- 


retary, Henry Hamilton; assistant treas- 
urer, i ne; assistant secretary, E. 
C. Johnson; executive committee, C. C. 
Slaughter, chairman; E. H. R. Green, C. 
A. Keating, E. M. Reardon, Henry Hamil- 
ton, M. N. Baker. 





Eight Are Debarred 

A ruling rendered the state insurance 
department by the attorney general of 
Washington state bars eight assessment 
associations from continuing business in 
that state. The list whose operations in 
Washington are stopped by the ruling fol- 
lows: Bankers Life of Des Moines, 
American Temperance Life, Guarantee 
Fund Life, Illinois Bankers Life, Mer- 
chants Life, Minnesota Scandinavian Re- 
lief, National Life of Des Moines and the 
Western Life Indemnity. 





Incorporators of Gibraltar Life 

The incorporators of the Gibraltar Life 
of Indianapolis, which proposes to write 
at premiums from 1 cent a week up, are 
W. J. Love, chief promoter and president; 
George A. Buskirk of the Union Trust 
Company; Blake Stone of the Ziener & 
Stone agency; James R. Madison of the 
Belt Railroad & Stock Yards Company; 
Joseph F. Koster, secretary-treasurer of 
the Tano Company; John C. Wocher, M. 
D.; George H. Love, drafting construction 
engineer, and O. Seidensticker, attorney, 
all of Indianapolis; Arthur E. Love, man- 
ager at Huntington, Va., of the Acme- 
Evans Company, Indianapolis; W. J. Love, 
Jr., manager of the Gallia Furniture Man- 
ufacturing Company, Gallipolis, O. The 
company has established offices in the 
Pythian building. 


LIFE APPOBNTMENTS 





Ohio 3 
Bankers, Ia.—William Gray, Cincinnati. 
Equitable, N. Y.—F. Crumbacker, 


Wellsville; S. E. Berger, Cleveland; L. J. 
Beau, Burton; H. P. Mueller and Clark 
L. Hill, Toledo; W. H. Riley, Greenville; 
A. G. Baker, Bolivar; W. F. Arnold, Mas- 
sillon; J. R. Jones, Barberton. 

Mass. Mutual—H. A. Ritze, Cincinnati; 
the D. Herberick Company, Akron. 

N. Y. Life—A. F. Wood, Ashtabula Har- 





bor; George W. Hoferkamp, Cincinnati. 








Pittsburg L. & T.—F. A. Pomeroy, Co- 
lumbus; T. B. Armstrong, Mount Vernon; 
Morris Saslan, Painesville. 

West Virginia 

Conservative—D. W. Boughner, Clarks- 
burg. 

International—John B. Hefner, Bar- 
boursville; J. B. Westfall, Harrisville. 

Mut. Benefit—J. T. Nadenbousch, Mar- 
Cnsbessy: Claude W. Perine, Salem. 

N. W. Mutual—W. W. Lowe, Hunting- 


ton 
‘Security Mut.—M. Pue, Marlinton. 
Southern Nat.—B. %. Kelley, Orlando; 
Albert P. Rand, Charleston. 


Travelers—A. B. Straton, Williamson. 


Michigan 
Aetna—H. J. Bonebright, Centerville. 
_— Neb.—J. J. McDonough, Bay 


Conn. Mutual—R. L. Laurence, Benton 
Harbor; H. F. Deane, Detroit; Ira Blossom, 
Grand Rapids. 

Des Moines—L. F. Yearn, St. Clair. 

Equitable, Ia—L. D. Bryant, ey 
Rapids; H. A. Smith, Onaway; Wm. M. 
Lowthian, Unionville. 

ih + Mutual—Kate A. Willis, Jackson; 

. G. Pinson, Wyandotte. 

J: Mich, State—C. EB. Burr, Burton; F. J. 
Hunter, W. L. Neil, Capac; R. E. Wick- 
ham, Detroit; G. Van Giesen, Ionia; Wm. 
J. Ridge, Jackson; J. E. Slater, Woodland. 

Mut. Benefit—Wm. W. Case, Detroit; P. 
I. Gallagher, Ionia. 


National, Vt.—Jno. Scheltima, Mari- 
nette; M. G. Seial, Menominee. 
N. Y. Life—T. F. Goulder, Ingalls; H. 


W. Brown, St. Clair. 
Old Colony—L. E. Schweizer, Kalama- 


ZOO. 
Pacific Mut.—W. A. Lehmann, Menomi- 
n 


ee. 
Phoenix Mut.—F. L. VanAllen, Sheboy- 
gan. 
Preferred—H. C. Cudney, Clare. 
Bankers, Ia.—C. W. Wiese, Benton Har- 


bor. 
Prov. L. & T.—Wm. T. McFawn, De- 
troit; R. F. Armstrong, Flint. 


Prov. Sav.—_Wm. J. Weidenhammer, Al- 
bion; Arthur Wartenbe, Bellaire; L. EB. 
Stowe, Howell; H. B. Montague, Traverse 


City. 
Va—S. <A. Howes, Battle 


Sesustty, 
Creek. 
Indiana 
Aetna—Small & Travis, Laporte. 
Prudential—G. 8S. Myers, Portland. 
State Life—O. L. Cassidy, Ireland. 


LIFE NOTES 


The State Life of Indianapolis has 
applied for admission to Iowa. 


The Columbian National Life shows 
assets $5,169,194, net surplus $470,117, 
new business $8,242,535, amount in force 
$37,330,343. 

The National Life of Iowa now_makes 
its policies incontestable after two years. 
Heretofore it did not have any incontest- 
able clause. 


The Bankers National Life of Chi- 
cago is endeavoring to interest Waukegan, 
Ill, capitalists and if successful will 
remove its offices to that city. 

The Western Union Life of Spokane 
shows assets $521,513, net surplus $82,293, 
capital $200,000, new business $2,553,080, 
amount in force $7,995,270. 

The application for admission of the 
Inter-Southern Life of Louisville, Ky., 
in Texas has been denied because the 
gg is not fully paid up according to 
aw 


The State Life of Indianapolis has 
appointed Julius Bohm state agent for 
Illinois. He will have an office at 334 
Commercial National Bank building, 
Chicago. 





The San Antonio Life of Texas has 
increased its capital from $258,000 to 
$270,000. In the first eight weeks after 
it was licensed the company wrote $600,- 
000 of business. 

The Western & Southern Life will in- 
crease the number of its directors to at 
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Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
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ana, to act as Agency Su- 
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Address, 
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least ten, and perhaps twelve. The new 
directors will represent the Kroger syn- 
dicate, which recently acquired a half 
interest in the company. 


Certificate of authority has _ been 
granted to the Continental Life Insur- 
ance & Investment Company of Salt Lake 
City to transact business in Colorado. Its 
capital is $208,875, surplus $58,440.54, 
total admitted assets, $662,711.18. 

DeForrest Bowman, one of the best 
known insurance men in lowa and for 
many years with the Washington Life, has 
been made special agent for the Bank- 
ers Life of Des Moines. He will work 
in connection with the Willis & Smock 
agency. 

The directors of the Standard Life of 
South Bend, recently incorporated with 
$100,000 capital stock, are Frederick W. 
Martin, Guy D. Staples, Arthur M. Russel, 
P. C. Fergus, H. R. Gillis, Francis B. 
Long, G. W. Ziegler, Harry Keller, Michael 
Hazinski and Louis H. Rulo. 

The representatives of the central Illi- 
nois agency of the Mutual Life of New 
York, under Manager Bruce Whitney, will 
hold a business meeting and luncheon at 
the La Salle Hotel tomorrow. In the 
evening Manager Whitney has invited his 
agency corps to attend the theater. Last 
year the central Illinois agency stood at 
the head of all the company’s agencies in 
the amount of paid business to the com- 
pany’s allotment. 

On recommendation of Receiver Hitt 
of the State Agency Company, one of 
Oo. L. VanLaningham’s promotions at In- 
dianapolis, the court has authorized the 
acceptance of a compromise settlement 
for $40,000 with the Great Western 
Agency Company of Missouri in satisfac- 
tion of all outstanding claims. The State 
Agency Company had won a judgment of 
$92,824.56, but owing to complications is 
willing to settle at the compromise figure. 


CONSTRUES LINES OF POLICY 








Court Holds That Debris Need Be 
Held for Inspection Only 
Reasonable Time 





The appellate division of the New 
York supreme court has placed a con- 
struction on the lines of the standard 
policy requiring the assured in case of 
loss to “protect the property from fur- 
ther damage * * * and exhibit as 
often as required to the agents of the 
insurer.” 

Joseph N. Flynn insured his furni- 
ture in a tenement in the Hanover for 
$1,000. A fire occurred and three weeks 
after the fire the debris was still undis- 
turbed. A week or two later appraisers 
went to the rooms, but some one, not 
the assured, had removed the debris 
and cleaned up the rooms. The com- 
pany resisted because the lines quoted 
had not been complied with. The court, 


in reversing a judgment in favor of the 
company, said: 


While I appreciate the importance to 
the insurance company of having the 
property destroyed safely kept undis- 
turbed until the completion of the ap- 
praisal, for the purpose not only of as- 
certaining the extent of the damage, but 
so far as possible the original value and 
character of the goods destroyed, still it 
seems unreasonable to demand that the oc- 
cupants of a few rooms in a “tenement 
house” rendered untenantable by a fire 
shall bear the added expense of continu- 
ing his tenancy for the mere purpose of 
guarding the debris There is no sug- 
gestion that the piaintiff himself removed 
the articles or in the slightest degree pre- 
vented a full inspection during the three 
weeks they remained undisturbed. 

In respect of policies issued to persons 
of modest means living under the condi- 
tions disclosed in this record, I cannot see 
that the assured violated his obligation 
reasonably construed. 

I cannot escape the conclusion that the 
strict construction of the clause in ques- 
tion insisted upon by the defendant would 
have imposed upon the plaintiff an obli- 
gation quite unreasonable in the light of 
the circumstances, with all of which the 
defendant was no doubt familiar, as they 
were apparent both before and after the 
loss occurred. 





NEWS OF FIRE PROTECTION 


WEBB CITY 





IMPROVEMENTS 





Missouri Town Votes Money for Some 
Additions to Equipment of Fire 
Department 





Webb City, Mo., has voted for a 
$10,000 bond issue to improve the fire 
department. While the money will not 
be in the city treasury for two or three 
months, there will be as little delay as 
possible in the purchase of a fire auto 
and aerial truck. The specifications 
placed on file by the auto company 
some months ago, provide for a 70 
horse-power fire automobile, with a 
guaranteed speed of fifty miles an hour. 
It will carry six or eight men, besides 
the driver; also 1,000 teet of fire hose, 
a sixty gallon copper chemical tank, 
with all other necessary equipment, 
such as axes, lanterns and extension 
ladders. It will cost about $5,000. 

The other purchase provided for in 
the ordinance adopted by the council 
and ratified by the people, is an aerial 
truck, with tower that can be raised in- 
stantly to a height of fifty-five feet in 
a vertical position by leverage. From 
the top of the tower two men can direct 
a stationary nozzle to throw water into 
and over high buildings. The truck, 
which is intended for a trailer for the 
auto wagon, will also carry extension 
ladders and other equipment. When 
these purchases are made Webb City 
will be the second city in Missouri to 
install an automobile equipment for its 
fire department. 





High Pressure for Menomonee Valley 
The long campaign that insurance 
men of Milwaukee have waged for bet- 
ter fire protection in the Menomonee 
valley, the congested manufacturing dis- 
trict of the city, seems about ready to 
terminate favorably. Charles J. Poetsch, 
city engineer of Milwaukee, in a recent 
report to the common council, strongly 
recommends the erection of a power 
station in the center of the valley to 
give the district high water pressure. 
The proposed pumps will give a pres- 
sure of 300 pounds to the square inch. 
Instead of electric power, gas may be 
used to drive triplex power pumps. 





Chief Coots’ Report for Indianapolis 
The annual report of Fire Chief 
Coots of Indianapolis shows that there 
were 1,323 alarms in 1909, an increase 
of nearly 100 over 1908. The chief asks 
for extensive improvements to the de- 
partment, the erection of a new build- 
ing for fire headquarters, a new fire 
house at Capitol avenue and Maryland 
streets in a district that has recently 
become a home for warehouses and 
other large buildings, another fire house 
at New Jersey and South streets and an 
automobile hose and chemical wagon 
for fire headquarters. The most fre 
quent causes of fires were: Sparks, 270; 
gasolene explosion, 70; flues, 190; over- 
heated furnaces, 44; unknown, 185. 





Made Good, But Busted Things 

Following the report of the engineers 
of the Wisconsin Railway Commission 
holding the Racine Water Company 
to blame for insufficient service during 
the fire that damaged the Racine Man- 
ufacturing Company’s plant to the ex- 
tent of $450,000 on Dec. 12, 1909, an 
unexpected test of the system was made 





LIGHTNING RODS 


The demand for good rods is growing every day. Every farming com- 
munity is aroused over the immense lightning loss, and 
conductors are 
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y selling our goods. Get our literature and prices. 


E. A. FOY & CO., 


411 E, Eighth St., Cincinnati 





early Sunday morning, a false alarm 
being ordered by city officials. The 
result was the bursting of two mains 
and the destruction of a considerable 
surface of pavement. Direct pressure 
was obtained five minutes after the 
alarm was given. 

Officials of the American Water 
Works & Guaranty Company of Pitts- 
bug, owner of the system, claim that 
city officials had no right to call out 
the department on a false alarm and 
demand direct pressure when there was 
no conflagration. 





Firemen Make Inspections 
Members of the fire department at 
Ottawa, IIl., make house to house in- 
spections, and order cellars and chim- 
neys cleaned, and other hazards re- 
moved. The work has shown good re- 

sults with few losses in the city. 





Prepare for High Pressure 


In an address before the Chicago 
Real Estate Board this week, Fire 
Marshal James Horan, of Chicago, ad- 
vocated the installation in all high 
buildings of standpipes ready for con- 
nection with the high pressure mains, 
when a high pressure system shall be 
installed in Chicago. This is the plan 
which C. E. Affeld, of the Hamburg- 
Bremen, has been advocating for some 
time. 





FIRE PROTECTION NOTES 


Winneconne, Wis., has increased its fire 
protection facilities by the purchase of a 
gasolene fire engine. 


Galena, Kan., has appointed a com- 
mittee to look into the matter of buying 
an auto fire wagon for the city. 


The fire department at Fremont, Ohio, 
now possesses a new automobile steamer 
which is rather a curiosity in this state. 


Chief Mayo and Superintendent of 
Machine Schreeder of the Toledo force 
went to emont a few days ago to wit- 


ness the demonstration made with the 
new machine. 





IMITATING LLOYDS’ POLICIES 





The Underwriters’ Committee Warns 
Against Policies Issued by the W. 
H. Crane Company of London 





The committee of Lloyds London 
has issued a warning advising the pub- 
lic to have nothing to do with policies 
offered bearing the heading “British 
Underwriters,” “Royal Underwriters,” 
“Royal Alliance Underwriters,” or “Im- 
perial Underwriters,” or any policies 
offered by the W. H. Crane Company, 
London. The committee has made an 
investigation, but has been unable to 
learn the financial standing of the un- 
derwriters on these policies. Inquiry 
at the London office elicited only the 
information that the underwriters are 
Americans. Investigations in America 
have had no better result. 

The policies are gotten up in imita- 
tion of Lloyds London policies. The 
London Times recently had a column 
editorial on the Crane Lloyds and em- 
phasized the necessity of Lloyds Lon- 
don keeping its name clearly disso- 
ciated from such concerns. 





Fire Hazard Severe at Dallas 


The engineers of the National Board 
who recently completed an inspection 
of the fire protection conditions of 
Dallas, Texas, express their views of 
the conflagration hazard of that city 
as follows: 


The absence of protection on window 
openings, poor interior accessibility of 
blocks, the presence of several conflagra- 
tion breeders, bad explosive hazards, high 
winds, an unreliable water supply and an 
inefficient fire department make the con- 
flagration hazard of the business district 
severe. As the prevailing direction of 
high winds is across the district rather 
than lengthwise, the chance of the entire 
district being involved in one fire is 
somewhat lessened, although there is lit- 
tle structurally, other than low build- 
ngs, to assist the fire department in 
preventing the spread of fire in any direc- 
tion. The installation and maintenance 
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of 
would go a long way toward eliminat- 
ing the conflagration hazard of the con- 
gested district as a whole. Some of the 
exposures to the district are serious. As 
the residential districts are almost entire- 
ly of shingle-roofed frame construction, 
often closely grouped, they involve a con- 
siderable hazard, particularly as the 
water supply is very weak in many 
places. These and several large lumber 
sheds and other hazardous centers, as 
well as the congested district, expose one 
another. 


roper window opening protection 





Henry Clay Fire’s Officers 
Louisville, Ky., March 23.—(Special.) 
—The Henry Clay Fire, of Lexington, 
has elected Judge Matt. Walton, presi- 
dent; J. L. Watkins, first vice-presi- 











Prominent Chicago Agents 











i7i 2 Solt ant Chicas 
eo 
for the Connecticut, i ics & Traders, 











GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 
Ay -~ Phase London; Sorteateta F. 
Garden; Sec q 2 County, Pa.; Camden; 
Teutonia, La.; P ; Western Reserve; Common- 





. A. NEWTON & CO 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
gee a et 
te Fire, -») Li ng. 
Williamsburgh City Fire, New York 








Leading Agents and Brokers. 


ETTIBONE & KROUSE, 
General Agents 
325 Walnut Street, Philadelphia 
Representing Queen City Fire Insur- 
ance Co., Ohio, Penna., N. J. & West Va. 
and Hawkeye Ins.Co. Ohioand West Va. 


Special Hazard Service 


D. C. SCHUPP6G CO. 
159 La Salle Street, Chicago 
Particular attention given to lines and surplus 


Liberal —— RS Goseaites. 
Fire Adjusters 
JUST WIRE, S23" 


Losses or Emergency Special Work to 


GEORGE CG. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 


R. B. WARREN, Adjuster 




















Fire Insurance Losses 


FOR COMPANIES ONLY 





THE WARREN ADJUSTMENT BUREAU 
WICHITA, KANSAS 


WIRE YOUR LOSSES 


In Mo., Kans., Ark. and Okla. to 
DIXON VAN WORMER 


ADJUSTER 
WEST PLAINS, MO. 





dent; A. G. Bryan, second vice-presi- 
dent; F. G. Stilz, secretary; J. C. Wil- 
lis, treasurer; W. A. McDowell, chair- 
man of the board of directors. 

John H. Leathers, president, of the 
Louisville National Banking Company; 
Ed Farley, state treasurer, and Charles 
E. Hoge, a Frankfort banker, are di- 
rectors. 


POINTERS 


FOR, LOCAL AGENTS. 











President Trimble of the Humboldt 
Fire of Pittsburg writes as follows: 

Pittsburg, Pa., March 19.—To the 
Editor: I notice a question—“Can you 
inform me where we can obtain electro- 
types designed especially to advertise 
fire insurance business.” Your answer 
—“‘We do not know of any concern 
that gets out cuts for fire insurance ad- 
vertisements.” 

We beg to advise you that the Amer- 
ican Publishing & Engraving Com- 
pany, 50 Nassau street, New York, gets 
out cuts at a cost of about 75 cents 
apiece, furnishing weekly ideas for ad- 
vertising fire insurance business. We 
used their cuts for one year and were 
highly pleased with same. This infor- 
mation may help your subscriber. 

A. H. Trrmste, President. 

Question—Please give a list of com- 
panies writing hail insurance on grow- 
ing crops. 

Answer—The following companies 
write hail insurance: St. Paul Fire & 
Marine of St. Paul; Northwestern Fire 
& Marine, of Minneapolis; Connecticut 
Fire, Rookery building, Chicago; Na- 
| tional Fire, New York Life building, 

Chicago; Central National Fire, 184 La 
| Salle street, Chicago, and Middle West 
Fire Valley City, N. Dak. 





Question—A customer of mine is the 
salaried branch manager of a leather 
concern. He receives the product 
from the tanneries and is billed for the 
amount he is to sell the goods. He is 
allowed 2 percent commission on sales 
to cover the expenses of his office. He 
finishes some of the product in his own 
factory. He carries 80 percent of the 
value of the goods as billed to him, 
i. e., he bases his insurance on the 
amount at which he sells the goods, 
plus any additional value of the finished 
product. In your opinion is his basis 
of getting at the amount of insurance 
wrong? 

Answer—In case of loss the adjusters 
would not figure values on the selling 
price of the goods, even if the branch 
manager is billed at that figure. The 
basis for adjustment is the cost of pro- 
duction at the tanneries plus transporta- 
tion charge to the branch office. You 
understand, of course, that the selling 
price includes the profits of the con- 
cern which the regular fire policy does 
not cover. In the finished product, the 
result of a process at the branch house, 


there is an added value, viz., the cost of 
labor. That would be added to the 
cost at the factory and transportation 
charge. We imagine your customer is 
carrying nearly 90 percent of insur- 
ance to value and is entitled to the 
credit for the 90 percent coinsurance 
clause instead of the 80 percent clause. 


Question—Can an agent get a copy 
of rules and regulations of Western 
Union, especially those that relate to 
the relations of agent and his com- 
pany? What is known as relief rates? 

Answer—There is no copy of the 
rules of the Western Union for the use 
of local agents. There is a field men’s 
edition of the rules, but otherwise they 
are for members only. You can prob- 
ably see the justice of this arrangement 
because outside companies could easily 
get hold of the rules and use them to 
the disadvantage of union companies. 

Relief rates are competitive rates 
made to meet cases where mutuals or 
nonaffiliating companies offer lower 
rates than the tariff. Where absolute 
evidence of outside policies exists or 
bids were made in good faith, if the 
case justifies, the tariff is thrown off and 
a lower rate made to save the business. 
This rule was suspended Jan. 1, 1909, 
and is not now in effect. It will come 
up for discussion at the next union 
meeting. 

To the Editor: Your editorial, “A 
grave responsibility,” does not appeal to 
me as an agent. The call for the com- 
panies to act on a high moral basis of 
cooperation may be all right, but it 
behooves the agent to trust in his ex- 
pirations and to keep his powder dry, 
for evidently neither the Western 
Union nor the Continental have much 
use for the agent per se. From my 
viewpoint, the concentration of power 
in the Western Union will only tend 
toward a reduction of the income of 
the local agent, the man who creates 
the companies. It is sloppy sentiment 
to say that the Continental entered 
the Western Union to save the field 
from disruption by a fight, as if its 
action was one taken after a religious 
revival. It bought into the Phenix 
for money; it put it with the Fidelity 
for money; and it joined the Union for 
money, and the devil take the agents. 

I nonunionized my agency in 1901 
on the assurance of the Continental 
that it would take care of me. Now, 
I suppose it will want me to unionize 
in order to continue to take care of 
me. The cold fact is that the ethics 
of the business are not confined to 
unionism or nonunionism and the as- 
sumption of your editorial that a non- 
union company by staying out of the 
Union is therefore allied with “prac- 
tices that are a stench in the nostrils” 
is about as logical as the yell of the 
evangelist that nonchurch member is 
necessarily a fiend. In an experience of 
over a decade of local work I have 
watched ethics and honesty in the deal- 











ings of companies and I take off my 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 








Northwestern of Liverpool 


Central Insurance Co.ofLondon Essex é Suffolk Equitable of England 


Legal Ins. Co. of London 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT ‘with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


hat to the honesty, integrity and fair 
dealing of the nonunion companies do- 
ing business in Ohio, and I have seen 
the most detestable and petty actions 
from those who wear the “ermine” of 
the Western Union. The old Con- 
tinental took a step backward when she 
went into the Union, from the stand- 
point of ethics. 
Local Agent. 


Question—I wish to submit a ques- 
tion to your pointers department. Doe 
Brothers dissolve partnership, one of 
the brothers buying the other’s interest 
and continuing the business in his own 
name. Agent A insists that the insur- 
ance policies written in the name of the 
firm ought to be assigned to John Doe, 
the present owner. Agent B says that 
it is not necessary to do so, and that 
the insurance is still in force on the 
property of the owner of the business 
because he was a member of the firm 
originally insured. Who is right? 

Answer—The courts are about evenly 
divided on the question whether a 
change in ownership from a partnership 
to one of the partners is a change in 
ownership such as will render the pol- 
icy void. The only safe way there- 
fore, is to have the policies assigned. 


Question—Will you kindly publish a 
form of endorsement to be used to 
eliminate lines 41 and 42 of the standard 
policy regarding loss of frame build- 
ings in city districts where fire ordi- 
nance will not allow said buildings to 
be repaired? 

Answer—We do not know of any 
regular form for waiving the fire 
ordinance provision. We do not know 
of any company that will accept a form 
waiving that provision. 


Question— What companies 
farm business in Minnesota? 
_ Answer—The chief farm companies 
in Minnesota are the American of New 
Jersey, Connecticut, National Union, 
Williamsburg City, Michigan Commer- 
cial, Hawkeye, Security of Connecti- 
cut, Central National, Phenix, Conti- 
nental, St. Paul, Northwestern F. & 
M., Springfield, Hartford, Liverpool & 
London & Globe. 


SHIPMAN & WAYNE 


159 La Salle Street 
CHICAGO 
Agents for Milwaukee Fire, Virginia 
State, Hawkeye, State, Calumet 
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Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 








Wanted—Young man for indorsement 
work in subagency department, and an in- 
surance accountant. Address C. E. C., 600 
Crocker bldg., Des Moines, Ia. 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 
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Keep this “Ad” —\ou may Need our Facilities., 


Only legitimate surplus lines at full tariff rates entertained on the heavy 
value risks after the capacity of the local agents is exhausted.—Your busi- 
ness protected.—Strong Companies.—Standard form policies issued without 
a Warranty Company.—Losses adjusted and paid through this office. 

Prompt attention. Applications may be addressed to| 


HERBERT DARLINGTON 
171 La Salle Street, CHICAGO 





Some Duties ¢ the Assured ....... ore pibeniened 


BIUEIEEDE 6060 6000 9000 9000 60900+ 0000900ne s000es 
Send $2.00 at for of 
ete Flexible Leather to 


THE WESTERN UNDERWRITER COMPANY 
“45 LA SALLE STREET, CHICAGO, ILi- 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


CHICACO 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 





OLDEST IN CHICAGO LARGEST IN ILLINIOS 








INSURANCE IN FORCE 


FIFTY MILLION DOLLARS 





FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER HAMILTON, President! 


In 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


Address Chas. M. Turner, General Manager 











ROBERT A. MEIER, Jr. 


Attorney-at-Law 


84 Adams Street 
CHICAGO 


Confidential Information 


Accurate Inspections on Applicants, Agents, Examiners, Investigations of Claims, 
Evidence Procured, Affidavits, Depositions, etc. 








Adjustments and Settlements. Personal attention to confidential 
matters anywhere in the Middle West 


My experience covers six years of confidential work for life companies through 
the Middle West. My files contain 7,500 reports. Correspondence solicited 





The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 


CHARLES L. HYDE President 








Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, : $250,000.00 
$100,000.00 deposited with the Insur- 


ance Department of South Dakota 
Backed by the substantial interests of South Dakota 
Ohio Department, . . 425 East Fourth Street, Cincinnati 











AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Proposed Capital, $1,000,000 Proposed Surplus, $1,000,000 
(New organizing and te be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut Street, Philadelphia, Pa. 


Correspondenee invited from Agents (Union) where not already committed 








Complete Expiration Index 


For Local Agents 








Two-drawer Cabinet, as per cut...$2.50 
760 Expiration Cards and 260 As- 
sured Line Cards............. 2.26 
One set Monthl d 
One as Daily Guides............. 30 
Ten Guides for Years....... 10 
Edm five Sub- division Alphabeti- 
Preksisdacvieserswaad 


By using one of our Card Index Systems 
listing each Policy on a card, and filing to the 
date of expiration, you do not have to waste 
time writing up an expiration register and 
searching for renewa! dates. Impossible tO miss 
a renewal by using our system, 


Broome Mig. Company 














PITTSBURGH LIFE AND TRUST COMP ANY! | The State Life Insurance Company 


By the New York Insurance Department to transact business In that State since the Armstrong laws 
were enacted 


Ratio of insurance expense to premium income only 65% of amount allowed by the New York law 
Seventh Annual Statement, January 1, 1910 


W. C. BALDWIN, President 








Assets Liabilities 
ING 556s ccccccscccest $10,168,664.87 Liabilities to Policyholders.. .. .$21,697,066.82 
NN a aE 3,437 ,899.00 Stock... ..$1,000,000.00 

Loans Collateral. . 20,657.82 Unassigned Funds. 955,124.70 
Loans to Policyholders......... 3,565,544.82 a 
Bonds and Stocks.............. 6,316,057.00 Leaving a sum for security to 

ERLE Laleranadeumiscaee 711,116.62 Policyholders in excess of 
Accrued Interest and Rents... 176,274.24 legal liabilities of........... 1,955,124.70 
Due and deferre Premiums = 270,977.15 

IN iadenveancsncscaue $23,652,189.52 Total ...............++..-$28,652,189.62 








Unequaled in Solid Achievement 
Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909... 


GROWTH UNPARALLELED. 
Gani in | Admitted Assets 


$1,174,606.34 


ee $1001 408.00. ene . 
1909 . 4 Sidi adatae 1301-977, $8:. se ceees 314,044.74 
Eight Million Dollars i in Securities Deposited with the State of Indiana 


This is $848,861 More Than is Required by La 


MOST ee ag nego CONTRACTS 


Our own idea. Every 
emt de LISS Coe t 1910. 


On all Agency matters address 
CHAS. F. COFFIN, 2nd Vice-President, 1231 State Life Building 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 











MARCH, 1910 








material is one of the most seri- 

ous obstacles confronting the 
casualty companies. Every year new 
companies are entering some field or 
older ones are subdividing territory. At 
half the important points they are un- 
able to find the right kind of men for 
general agents. They take what ap- 
pears to be the best material available, 
and the result is that often they get 
“burnt up.” 

At how many points do we see some 
companies losing money heavily, while 
others are making good profits. There 
are differences in the underwriting abili- 
ties of different companies, but it is 
chiefly due to the general agent whether 
a company makes money or not. 

Where the companies do not succeed 
in finding the class of men they need 
for general agents they take up the dis- 
credited representatives of other com- 
panies; unsuccessful brokers, who know 
the business, but have not force enough 
to get it; unscrupulous brokers, who get 
the business, but have no regard for its 
quality, or merely good business men 
or fire agents who are believed to be 
able to cultivate the brokers, but do 
not really know good business from 
bad. 

The men they need are brokers with 
large lines of good business who want 
to get the full general agent’s commis- 
sion on it; adjusters who know the 
records of many risks and have good 
standing among the brokers, or men 
who have held subordinate positions 
with other companies and are seeking 
to better their condition. 


S CARCITY of good general agency 





Adjustments in some lines of casu- 
alty insurance are comparatively easy 
and generally satisfactory, while in 
others they give rise to frequent dis- 
putes and misunderstandings. An 
agent should take this fact into con- 
sideration. Suppose, for example, that 
you represent a liability company which 
writes automobile business, but does 
not write collision insurance, and that 
you handle a large liability line for 
one of your customers and cover his 
automobile liability. You might readily 
be able to talk him into taking col- 
lision insurance also and you could 
broker it and get a commission. It is 
a question whether it would pay you to 
do so. If he should have a collision 
there are many chances that he would 
be displeased with the settlement and 
part of his displeasure would fall upon 
you. 

Burglary adjustments also are often 
the cause of friction. It is sometimes 
doubtful whether an agent can afford 
to solicit one of his large casualty cus- 
tomers for burglary insurance to be 
placed in another company, which has 
no interest in the casualty lines. If 
a loss occurs it will presumably adjust 
it fairly, but its adjuster may not handle 








it in a way to leave the assured good 
natured. That weakens the agent’s 
hold on his customer. Another ad- 
juster, recognizing the value of the 
casualty line, might handle the case 
differently. On the other hand if it 
were a large fidelity customer that has 
a burglary line, it might be bad policy 
to place it in a casualty company, but 
all right to place it in the burglary de- 
partment of the surety company. All 
these cases need individual handling. 
The idea is that the agent should not 
take many chances on weakening his 
control of a large line for the sake of 
getting a little line which may result 
in misunderstanding. 





One of the companies says: “Re- 
member that in business there is no 
such condition as standing still. Un- 
less you go ahead, you must inevita- 
bly fall behind. Therefore, go over 
your books and compare your business 
for each month this year with the cor- 
responding month last year. Make an 
analysis of the various classes of busi- 
ness which you have written, so as to 
discover the line or lines in which you 
are weakest. Then evolve a plan 
whereby these lines can be made to 
yield larger returns.” 

This is excellent advice. Agents who 
have made a success generally know 
every month how their business in 
various lines compares with that of the 
previous year. If it is behind they seek 
the cause and endeavor to correct it. 
A large and profitable casualty or surety 
agency can never be built up by slip- 
shod methods. 





The objection to letting well enough 
alone is that you never know when 
some other agent will find an improve- 
ment on well enough. 











Systems for Setting Plate Glass 


QUESTION of great importance 

to plate glass underwriters is the 

system by which plates are set. 
There are three general systems—sash, 
clamps and metal strips. There are 
numerous clamp systems and two or 
more of those using metal strips. Un- 
derwriters generally look with most 
favor upon sash and with very little 
favor upon clamps. The constant de- 
mand for fine store fronts, however, 
has resulted in a large increase in 
clamped glass. notwithstanding that 
glass so set is fragile and is costly both 
to install and replace, as it has to be 
bored or notched for screws or bolts 
and on corners has to be finished or 
beveled. 

* * * 

Clamped Glass—For years past the 
manual rate on glass set by clamp sys- 
tems has been two and one-half times 
that of sash-set glass. This is based 
on the fact of the greater breakage and 
the further fact that the plate glass 
companies charge 40 percent more for 
replacing clamp glass than sash glass. 
In spite of this advanced rate the ex- 
perience on clamped glass in Chicago 
has been very bad. The managef ol 
a large office declares that on the 
small volume he has accepted his com- 
pany has suffered a loss ratio for the 
past five years ranging from 200 to 500 
percent. This company now writes 
clamped glass in Chicago strictly as 
accommodation lines for valued brokers 
or customers and then very sparingly. 

* * * 

Early Kawneer System—The Kaw- 
neer system of setting plate glass is in 
a sense a cross between sash ‘setting 
and clamp setting. Instead of hold- 
ing the plates in position by means of 
clamps, they are held in place by means 
of copper or bronze strips the whole 
height of the plates; one inside and 
one outside, these strips being pressed 
against the glass by means of a rod on 
the outside and one on the inside bolt- 
ed together through the strips. 

For some time this system was 
looked upon by plate glass under- 
writers with about as little favor as 





GOOD PROSPECT CARD 


The following Card, 3x5 inches, prepared by one of the promineat Casualty Companies 
for the use of its brokers, contains excellent suggestions : 













































































Name Boiler _ : ‘Liability 
? — —| - 
Address & | Fly-Wheel Automobile 
i | 
Business | No. Employes | Pay Roll ev 
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| 8. W. Hoist 
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clamps. The rods were not regarded 
as rigid enough to hold the glass se- 
curely against wind, they were former- 
ly held together by screws which some- 
times broke and the bases on which 
the plates stood were not considered 
strong enough. Furthermore the plate 
glass companies charged as much for 
replacements as in case of clamped 
glass. 
* * * 

Kawneer System Improved—About 
two years ago great improvements 
were made in the Kawneer system. The 
rods were made much heavier, bolts 
were substituted for screws, the bases 
were strengthened and a strip of 
leather introduced on which the plate 
rests, thus allowing leeway for ex- 
pansion in hot weather. 

Since the improvements were made 
the system has risen greatly in the 
favor of the underwriters. One Chi- 
cago manager, whose business is among 
the largest, says that since the system 
was improved he has not had a loss 
that he could attribute to the system 
of setting. During the past year he 
has induced over a hundred of his cus- 
tomers to replace clamps with the Kaw- 
neer system. For medium sized and 
small plates he reduces the rate to that 
of sash glass when this change is made. 
Recently he reduced a rate from $24.09 
to $10 on installment of Kawneer set- 
tings. 

>. a 

Rates for Replacements—The plate 
glass companies have reduced the extra 
charge for Kawneer glass from 40 per- 
cent to 20 percent. One leading Chi- 
cago plate glass underwriter says that 
this charge will eventually be taken 
off altogether. He says the main rea- 
son it has been kept on was because the 
Pittsburg Plate Glass Company has a 
system of its own similar to the Kaw- 
neer which it is trying to push to the 
front. 

Another plate glass man who has 
done a large business in Chicago for 
years holds about the same views as 
those mentioned regarding the Kaw- 
neer system. 

* * 

Agents Should Take Cognizance— 
The agents in smaller places who have 
not had a sufficient volume on which 
to base an experience of their own, 
would do well to take cognizance of 
this city experience. While none of 
these systems is considered as good as 
sash for very large plates, the Kaw- 
neer system seems to be satisfactory 
for small and medium sized plates. For 
setting under this system the plates do 
not have to be notched, bored or bev- 
eled. At corners the bend is made in 
the metal strips, the edges of the glass 
being cut square. Agents will find that 
where their assured demand fancy 
fronts they can secure lower plate glass 
insurance rates, the losses to the in- 
surance companies will be less and 
there will be much less trouble in get- 
ting replacements made in small towns 
where the facilities for handling plate 
glass are poor, if the Kawneer system 
is used instead of clamps. 





Every time a man makes $2 fooling 
with a side issue his regular business is 
damaged $3. 





Any man can take a day off, but 
when it comes to putting it back— 
well that is different. 
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Surety and Fidelity 


That was a fierce arraignment of 
surety companies that a speaker at a 
recent convention of municipal repre- 
sentatives made in Chicago recently. 
He said that maintenance bonds were 
costing municipalities a large amount 
of money and were practically useless 
as the companies generally find a way 
of getting out of paying claims under 
them. His statement was too broad, as 
he probably judged all companies by 
some of them. But there was too much 
truth in it to be comfortable. Surety 
men admit themselves that there have 
been “jokers” put in maintenance 
bonds for the purpose of relieving the 
companies of responsibility and that 
the contractors who were responsible 
had held the companies to the letter of 
the bond under pain of refusing to 
make good the losses as principals 
This is a disreputable business for 
large corporations seeking the confi- 
dence of the public to be engaged in. 

Doubtless there are many claims 
without merit made under mainte- 
nance bonds. Municipalities allow 
public service corporations to tear up 
pavements and years later, when the 
result of this shows itself, claim is 
made on the surety. Surety officers 
have no business to spend stockholders’ 
money to pay claims without merit, 
but for the future good of their own 
companies and the general reputation 
of the business they should avoid issu- 
ing deceptive contracts which purport 
to furnish indemnity but do not. 





Where the Judge Was Wrong—The 
declaration by United States District 
Judge K. M. Landis, of Chicago, that 
he would approve no more corporate 
surety bonds in his court, on the 
ground that the companies are in a 
combination and have boosted rates, 
has caused considerable comment. A 
prominent surety agent has been kind 
enough to furnish the following infor- 
mation concerning the results where 
another federal judge took a similar 
stand—but not so strongly: 

“It may be interesting in this con- 
nection to refer to a somewhat similar 
incident, where in the United States 
circuit court, in New York, Judge La- 
Combe made a similar ruling. The 
facts, as we have gleaned them from 
a somewhat ancient report, are sub- 
stantially as follows: 

“In the United States circuit court 
for the Southern division of New York 
in the year 1894 in a suit pending en- 
titled Moorehead vs. Stryker, one M. 
W. Barse was appointed receiver of a 








property consisting chiefly of the assets 
of the syndicate, one of the members 
of which was Henry S. Ives (known 
as ‘Napoleon’ Ives), who was then 
lately deceased and whose executor, 
George W. Stryker, was defendant in 
the suit. Mr. Barse, receiver, was a 
millionaire, president of a prominent 
national bank, and was represented by 
the eminent legal firm of Hoadley, 
Lauterbach & Johnson. 

“Mr. Barse, as receiver, tendered a 
surety company bond. Judge LaCombe 
in his own handwriting wrote a per- 
sonal letter to Mr. Lauterbach, Barse’s 
counsel, requesting him to file a per- 
sonal bond and save the expense of a 
surety company bond. Mr. Barse, 
nevertheless, gave the surety bond and 
paid the premium at a much higher 
rate than the rates now prevailing. 

“Time went on. Twelve years after, 
said Barse was a fugitive from justice. 
A special master was appointed to set- 
tle his accounts and his report showed 
that the said Barse, as receiver, stood 
surcharged with the sum of $300,000. 
The report was subsequently modified 
by Judge LaCombe, but, as modified, 
was confirmed with a shortage of 
$150,000. The surety company paid the 
full penalty of its bond. 

“Judge LaCombe, who had recom- 
mended a personal bond to save the 
cost of the premium, expressed his 
satisfaction with the prompt payment 
made by the surety company. ; 

“We venture the assertion that un- 
der like circumstances, Judge Landis 
will agree, that there would have been 
very little probability of realizing 
much, if anything, on the bond of per- 
sonal sureties. It is stated that said 
Barse was himself surety on several 
bonds executed by him in the days 
when he was considered eminently re- 
sponsible, and that none of these obli- 
gations was ever paid by him or could 
have been paid by him. 

“We think it is admitted that the 
courts and judges always exact full 
payment and satisfaction from the 
surety companies on bonds wherein 
their principals are in default. These 
losses cannot be scaled or reduced, and 
it is therefore questionable whether the 
surety companies should be censured 
for charging what time and experience 
have proven to be reasonable and ade- 
quate rates for the service and risk as- 
sumed.” 





Cuts Out the Class—The company 
will not in the future consider the exe- 
cution of fidelity bonds for salesmen, 
traveling salesmen, local salesmen, 
salesmen and collectors, collectors and 
all other similar risks for tea and cof- 


fee houses. Our experience in han- 
dling this business has been disastrous 
and it cannot be handled at a profit at 
any rate that is within reason. There- 
fore, we shall be obliged to discontinue 
writing that line—National Surety. 





Indemnity for Personal Bondsmen— 
The spring elections will soon result in 
a large number of new municipal offi- 
cers who will need bonds. Where 
surety agents fail to get their official 
bonds, they can sometimes arrange to 
furnish bonds to indemnify the per- 
sonal sureties, thus reducing the offi- 
cial’s obligation to his friends and re- 
ducing their chances of loss. The rate 
on these bonds depends largely upon 
the ratio their penalties bear to the per- 
sonal bond given. 





Distillers’ Bonds—We desire to re- 
mind our agents of the fact that on or 
before May 1 each and every distiller 
throughout the country, in order to 
continue in business, must file a new 
annual bond. Most of these bonds 
will be filed during the latter part of 
April, and it is therefore well to be 
prepared to handle them promptly. 
You no doubt have received a list of 
our present patrons and also a list of 
those who have not as yet bonded 
with us. An early canvass should be 
made, and, if you are not able to take 
the application at once, strive at least 
to get a verbal promise that you will 
be given the business.—U. S. Fidelity 
and Guaranty Bulletin. 





Field Development—The sooner the 
surety companies quit depending upon 
their general agents to develop their 
territory, the sooner they will be on 
the way to getting the field outside 
of the large cities on a producing basis. 
One after another the companies are 
finding that the general agents will not 
do this work, for they themselves have 
found that to do so is a losing game 
for them in nearly every case. The 
United States Fidelity and Guaranty 
probably has the best country plant in 
the United States. An officer of an- 
other company says that his special 
agents report who is writing the busi- 
ness in every town they visit and it 
generally is the agent of the energetic 
Baltimore company. The United States 
Fidelity and Guaranty has a resident 
special agent for about every state or 
two states and he works in that field 
all the time. This plan may cost some 
money at the start, but it is effective 
and it means a large volume of small 
business from the country, which is 
more to be desired that an equal vol- 
ume of large business from the cities. 





Miscellaneous Lines 


—— 


What incentive there is to the aver- 
age young casualty company to enter 
the steam boiler field it is hard to see. 
Unlike most other lines the volume of 
boiler business is at a standstill or ac- 
tually decreasing. This is due largely 
to the introduction of electric power 
and of gas and gasolene engines in 
small establishments in place of steam 
power. To enter this field means sim- 
ply to begin a struggle to take from 
older and better organized companies 
business they already have on their 
books and which they can handle at 
a lower cost than young companies can. 

The Fidelity & Casualty says that 
one company which specializes on 
boiler business in 1908 earned only 2% 
percent on the business done, and by 
reason of volume can make inspections 
at low cost. “It is doubtful,” says the 
Fidelity & Casualty, “if any company 
is now earning a profit of as much as 
50 cents per boiler per annum.” The 
company predicts that boiler insurance 
companies will have to increase rates 
or more than one of them will show an 
underwriting loss. 








Explosions Classified—Of 558 ex- 
plosions of boilers of all types, the 
Travelers Indemnity gives the follow- 
ing as the comparative number of each 
type and the percentage of the total: 





Number of Explosions of 
Explosions Class to Total 
Kind of Boiler— Record umber 

Fire tube .... +28 50.4% 
Water tube . 22.6 
Locomotive .. 10.6 
Bloating .ccccccccscocccs 9.5 
Pipes and valves........ 82 5.7 
Digesters, driers, etc.... 7 1.2 


It will be noticed that nearly 10 per- 
cent were heating boilers. 





Residence Burglary—The summer 
outing season soon will be here, when 
people will put their silverware and furs 
in safe storage, lock up their houses 
and leave their rugs, paintings and bric- 
a-brac to the burglars. They are going 
away to enjoy themselves in more or 
less riotous living. For the next three 
months it will not be amiss to remind 
them how like the prodigal son they 
will feel when they come home if they 
find some valuables gone, others de- 
stroyed, the plumbing cut and their 
happy homes turned into places of 
desolation. Then the burglary insur- 
ance adjuster with his draft book would 
look mighty good to them. The way 
to prepare for that pleasant visit, if 
needed, is to “do it now.” 
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Liability Insurance 


The growth of the liability business 
in Illinois is shown in a table published 
on this page, giving the premiums of 
the different stock companies for five 
years and the rank of the companies 
from year to year in volume of Illinois 
liability premiums. This does not in- 
clude the Illinois Coal Operators Mu- 
tual, whose premiums have run above 
$100,000 in a single year. 

It will be seen that the average in- 
crease for five years has been at the 
rate of about $100,000 a year. In 1906, 
1907 and 1909 the increase was nearly 
$200,000 a year, but in 1908 there was a 
decrease of $100,000 from the 1907 fig- 
ures. About 60 percent of the busi- 
ness is written by five companies, the 
premium income of each of which is 
over $200,000. Thirteen companies 
write the remaining 40 percent. 














Provides Hospital Service—John A. 
Eddy, state manager of the Casualty 
Company of America for Iowa, has 
made a contract with a Des Moines 
hospital for special first aid service on 
liability risks. In case of accident the 
employer telephones the hospital and 
gives the best description of the injury 
possible. If the injury is trifling a doc- 
tor from the hospital is sent to the 
factory, or if it is more serious an 
ambulance is sent. -By removing the 
injured men to the hospital good medi- 
cal service is assured and shyster law- 
yers are kept at bay. 





Indiana Decision—In a case in which 
the Indiana Stove Works was interested 
the Indiana Appellate Court decided 
that the workman had no cause of ac- 
tion against his employer, where a 
skilled workman, assembling the parts 
of a stove, found a grate to be defective 
and, under the express direction of the 
foreman to “go ahead and use the 
grate,” upon his own initiative took a 
hammer and chisel and attempted to 
cut off a projection, when the piece 
flew off and hit him in the eye. 





Causes Misunderstandings — The 
other day a liability manager hung up 
the receiver of his telephone and re- 
marked, “I will go and see him and, 
if I can not cover the entire plant, I 
will not write it at all. Partial coverage 
causes too many misunderstandings.” 
It would be a good thing if more agents 
followed the same plan. 





Fine Inspection Work—A certain 
liability company carried the general 
liability insurance on a_ building in 
Chicago for the owner. Its inspector 
insisted that the elevators were not in 
good order, the sheaves giving out a 
cracked sound when struck. The city 
elevator inspector, the engineer of the 
building and the inspector of the com- 
pany that insured the elevators for 
the lessee insisted that the sheaves 
were all right. Nevertheless, they 
were taken out and examination show- 
ed that three of the spokes were 
cracked part way through where they 
joined the rim. The building was 





handled by agents who controlled 
much other property, and this good in- 
spection work resulted in more business 
going to the company whose inspector 
discovered the danger spot. 


HOW CONSOLIDATED RISKS 
WOULD BEST BE HANDLED 


The organization of corporations to 
take over the operation of two or 
more plants is of daily occurrence. Nat- 
urally the insurances on the risks of 
the several constituent corporations, 
individuals or firms, are variously con- 
trolled and placed. Not infrequently 
we are asked to consent to the as- 
signment to the new corporation of 
liability policies issued by us on the 
risk of the predecessor. It is rarely 
practicable to do this, because the old 
owner almost invariably settles his own 
accounts, and retains his payroll rec- 
ords. If there is any unearned pre- 
mium its repayment is due to the 
original assured, not the new owner. 

In this situation, the alternative is 
sometimes presented to us of writing 
the same risk in the interest of the 
new owner for the balance of the 
term of the original policy. As the 
unearned premium due the old owner 
may not properly be used to pay for 
insurance on the risk of the new own- 
er, care is necessary on the part of 
field managers to see that the com- 
pany is not rendered liable to pay 
the unearned premium twice. 

In this connection we desire to point 
out the course which an alert and pru- 
dent agent will pursue in such a case. 
His interest and that of his company 
lies in securing the entire line of in- 
surance on the risk of the new corpor- 
ation which may be many times larger 
than the line he has previously con- 
trolled on one of the constituent plants. 
It should be his first care to solicit 
the entire line and to point out to the 
new owners the unwisdom of their 
accepting assignments of liability in- 
surance policies on the several plants. 
The reasons he may give are many. 
Among them are: 

1. The assignor ordinarily may 
properly demand of the assignee the 
unearned premium at the date of the 
transfer of the plant. 

2. Under the liability policy the oc- 
casions for an interchange of com- 
munication between the insured and 
the insurer are much more frequent 
than under any other form of an in- 
surance policy, and the relations be- 
tween them are necessarily of a more 
intimate and confidential character. It 
follows that reciprocity in feeling and 
in action will be promoted if the entire 
risk be carried by one company in 
order that the insured and the insurer 
may the more readily know and under- 
stand each other. 

3. It is almost impossible at times 
to insure a part of the new risk with- 
out danger of misunderstanding us, for 
instance, in the case of the teams oper- 
ated for the work done outside of the 
given factory, shop or yard in terri- 
tory covered by the policy of some 
other company, and the possibility of 
sustaining a loss on account of oper- 




























Insurance the 


carried 


used its 


to Plate Glass. 


SYMMETRY 


in insurance means a combination of the 
schoolbook definitions: “Science—the dis- 
covery of facts as a basis for theory. 
Art—theory put in practice.” In Casualty 
Maryland Casualty 
Company, of Baltimore, has steadily 
ied on these two endeavors, has 
earnestly investigated and striven with 
casualty problems, and has all the time 
latest knowledge in the art of 
providing the best protection for every 
casualty hazard, from Personal Disability 
The result is symmetry, 
a balance of that science which means 
thought, with the art which is activity. 
It is at your service. If you sell insur- 
ance, any kind, write to 
That Helps Its Agents. 
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ations for which no premium is re- 
ceived or can be recovered. This has 
happened as we know to our sorrow. 

4. Finally, the new concern sooner 
of later is going to take out insurance 
on all its plants in one company. When 
that time comes, some or all of the 
assigned policies will have to be can- 
celled by the assignee and then the 
unsuccessful competitor for the entire 
risk will exact short rates. If, how- 
ever, the policies on the ‘constituent 
risks be not assigned, they terminate 
by reason of the change of ownership 
and the assured having retired from 
business is entitled to have the premium 
adjusted on a pro rata basis. 

5. Our conclusion is that there is 
no probable advantage to the new cor- 
poration in having a policy assigned to 
it and that the rule of the department 
in declining to consent to assignments 
in the case of such consolidations is 
eminently justified —F. & C. Bulletin. 





“The road to success is on the high- 
way of persistent industry. Don’t wait 
to catch a ride, either. The walking is 
good ” 








Illinois Liability Premiums—Five Years 


-—1905—_, 

Prems. R 

Employers Liability ....... $321,014 1 
London Guarantee .......... 320,855 2 
ee 319,903 3 
Fidelity & Casualty......... 233,482 4 
EN un n0650 venneeee et 5 
Standard Accident 6 
PREIS sd tnwstecveses 7 
Maryland Casualty .... 8 
Dt athteeehek sakes veaenne f 9 
General Accident .......... i 10 
New Amsterdam ........... a 11 
FS ea f 12 
oo SE SO ae 13 
Penna. Casualty .....scccces 14 
American Fidelity 15 





gS ee 690 16 
Empire State Surety........ ar ee 
Pacific Coast Cas........... 
Norwich & London.......... 
Travelers Indemnity ....... 


Total... .ccccccvcscees $1,976,945 


7-—1906—_, ——1907—_\ 
Prems. R Prems. R 
$248,030 5 $279,556 4 

11,6 1 422.0 1 

304,679 2 316,146 2 

279,835 4 284,457 3 

292,372 3 261,564 5 

143,014 6 186,323 6 

90,415 8 102,585 9 
73,554 10 71,273 10 
98,201 7 108,324 8 
76,760 9 113,375 7 
38,921 13 41,066 13 .- 
47,982 11 50,660 11 
41,121 12 43,090 12 
10,816. 15 32,761 14 
14,880 14 21,100 15 
1,000 17 1,647 19 
4,137 16 10,532 16 
Nes es 7,799 17 
i" 2,315 18 
or 589 20 
$2,177,072 $2,357,237 


i 
J 


Prems R rems R 
$227,995 5 $256,892 4 
375,025 1 393,132 1 
244,762 4 292,152 3 
300,998 2 305,365 2 
272,626 3 256,337 5 
186,218 6 162,011 6 
95,320 7 122,300 8 
93,320 8 104,258 10 
58,868 10 118,780 9 
85,664 9 86,824 11 
36,498 16 31,392 15 
52,947 11 123,212 7 
47,503 13 49,111 14 
48,494 12 70,202 12 
35,573 14 51,757 13 
36,229 17 29,229 16 
5,842 18 4,607 17 
2,479 19 1,150 18 
38,222 15 tee - 
$2,243,583 $2,458,711 





Accident and Health 


If ever there was a time when acci- 
dent and health insurance was needed 
the present is that time. For most men 
the margin between income and outgo 
is perilously narrow. When a man 
“gets in a hole” through misfortune 
under such conditions, it is likely to 
take him a long time to get out again. 
To be sure it is hard to pay premiums 
when apparently every dollar is needed 
for living expenses, but it is not half 
as hard as it would be to have no in- 
come and additional expenses for a 
period. A good talking point can be 
made of the fact that while prices of 
nearly everything have gone up, rates 
for disability insurance have not, but, 
in fact, are really going down, as more 
protection is being given for the same 
amount of money. 











Automobile Accidents — Automobile 
accidents are so frequent these days 
that they become a powerful argument 
in the hands of the agent. The in- 
crease in the use of cars will mean more 
accidents. An accident man could well 
specialize on the automobile protection 
feature whether he appeals to the 
owner, chauffeur, the guest who is in- 
vited to ride or the ordinary cuss who 
is not able to buy a machine but is 
kept busy dodging them. Some of the 
prophets say that in 1915 there will be 
2,000,000 automobiles in use. There 
are a thousand and one ways a man 
may meet with an accident, but prob- 
ably the automobile will soon be the 
one greatest cause. One of the coni- 
panies is now receiving in excess of 
two claims a day just for occupants. 


Hirsh’s Methods—In last month’s 
CasuaLty SupPLEMENT mention was 
made of the wonderful record of Jacob 
S. Hirsh, of the Fidelity & Casualty’s 
New York office, probably the greatest 
personal writer of disability insurance 
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in the country. In speaking of his 
methods Mr. Hirsh says: 

“During the year 1909 my premium 
receipts for the F. & C. amounted to 
easily $50,000, and fully $50,000 more in 
outside lines, and that this business was 
purely the result of my personal efforts. 
I received no business from brokers 
and have no special agents. Naturally 
there are lots of policyholders to whom 
you can mail renewals, but I have al- 
ways contended that a patron is worthy 
the consideration of a personal inter- 
view. I have never solicited a stranger, 
or secured a policyholder without an 
introduction. 

“My office staff consists of a steno- 
grapher and. office boy. Some day I 
hope to write sufficient business to se- 
cure an assistant. 

“I can only sum up as follows: that 
the volume of business secured and re- 
tained has been through my one in- 
fallible rule, i. e., protecting the in- 
terest of my policyholders and being 
loyal to my company.” 





Special Policies—The advertising 
which the Empire State Surety is giv- 
ing its “Empire income policy” calls 
attention to the advantages which spe- 
cial forms of policies frequently offer. 
This is a disability policy without any 
principal sum for death or dismember- 
ment. It can readily be seen how de- 
sirable such a policy would be for a 
man whose life is well insured and de- 
sires to have his casualty premiums 
purchase the largest possible weekly 
indemnity. On the other hand there are 
some men who prefer to buy death and 
dismemberment indemnity, as they have 
an assured income which will not cease 
during temporary disability. There are 
two extremes, with the ordinary policy 
which pays $25 a week and $5,000- 
$10,000 principal sum as the mean. There 
are variations from the mean towards 
each extreme, such for example as the 
Frankfort’s policies for policemen and 
firemen, which give a good weekly in- 
deranity but a reduced death indemnity, 
on the assumption that the assured be- 
long to benefit associations which will 
pay death benefits. 

Just as the good life insurance agent 
endeavors to fit the policy to the man 
and not sell all the same contract, the 
accident and health agent may well 
make more of a study of the needs of 
his prospects than was necessary in 
former years when companies issued 
fewer special forms of policies. 





Industrial Disability 


H. C. Walters, general counsel for 
the National Casualty, thus comments 
on the policy contract: 

“Before the policy becomes a con- 
tract, there must be preliminary nego- 
tiations between the company and the 
holder, the same as in the case of any 
other contract. The initial step in the 
negotiations, is the application for the 
policy, which the (prospective) holder 
makes to the company. It is not only 
the first step, but it is the most im- 
portant one of all. The application is 
the foundation of the contract. If the 
foundation is good, the structure may 
stand; if it is bad, it must fall. If the 
statements in the application are true, 
the policy becomes a contract; if they 
are false, it is of no force. The making 
of false statements in an application 
constitutes fraud. No matter what 
formalities are gone through with, a 
contract brought about by means of 
fraud, is a nullity. 

“The application becomes an integral 
part of the insurance contract; the con- 
tract really consists of but two papers 
—the application and the policy. The 
force or effect of the policy is measured 
by the truthfulness of the application; 
if the application is tainted with fraud, 
the contract is tainted, and the result 
is no contract at all. 

“It is apparent, therefore, that a policy 
of insurance procured by means of a 
false application, is of no value to the 
holder—or to anyone else, for that 
matter. Neither the holder who pro- 
cures the policy, the agent through 
whom he obtains it, nor the company 
that issues it, can profit by the transac- 
tion. The policy is worse than worth- 
less. Its issuance injures everyone in 
any way connected with the matter. 
The holder (or his innocent beneficiary) 
loses the indemnity, the agent his 
standing, and the company is out the 
amount necessary to right the wrong 
done it. 

“This situation should be put fairly 
before an applicant, to the end that he 
may see the importance of tell ‘the 
truth, the whole truth, and nothing but 
the truth’ in his application. If a dis- 
closure of the real facts results in the 
rejection of his application, that is 
better than the issuance of a policy 
based on his fraud, and a later rejec- 
tion of his claim for indemnity. A re- 
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jection is better for him, for the agent, 
and for the company. An untruthful 
applicant, whose claim is rejected be- 
cause of his fraud, is never a satisfied 
claimant, and a dissatisfied claimant 
does not help the company’s business, 
locally or othefwise. 

“The agent has a large responsibility, 
and should have in mind always, the 
fact that signed application blanks must 
disclose and contain on their face, all 
the facts called for. It should be re- 
membered that nothing can be gained 
by smoothing over the bad points in 
the applicant’s physical condition, pre- 
vious disability, or present or past, in- 
surance history. The fraud will be dis- 
covered; it will vitiate the policy, and 
cause harm in every direction.” 





Accident, Health, Life—The North- 
western Casualty of Milwaukee and 
the Wisconsin National Life of 
Oshkosh have joined hands in furnish- 
ing a monthly payment contract, thus 
covering accident, health and life in- 
surance. The Northwestern Casualty’s 
disability policy has as its principal 
features: Thirty months’ indemnity for 
accidents; six months’ indemnity for 
sickness, excepting chronic diseases 
which are limited to one month; spe- 
cific amounts for loss of life, hands, 
feet or eyes; 5 percent increase each 
year on all benefits for five years; sur- 
geons’ fees for certain operations; 10 
percent reduction in premiums after 
policy has been in force eighteen 
months. 

The benefits and cost of the average 
risk at age 30 are: 

Accident 

Death Life and Cost 
Monthly Monthly with Endowment per 
Accident ' Sickness Life Ins. Insurance Month 


$17.50 $17.50 $337 $190 $1.00 
35.00 35.00 487 190 1.50 
40.00 40.00 681 285 2.00 
50.00 50.00 875 380 2.50 


The amount of insurance is gov- 
erned by the age and occupation of 
the assured and either policy can be 
discontinued without affecting the 
other. The health and accident, or the 
life policy, can be sold separately and 
all women who are desirable risks can 
secure life insurance. 





Policy Fees—Whether you obtain a 
two-dollar fee, a three-dollar fee or a 
five-dollar fee depends solely upon 
yourself, not upon any conditions ex- 
isting in your town. This has been 





proved over and over again by not only 
the agents of our company, but those of 
all other companies. Many of our most 
successful producers during the past 
two years have never varied the policy 
fee from the original five dollars. These 
men state frankly that while they occa- 
sionally lose a prospective risk, on the 
other hand, their business when written 
is permanent and that their earnings 
for the month are far greater than they 
would be on a reduced policy fee, and 
the proper policy fee of five dollars may 
mean the difference to you of a pro- 
fitable or unprofitable agency. Of 
course, the policy fee discussed includes 
the first month’s premium. 

The agents of every other company 
are just as anxious to reestablish the 
original policy fee as you can be, in 
order that the business may be put on 
a more profitable and satisfactory basis. 
We believe that every one of your com- 
petitors would gladly lend a helping 
hand toward restoring the proper policy 
fee. They need the additional com- 
pensation just as badly as you do. We 
ask you to consider this matter se- 
riously. 

The time for action is ripe. Never 
were conditions so favorable as now, 
and the only thing necessary to bring 
about a desirable change is for you to 
do your share.—Pennsylvania Casualty 
Fieldman. 





Insurance of Women.—Question: I 
would like to know if there is a health 
and accident company that insures 
women against sickness and accident— 
that is, housewives, domestics or per- 
sons who are not compelled by their 
employment to leave their homes to be 
engaged. 

Answer: The General Accident In- 
surance Company, Fourth and Walnut 
streets, Philadelphia, Pa., writes such 
a policy and we believe the National 
— & Accident of Nashville, Tenn., 

oes. 





“Every day is the best day of the 
year.” 


Surety Bond Solicitor 
for Cincinnati and 
Hamilton County. 


One who is in position to control good lines, 
and will actively solicit. Man with estab- 
lished Casualty clientele preferred. Com- 
munications strictly confidential. Address 
9-J, care The Western Underwriter. 








“THE OHIO 


-COMPANY’’# 


The Bankers Surety Co. 


Williamson Building, CLEVELAND, OHIO 





Capital, $500,000.00, Fully Paid 





Becomes Surety on Bonds 
Chartered Under Ohio Laws 


$200,000 Deposited with Insurance Commissioners 








HOME OFFICE 
NEW YORK 





Tusurance 


Accident 
Disability 
Fly Wheel 
Liability 
Boiler 
Plate Glass 

















